OUTHERN BBM Pass ir on: 


OWNER a 
GEN. MGR. ] 


UTOMOTIVE Eva 
PARTS MGR. 0 


FOREMAN 


qe) OURNAL ae 


RESTORE LOST HORSEPOWER... 


with Perfect Circle 2 in 1 chrome piston rings! 


You can depend on Perfect Circle 2-in-1l Chrome Rings to 
"lead any parade" with full horsepower! Because, when you 
install a set of 2-in-l's, you can be sure of sustained 
horsepower and oil economy for twice the life of old-style 
piston rings! Perfect Circle Corporation, Hagerstown, 
Indiana; The Perfect Circle Co., Ltd., Toronto, Ontario 


Oak ) 


sar protection, 2-in-] 
rome plating on 
y, where pressure i 
highest, lubrica 
and the rails of 
, for positive oil 
ontrol withou ljlanger of scuffing 
r scoring Choice of expander 
springs with each oil ring 


PERFECT CIRCLE 


PISTON RINGS 


the standard of comparison 








No Bind 
Grinds on Ce" 
or Twist 


se 
Table Traver 

pouble tok, Saves SPOC® , 

Spee Ss finding Whee 


World's fastest 
crankshaft grinder! 


Another 
S-V first! 


ntrol of Sto 


”“ Less 
ss to 001" oF 
J Holds Flatne ene asia hia 
i i re gpace for the finest Engine 


Rebuilding Equipment. Give 
Mills average head 


Pe your Customers better service 


and get more profits for 
yourself. Telephone or 
wire for an S-V 
representative 


to call. 
2225 BURBANK ST. 
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EDDIE Look! You 
DONT, NEED TOOLS ~ 
YOu NEED : 


\ SOLVO-RUST Jj 




















OLVO- BON 
I'S DYNAMITE UST Rust ANOS A [( QEE IN A JIFFY, 4 
CORROSION, WATCH WHAT #4 


KA FEW 0 DROPS WILL DO . \ \ as 

















THAT'S THE STORY, FELLAS J S -) 
Ce 


Solvo-Rust dissolves pees Poser tie sio “ oe ll 
wo sein like P cena ite on seized parts ‘Its 

spares your knuckles ing frozen: oie oh sil pi ne 
a ider he ads, king pins, nin » guides , ete And its 
silences noisy springs an a shoe *kles qu ick. Dor Vt let 
store — ion get you down. Use » Solve Rust. Yo 
jobber car omen it in pints 3 or gollens. ’Ask hi 


write to eenaien he jobber’s name. SS 
‘SSO. ves 
PERMATEX COMPANY, Inc., Brooklyn 35, N. ¥ a er tnsTAMTYy 
OVER 50 CHEMICAL PRODUCTS FOR BETTER AUTOMOTIVE —_— a 
MAINTENANCE — 


——— 
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r. Brake Mechanic 


and Engineer: 


out, you are the CUS- 

TODIAN OF LIVES. With more dy- 

namic cars built every day, yours 

will be the responsibility for the in- 

crease OF decline of highway fatali- 

ties, 31% of which today ore charge- 

able to FAULTY BRAKES. 

ho selects the brake lining- 

O.K. on workmanship and 

materials. You will render the automotive in- 
in particular, and society | 


UBLIC SERVICE if you ar 
ly the FINEST, PRO 


aterials made. 
ain Master Type 


st imitate 
ASCO SUPER 


From here on 


YOU are th 
YOURS is the F 


| in America. 
ter Type: ¥ 
n any automob 
ill last for the life of 
R BLOX 


_ You can 
for you: 


will make @ friend and booster 
can issue o written guarantee with every 
You can prevent accidents, save lives, 
money with this super quality 

X, Mountain Master Type: 


Oakland 


2131 Locust S$ 
* 9 
2615 Magnolia 
St 


FORT WORT 
910 Florence o 


,hittsburgh 
157 Lib 
SAN FRANCIS ay 
cO SA 
I LT LAK 
12th St 541 So athoge of 
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SEATTLE 
714 E. Pike St 


LAHER INDUSTRIES 
a 


eR B Lox 
Guarantee 


Date 


LASC o $vU P 
Certificate of 


Owners Nome 


City State 


Moke of Cor Model Yeor 


Speedometer Reading 


See reverse side of thi Certificate for Conditions of Mileage G erantee 


The finest BRAK 
E ENGINEERS i 
rapa, American ot ge orn 
phe te pote: ye fancy the BRANDING, 
ch shouting ab ing 
each segment. BRAKE’ ENGINEERS cost 
oon 


distinguish 
t 
diocre. he supreme from the me- 


a 


Memphis 
300 Madison Ave. 


Kansas City 


1630 McGee St. Los Angeles 


807 E. 8th St. 


SACRAMENT 
ten oe 


PORTLAND 
N.W y. 
15th & Dovis 1319 Ww. second Ave 
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APOLIS "500" 
AL PASSENGER CARS! 


lirst 
unineme WINNERS IN INDIAN 
USE CASITE IN THEIR PERSON 


second 


Art Cross 


fourth = 
Fred Agabashian ee A TOTAL OF 46 LEADING RACE DRIVERS 
= USE CASITE 
IN THEIR PERSONAL PASSENGER CARS! 


NATION'S NO. 1 ADDITIVE... 


far 


NO. 1 PROFIT-MAKER, T00! 


WO 
*.* 
oe", 
OO 
coe 
220 
WO 
S23) 
620 
20) 
+ S55 
i] Se: 
3%, 
SA 
o.%, 
. 
¢ | Ors 
Ss °° 
VO 
Se 
. '* , 
*.* 
Ernie McCoy RRS 
WO) 
Ones 
Oe 
orate w = 
ent e* ws 
Soe 
WO 
$2524 * 


CASITE DIVISION, HASTINGS MANUFACTURING CO., HASTINGS, MICHIGAN 
Casite, Caslube, Drout, Hastings Piston Rings, Spark Plugs, Oil Filters 





ower tapered roller bearings are Spher-O-Honed . . 

honed raceways, with contours matching the roll ends 
for better load distribution and quieter operation. 
Bower’s higher flange means a bigger oil groove, 
positive lubrication. Install Bower, and you install 


dependability! 


gtARI ng 


Federal-Mogul Service 


(Division of Federal-Mogul Corporation) DETROIT 13, MICH. Finogutl DE RA 


ME ASK YOUR FEDERAL-MOGUL JOBBER! 
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SIOUX TOOLS e« SIOUX Tf 


EXPERIENCE 
is ALL Important 


Years of skill and know-how in the engineering, 
design, and manufacture of SIOUX TOOLS, 
has proven profitable to those connected with 
the entire Motor Industry. 

SIOUX Units are developed and produced 
to cut costs and do a better job for you 
and your patrons. 


“You’ve tried the rest— 


now get the best’’ 

SIOUX TOOLS include—Electric Drills, Sanders, Polishers, Bench 
Grinders, Abrasive Discs, Portable Grinders, Flexible Shafts, 
Valve Seat and Face Grinders, Electric Hand Saws. 


SIOUX TOOLS 


Pa 
onl 
° 
° 
~ 
oe 
2 
f°] 
ey 


Sold cnly through Authorized SIOUX Distributors. 


ALBERTSON & CO., INC. 


SIOUX CITY, IOWA, U.S.A. 


SIOUX TOOLS 


~ Valve Face 
Grinding Machine 


Electric Polishers “Electric Hand Sows Abrasive Discs 


SIOUX TOOLS 
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$50,000 WORTH OF PRIZES 
for U.S.1. PERMANENT ANTI-FREEZE 
DEALERS AND THEIR EMPLOYEES 


in U.S.1.’s great $50,000 Prize Contest! 
(Contest not open to the general public!) 


Here’s how you can win: Finish this sentence—following the 
Contest Rules—in 25 words or less: “Mr. Motorist, Get U.S.I. 
PERMANENT Anti-Freeze, and get it early because .. .” 
You just write what you think are the best reasons to give 
car owners for buying U.S.I. PERMANENT Anti-Freeze 
and for buying it early in Fall. 

Here’s how we help you: All U.S.I. dealers will receive the 
“U.S.I. PERMANENT Anti-Freeze Contest Book.” It gives 
valuable information, including Contest Rules, that can help 
you win a Contest Prize. If you have not received your copy 
of Contest Book and Contest Entry Blanks, ask your job- 
ber for them! 


at Advertising Support! 
The strongest selling-story behind any Anti-Freeze! U.S.I. 
PERMANENT is the world’s safest anti-freeze! Contains 
more ethylene glycol; plus Special Inhibitors, a top trade gt Yours loday 


secret. pont delay, 4 


The broadest National Advertising coverage in anti-freeze 
history! Big-space U.S.I. ads run in 17 big-time magazines 
—the longest list you ever laid eyes on! 

The heaviest Local Advertising barrage ever set off by U.S.I.! 
A hard-hitting combination of TV, Billboards and Radio 
will reach practically every motorist in U.S.I. territory! 
Warning against re-use of old Anti-Freeze is featured in U.S.I. 
advertising, quoting U. S. Government scientists. This alone 
can increase your sales 40%, by recapturing the 40% of the 
market now lost through re-use! 














’ Intensive 2-month Billboard Campaign aims 
For the big anti-freeze season just straight at the motorists in your town! 


ahead, now's the time to order your 


New Improved UJ.$.1, PERMANENT === 


U.S.ENDUSTRIAL CHEMICALS COMPANY + DIVISION OF NATIONAL DISTILLERS PRODUCTS CORPORATION 
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953% * Money 


w Maker 





AC MODEL “L” 


SPARK PLUG 
INDICATOR 


This pressure test indicator shows rela- 
tive operating efficiency of used plugs 
compared with new ones— indicates 
when used plugs need replacement. 


Sturdy, one-piece 
body features 


* deep well spark view chamber 
*® flip-flop connector arm 
*® easily read indicator dial 


*& 4bolt holes for bench mounting 


THIS Spark ig Calecman wi auiexiy 
PAY FOR ITSELF IN INCREASED SPARK PLUG SALES 





& 


«“ ~ LITTLE GUY WITH AN EYE FOR 


Big Poli 


EARNS 49¢ TO 53° SAVINGS 
GK ™. PER PINT OF PAINT! 


COLOR BAR, JR. 


Perched on a bench or paint drum, “Junior” 
can handle your color matching with the 
speed and accuracy of the COLOR BAR ". 








... how much profit a little eager beaver 
can make for a Small investment. 
You buy a minimum inventory of base mixing colors 
at gallon and quart tinting color prices ... make over 3000 perfectly 
matched colors for all cars. Make only what you need ... half pints 
to gallons . . . no wasted paint. That means 
BIG PROFITS when you use COLOR BAR, JR. .. . or any 
Arco Champion Color Machine. Send today for 
folder on how to build your refinish business in less 


space than it takes for a lemonade stand. 


Paints, Lacquers, 
Varnishes, Enamels, . - - : 
Interior and Exterior calor capry : COLOR BARD 
tive Coating . 
senate z Ideal, low-cost ok All-time Champion. Last word 
machine. Electric in fast, accurate all-electric 


2 2 OS SRS Ee Bee eee Se ee sonar . 
agitation. color matching. 


THE ARCO COMPANY + 7301 BESSEMER AVE + CLEVELAND 27, OHIO 
ARCO COMPANY OF CALIFORNIA, LTD + 745 E 59ST + LOS ANGELES 1, CAL. 


8 Want more facts? Use Reader Service Card page 114 SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 











G 


PISTON RINGS 


241— two-for-one — twice as many 
miles of wear—2 miles for every one be- 
fore. Yes, Moog 241 is the chrome set-up 
that gives longer ring life- with 2 chrome 
faced steel segments—that Will Seat — 
Won't Scuff —inner spring rings that bal- 


ance the piston; correctly meter the wall 


pressure and control oil. 

Install the Moog 241 Chrome Piston 
Ring Set to insure top performance and 
eliminate costly comebacks in those 
tough jobs. 

Moog Has Both — regular and chrome 
—the famous X-plus set and now the 241 
Chrome —See your Moog distributor and 
move ahead with Moog! 


MOOG INDUSTRIES, INC., ST. LOUIS 14, MO. 


5 Great Automotive Leader Lines 


COIL ACTION PARTS 
LEAF SPRINGS CHASSIS PARTS 
COIL SPRINGS PISTON RINGS 
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“Experience may be the best teacher, but the tuition 
comes high. My little lesson cost me almost fifty dollars! 

“It all started when I took a neighbor’s daughter to 
a drive-in movie. She was pretty; the show was good; 
and I didn’t have a care in the world. But, before the 
night was over, I was in trouble. 

‘‘When we were ready to return to town, the battery 
was dead! 

‘‘The ushers pushed my car into a corner out of the 
way while I waited over an hour for a service truck. 
That service cost me tea dollars. Recharging the bat- 
tery cost another $1.25. And the girl’s mother gave me 
a hard time because we got home so late. 

“That $11.25 was only the start of a real shakedown. 
In three weeks I bought a new battery, had the gen- 
erator overhauled, and replaced the voltage regulator. 
But the battery kept going dead. Then, one day I 
stopped for gas on the Turnpike. I asked the attendant 
if he had any ideas. ‘Let me look at that battery cable’ 
was his only comment. 

*‘So he looked—and showed me that ‘sneaky’ corro- 
sion made the battery cable practically useless. The 
new cable he sold me for $1.95 cured the trouble. But 
I figure that battery cable actually cost me almost 
fifty dollars. 

“Don’t let yourself open for such a shakedown: have 
your battery cable checked today.” 


This Crescent display prompts your cus- 
tomer to ask about battery cables; reminds 
you to check the battery cable on every 
car you service. 

With the Crescent Battery Cable Show 
Case assortment, you can service 95% of 
all cars on the road! And this eye-catching 
display and electric flasher sign actually 
costs you nothing. Ask your jobber today 
about the complete Crescent Wiry Joe 
battery cable merchandising program. And 
ask him for a copy of the helpful booklet 
“How To Sell More Battery Cables.” 


Check the wire and cable 
on every Job! 


THE CRESCENT COMPANY, INC., PAWTUCKET, RHODE ISLAND 


om () EE 
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money in any Gen 
it be a Chevrolet, Pontiac ,Oldsmobi 
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Take, engines, for example 


perfect matching of their moving part 
ined surfaces may feel, 


these highly mach 


actually ridged with microscopic pea 
of an inch. 


infinitesimal as one millionth 


So here you see how G 


This production 
instrument called a Surfagag 


Research to measure the exact 


S mcunds; large 


HERE are many reasons why you get more for your 
eral Motors car you buy~™ hether 


le, Buick or Cadillac 
Long life depends upon 
s. Yet smooth as 
they are 

parts’ surfaces, insuring perfect mat 
ks and valleys as 


M insures a more perfect match 
man is using a high-precision electronic 
e®, developed by GM 


degree of roughness 19 


H.. s what you're looking for! 


An advertisement that spells the ‘‘sell” ina 
General Motors car. 
For it highlights a specific example of fiow GM 
engineering makes a GM car a better buy—ramatically 
presented by a true-to-life photograph of GM engineerin 
in action and hard-hitting fact-backed copy/ 4 
rr . . 5 , 
ore is the latest of the new series of “Key” Campaign 
adve -ments ari i 

ertisements appearing monthly in leading national 

vo > ‘ 
magazines—usually in double pages in four colors 





GM ENGINEERING 
prearecr nw “eI 
PATTERNS HOw ywRromMs 
PROMISE a 


| le measures millionth-inch mountains 
_ 1 make GM cars a belter buy 


crankshafcs, pistons, bearings, cylinder walls and other 


wearing surfaces 
tory-accurate meas 


With this unique instrument labora 
fe instantly, 


urface roughness can be mac 


urements of s 
gineers in every 


right on the production line It gives en 
GM production or assembly plant a split hair check on 
ching 


M car there are literally hun 


In the making of very G 
transmissions, 


dreds of super-precision tests jike this on 
bodies and frames, 45 well as engines, which insure 
{ smoother performance That is one of 


longer wear anc 
yeneral Motors car 1s 


the big reasons why the key to a ¢ 


your key to greater value 


GENERAL Morors 


VY Your Key to Greater Value —the Key te a General Motors Car 


T + PONTIAC *« OLDSMOBILE « BUICK « CADILLAC 


' Wyow prefer to 


« All with Body by Fusber * GMC TRUCK & COACH 


CHEVROLE 
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BUILT UP TO A STANDARD- 
NOT DOWN TOA PRICE! 


For more than 39 years, the name Cole-Hersee has been a 
symbol of quality and integrity in the manufacture of Auto- 
motive Electrical Equipment. The dependability and perform- 
ance of Cole-Hersee products has contributed in a great 
measure to safety on our highways through proper equipment 
operation. In addition, Cole-Hersee Jobbers and Dealers are 
looked up to as representing the highest standards of the 
industry. 

This Cole-Hersee superiority and unsurpassed quality has been 
achieved by sound engineering, quality construction by skilled 
craftsmen using the finest materials and equipment and lab- 
oratory testing for precision and perfection. 

This is why we say ‘“Cole-Hersee Switches are built up to a 
standard, not down to a price.” 

Ask your jobber for a copy of the mew Cole-Hersee 48 page 
catalog — it features 885 Cole-Hersee Products, has over 620 
illustrations. 


acme ee coum anseee © Manafacturers of 
‘al “Consistently Better" Automotive 
.@ Electrical Products for 
over 39 years. 
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WORLD’S MOST COMPLETE LINE OF HEAVY-DUTY 
AUTOMOTIVE SERVICE MACHINES 


NO. 232 
, Pin-Fitting Machine for rods from 
NO. 777-S-4 b ; 3%” to 16” long. Pistons vo to 
“Per-Fect-O" Cylinder Boring Bar with vacuum = 6” diom., 9” long. Also New 
chip-remover. Four other models available. No. 232-R Rod Reconditioning 
Machine. 


NO. 101 
High Speed Piston Grinder for 
pistons up to 11” long; 8” NO. 500-B 


’ 4 Valve Regrinder takes valves 
diam. Smaller model available 9g 


from '%4” to 1”; all angles 
(No. 76). from 15° to 75°. 


New NO. 562 

Head Grinder takes 

heads, blocks and manifolds. 
Capacity: 46” long x 14” 
wide. Grinds wet. 


. 
; 
i} 
5) 
ft 


NO. 444 
Rotary Surface Grinder 
reconditions clutch New NO. 302 
plates and clutch sides of Brake Drum Lathe handles 
flywheels up to 22” diam, drums up to 24” diam., 10” 
wide. Four other models. 
Crankshaft Regrinder has 
a capacity of 60” x 18”, 
with stroke capacity u ‘ 
ates : , NO. 303 
other models. Brake Drum Lathe, for 
. Fy . ‘ all drums up to 10” 
width. Four other 
models. 


NO. 111-EL 
Crankshaft Regrinder for shafts up to 130” long, 34” swing. Three other models available. 


The Best-Equipped Shop ‘Ht Pays to ban Wor ye” 


Gets the Business! 


VAN NORMAN CO., SPRINGFIELD 7, MASS., U.S. A. 





1. All Year Round ef — 
Selling Season. +: a 


The 4 Rust Master products will 
guarantee you volume sales all year 
round . . . if you will just mention 
Rust Master products to all your 
customers. 


2y = 


Advertising» am 


Rust Master more than -4 
ever before has expanded “am 
their advertising all over _ 
the country . . . they’ll buy -<<@ 
the line this year for all- 
season selling. ap 


Rust Master still retains its 
famous policy of money back 
* on all four products. 


Rust Master is priced so that you, 
Mr. Dealer, can make a good profit 
on every sale. 


© 1953 Rust Master Chemical Co. 


NO MUSS — NO FUSS — JUST POUR —NO MORE 


PROONCTS WORK Wine you side 


” 56 CREIGHTON ST., CAMBRIDGE, MASS. 
To THE SILENT PARTNERS OF MOTOR EFFICIENCY 


| 
— DENNIS 





Now! NEW ARO 
BOOSTER CONTROL HANDLE 
HAS. SELF-SERVICING FEATURE 


FOR ALL CHASSIS 
LUBRICATORS 


Model 60962 
ARO DU-ALL 


“ilthshe ji 
| = — 
sane HANDLE 
t 
ve rs 
ao 


Also... AIR TOOLS... HYDRAULIC 
AIRCRAFT PRODUCTS... GREA 
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©Self-Servicing Kit 


No lost time—no need to send this handle away 
for servicing! You can easily replace parts in a 
few minutes .. . just use this kit. 


Boosts Pressure for Tough Fittings 


One pull of trigger passes grease at line pressure 
for normal lubrication. For hard-to-crack fittings, 
squeeze trigger several times to build up pressure 
—to 12,000 Ibs, 


LOW COST! Send coupon foe all details. 


———_— 








The Aro Equipment Corporation, Bryon, Ohio 


Without obligation, send bulletin giving complete details on the new 
Aro Du-All Control Hondle. 
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Scaart Looks | 


@ Beautiful New Low Contour Design! 


‘aarti Yah “wt 


@ A Score of Extra-Value Features At No Extra Cost! 


moart Buy | 


@ Production is Up and Prices are Down! 














160 H. P. FIRE DOME V-8 and POWERMASTER SIX 
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You can be 
completely 
confident .. 


FITZGERALD i." GASKETS 





says P. J. Fitzgerald 
SECTION A—A a 
New no longer, but performance-proven, Fitz- eee AAaeeneh eulet 


gerald Metallic Aluminum-Fused-Oxide Steel Asbestos ecTRIcAAAY 

Gaskets have won world-wide acceptance for their a ee 

ability to withstand the extreme pressures and heat of oueeiens ao 

modern high compression engines under all sorts of | 
oa ‘dite tiie ties 

conditions for several years now. sUSED ALUMINUM OXIDE 

















They're readily available everywhere . . . from 
leading jobbers throughout the United States and 
Canada and are exported to the rest of the world exclu- 
sively by the nation’s largest automobile manufacturer. 


When you install Fitzgeralds . . . as replacements 
or as original equipment . . . you can be sure of a lasting, 


La 4 ' ’ 
perfect seal. 2 Pe | 
py wh GREASE RETAINERS — CORK GASKETS — FITZ-RITE 
a Ig TREATED FIBER GASKETS FOR Oll, GASOLINE 
AND WATER CONNECTIONS 


COMPLETE SETS FOR MOTOR REBUILDERS 
President 


THE FITZGERALD MANUFACTURING COMPANY FIT be D 
Torrington, Connecticut 


CANADIAN FITZGERALD, LTD. BRANCH AND WAREHOUSE 
TORONTO, CANADA CHICAGO, ILLINOIS LOS ANGELES, CALIFORNIA 
SINCE 1906 
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CLEVITE 77 


After 280,000 miles 
‘No measurable wear 


ULLING down an engine in one 

of its heavy buses after 280,000 
miles of service a transit company re- 
ports —‘‘Clevite 77 main bearings 
showed no measurable wear—nor did 
the crankshaft’’. This is one of many 
such performance stories in our file of 
case histories on Clevite 77. 


It will pay every heavy hauler to 





look into the merits of Clevite 77 
engine bearings. They should be used 
in specific applications where load 
and operating conditions require 
engine bearings with great fatigue 
resistance. 

For replacement, use Monmouth* 
Brand Clevite 77 Bearings—distrib- 
uted exclusively by NAPA Jobbers. 


upplied through Clevite Service, Inc. Made by The Cleveland Graphite Bronze Co. 
Units of Clevite Corporation, Cleveland, Ohio. 
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Mer bit, et 
ileal 


*The words Monmouth, Clevite and Micro are 
registered trade marks of Clevite Corporation 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 








Perfection, 
*/ Clutch. Plates 





4 e . ° 
assure customer satisfaction . . . profits for you! 


’ Look to your PERFECTION jobber for your clutch plate requirements 
You can turn chatter and grief into praise ond profits by standardir- 
; 9 
a ing on PERFECTION “‘CF"’ Clutch Plates. 


These quality replacement clutch plates have patented formed and 
riveted cushioned springs designed to eliminate chatter and grab. 
7 Other important features include balanced coil center spring which 
a absorbs torsional vibration and transmission rattle . . . Full-float- 
ing hub won't pull out . . . Plate is completed with jointless and rae) UU} ty 
endless cord-woven facing, with standard BLMA drilling. : THE vy 


MARK OF 


For details, consult your PERFECTION jobber, or write us. 


és 


"ee we ee ee oe ee ee ee ee ee ee ee 


 . NES CERTIFIED 
Perfection Gear Company + Harvey, Illinois 












“3 - 
<2, PARTS .Sm 
~ - > Ms 
PERFECTION PRODUCTS INCLUDE: Silent Timing Gears, Meto!l Timing Geors, Silent Timing £ ALIN rs* WZ / 
Chains, Sprocket Geors, Transmission Geors and Parts, Differential Ring Geors and Pinions << 
Differential Cases and Ports, Fiy Wheel Geors, Clutch Plotes, Pressure Plotes, Clutch Cover 


Assembly Ports, Clutch Forks ond Ports, Clutch Throwout Bearings, Clutch Rebuilders 












4 ~~, 
5 








JAMEL MAL) 


aT jj Kl 
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OWNER 
BRAGER DISTRIBUTORS 
125 DOUGHTY BLVD. 


INWOOD, L. I, ‘N.Y, 
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ee : 
Sicninc up new dealers is a lot easier 


when you talk Auto-Lite Batteries,” 
says Herbert Brager. 

“It’s pretty hard to pass up a line that 
prov ides the backing Auto-Lite does. 
When our salesmen tell dealers about 
Auto-Lite’s national television and 
radio shows, national magazine and 
farm paper advertising, ‘Operator 25’ 


RIGHT WITH AUTO-LITE ~ 


service, and then top it off with the 
original equipment replacement market 
story, dealers are ready to get on the 
profit band-wagon but fast. 

“And now that the premium profit 
‘Sta-ful’ is growing in public prefer- 


ence, we find our list of satisfied dealers 


getting bigger all the time.” 
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DU PONT 


Anti-Freeze Week is coming! 


(AND LISTEN TO 'EM CHEER) 


P $ 
a wy deel 


= 
' | eS 

"7 ‘ 

{ oa 

r) 4 : “Parts sales 
P . 2 * te ” 

\f “. Increased overall increased 130% 
/ business by 50Q% Dick Gietzen 
. ’ “Increases anti-freeze coment » Aron Grand Rapids, Mich. 
sales 35%" Grand Rapids, Mich. 





Jack H. Williams 
Toledo, Ohio 


9 


“Idea a must for “Put $1000 more 
small businessman” jn the cash register . _— 
Ralph Bowman than previous year” — jobs of anti-freese 
Pecatelio, idaho Joe Davis wan’ Canaan I'd sold before” 
Greenbelt, Md. . 
Peoria, til. Ross Collier 
Dallas, Texas 


“Big increase in “Doubled amount 




















a 
Get ready to make this big Du Pont 
promotion pay off for you. Order Du Pont 
““ZERONE” and “‘ZEREX’ from your supplier now. 


REG. U.S. PAT. OFF R 





DU PONT “ZERONE” —the 
great money-saving anti- 
freeze. No evaporation prob- 


lem. Gives complete anti-rust » IT’S THE BIGGEST MERCHANDISING 


protection, requires only an 


occasional check-up. IDEA EVER TO HIT THE 
DU PONT “ZEREX” — Amer- ANTI-FREEZE BUSINESS! 


ica’s outstanding premium 
—— ee ee You'll sell lots more anti-freeze—and many 
more winter-servicing jobs—by tying in with 
WTH-FREEZE Du Pont’s smashing “Anti-Freeze Week”’ cam- 
pus! A —, paign. This terrific merchandising idea was de 
veloped by Du Pont, is associated with Du Pont 
in the minds of motorists everywhere. That 
means the dealer who stocks and sells Du Pont 
anti-freezes will be the one to make the biggest 
profits during “Anti-Freeze Week,’’ October 


BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 12-17. Ask your supplier for full details. 
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Bendix-lclipse 


BRAKE BLOCKS AND LININGS 


The Most Trusted Name 
In Braking 
CREATES CUSTOMER CONFIDENCE 


The easiest way to make a sale is to 
gain your customer’s confidence. 
And when you let your customers 
know that you use Bendix-Eclipse* 
Brake Linings, you can be sure they 
will have confidence in your work. 
The reason is simple enough—auto- 
mobile owners have long recognized 
the name “Bendix” as meaning 
better braking. 


Why not take advantage of this fact 
and make selling easy on yourself? 
Sell the brake lining with proven 
sales appeal— Bendix-Eclipse! Stock 
up today. You'll be glati you did 
when you see how your brake reline 
business grows with Bendix-Eclipse. 

*TRADE-MARK 


MARSHALL-ECLIPSE DIVISION OF 


TROY, NEW YORK 
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the unbeatable combination 
for valve work in busy shops 


Does more than one mechanic work simultaneously on 
valve jobs in your shop? If so, your shop needs the Kwik- 
Way combination of the ‘‘Deluxe’’ and the ‘‘Champion.”’ 
Here’s the reason. The Kwik-Way ‘‘Deluxe’’ was designed 
expressly for wet grinding rocker arms, valve stem ends, 
tappets and lifters — designed to be a companion ma- 
chine to the ‘‘Champion’’ — designed for heavy produc- 
tion work or engine servicing work. When the two ma- 
chines are purchased in combination, the micrometer and 
rocker-stem attachments for the ‘‘Champion”’ are omit- 
ted — a saving to you. 
For small shops, the ‘‘Champion’’ Valve Facing Machine 
is enough — gives you everything you need for wet grind- 
ing of valves, valve stem ends, rocker arms and lifters 
in one precision package. 
Kwik - Way Precision Both machines feature famous Kwik-Way trouble-free 
Equipment is sold only ‘design and long-life components. Both are outstanding 
th  tecthent Sheth for highest quality precision valve servicing work. Call in 
rough trained Kwik- your Kwik-Way Man for a free demonstration now. It will 
Way Representetives. pay you well in many years of highly dependable service! 


FREE DEMONSTRATION 
GET ALL THE FACTS! MAIL COUPON TODAY: 


Seren REE cOTcrh «MERE (RERET) GSES tlm CATT ree Ge SS 
Cedar Rapids Engineering Co., 
915 17th Street N.E., Cedar Rapids, lowa 


[] Please send complete details on the new Kwik-Way 
“Champion” and the Kwik-Way ‘Deluxe.’ 


[1] Kwik-Way Man to Call 


Other Equipment in which interested 


Name : , aia | 
Company Sabet 4 
Street ij 


City TS : et State - " 
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Good lube stations Say jy 


Top mechanics say it--- 


"Whenever you take out an oil seal, 
always replace it with a new one...” 


...and be sure the new seal is a National! 
: ; Car manufacturers, brake lining companies, lube stations, 
Why lose time getting parts? National fl d oe *t kiddi h h "N 
Service Stocks insure the right seals on eets and mechanics arent kidding when they say, New 
hand, when, where needed. Jobber keeps oil seals every time.” They know only new seals give 
stock up—no work for you. Cabinet dependable protection to bearings, linings and gears. 
comes with the deel. Ack your jobber Replace with new National seals every time! It's extra 
for complete information. : ‘ . 
profit at no more work, and a professional job the 
Service stocks to fit your needs ‘ customer will remember. 


7 aN NATIONAL MOTOR BEARING CO., INC. 
SAFETY = pegs General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohis 


TOPASE FRONT WHEELS 





BRAKE LININGS 


BEARINGS — a ee an 
jn . © | NATRONA 
. indus 4e OIL & GREASE SEALS 


O-RINGS SHIMS 


Approved original equipment for all cars, trucks 
buses ond troctors 
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BRIDGEPORT 
BRIGGS 
- %, 
CELORON 
DETROIT 
DITTER 
DUCKWORTH 
ECHLIN 
Federal 
Ho rap 
MARTIN-SENOUR 
MicroTest 
Modac 


Monmouth 


Wierd 


PRECISION 


it’s elementary! Under one roof, your NAPA 


Jobber stocks the vast majority of parts and supplies you normally 


PURITAN 


Ranrran use. Seldom used numbers he gets for you in record time, from 
Clee nearby NAPA Warehouse master stocks. And on the lines he 
Soundmaster handles, the NAPA Seal is double assurance of job-protecting, 
genuine quality —for cars and trucks of all makes. Why shop around? 


Call your NAPA Jobber frst. . . call him often! 


STANDARD 
Spicer 
Thomson NATIONAL AUTOMOTIVE PARTS ASSOCIATION - DETROIT 1, MICH. 


relies 


UNITED 


VISALL a) 


Clltad 
omy «a he C Independent Faria 
ten tn lhe Indudiayf 
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TOTHE TOP. 


Geert soowese 
“CHameion 


RA BTRANAHAN Paeeoent 





CHAMPION SPARK PLUG COMPANY 


<P ERT HAM ONGLAN PARIS FRANCE = WINDSOR, CANADA 


TowteEvo 1, Oino0..s.a,. 
August 1, 1953 





Dear Champion Dealers 

Champion dealers got their annual sales promotion dividend 
this year when Champion-equipped machines again won the Indianapolis 
"SOO" and the Mobilgas Economy Run - world's toughest tests of spark 
plug performance and economy. 

Thirty-two of 33 Indianapolis starters used Champions including 


winner Bill Vukovich and all the finishers! Makes Champion's twenty- 





third winning year. 





Les Viland, driving a Ford Mainline 6 with overdrive, used 
Champions, of course, in winning the Sweepstakes Championship of 
the Economy Run with 27.03 miles per gallon for 1206 miles! 


Champion's fourth straight win in the four year old contest! 





A dcvble-header like this certainly is worth calling to your 
customers' attention = if they are interested in perfcrmance and 
economy - and who isn't? 

Tell them about Champions and you'll sell them Champions. A good 


deal all around. 


Sincerely, 





P.S. We have just received a cable from France that Champion-equipped 
cars took the first seven places in the Le Mans 2) Hour Race - world's 
greatest road race. The winner(Jaguar) setting a record breaking 


average of 105.6 ™.p.h. Included in the Champion-using winners were 










three Jaguars, two American-built Cunninghams, a Ferrari and a Gordini. Va/ 


Member 
Since 1927 


a 







28 
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IN THE 
NATION 





FIRST IN PERFORMANCE! wxzctscorsrcnssntnt 


"500" with Champions! 


‘: . 
’ : , 4 
. , ’ > : . ~ + oe 
eq os * : See » " . f 64 ‘ : 
5 Se eee ne oS Varo ah S: 
7 : P “‘* < . ~ 


: as ! Se ae Bre s 


pe ~ un BS) 


FORD 6 @ MOBILGAS 
| cole), lo]* bam. 48) 
LOS ANGELES TE SUN WALL 


SECEES GTTER CREPE PLACER VEL 
set Wek COR Cry 
weer. CO we es 


| 


: 


FIRST IN ECONOMY! we corte ner 
FIRST IN SALES! 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 
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that’s why it pays to 


travel with il FREI RY 
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fel- FO copper head gaskets... et 
a 


... for maximum compression . . . for superior performance 


right off the she ro why—it 5 f cd 


FELT PRODUCTS MFG. CO, 1546 Carroll Ave ~A.., ago 7, 
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COMPLETE 
SER 


for every engine 
bearing need 


The Federal-Mogul line was built on depend- 
able service. It recognizes the needs of good 
mechanics for all of the items that make up the 
engine bearing assembly . . . and makes them 
readily available everywhere! 


Ask Your Federal-Mogul Jobber! 


gtARing 


FEDERAL-MOGUL SERVICE 
Atlogut 3 ») E RA (Division of Federal-Mogul Corporation) 


DETROIT 13, MICHIGAN 


Bushings ¢ Connecting Rod Service—Exchange Insert 
Rods, Rebabbitted Rods « Connecting Rod Bolts and Nuts 
MOLTEN TT V-Seam Piston Pin Bushings ¢ Shims and Shim Stock 


FEDER AL- MOGUL 


\ CMESEGA Engine Bearings (Main, Connecting Rod and Camshaft) ¢ 
Sepyic* a / . 9s ( - 


9870 CP-20 
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NEW! 


Enamel 
Combination Rast 


DRIES DUST FREE 
_ in 0 15 MINUTES: 











@ New Fast Drying Combination 
requires NO EXTRA EQUIPMENT! 


@® NO ANNOYING ORANGE PEEL! 


@ MORE PAINT JOBS PER DAY! 





@ ASK YOUR R-M JOBBER! 


RINSHED-MASON Co. 5935 MILFORD AVENUE, DETROIT 10, MICHIGAN 
1244 WN. LEMON STREET, ANAHEIM, CALIFORNIA 


In Caneda: Stondard Paint & Varnish Co., Ltd., Windsor, Ont, 


Manufacturers of passenger and commercial car lacquers, enamels, primers, surfacers, tinting colors, thinners, removers, rubbing compounds, ete 
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to f’xadle.... 


Easier to sell 


because Exide batteries have a reputation 
for extra high performance... extra long 
life... complete dependability. Selling the 
Exide line is good business, a repeat busi- 


ness ...a real money-maker. 


They stay sold 


because of the high quality raw materials 
that go into every Exide, with rigid inspec- 
tion to assure top quality day in and day out. 


Priced right 


Exide batteries give dollar-savers and qual- 


"aes" STE ity-seekers more for their money... and 


~, me 
ae provide good profits for the dealer. 


SWITCH TO EXIDE... because Exide has everything you need to build a bigger, 
more profitable battery business: the famous Ultra Start, leader of the complete 
Exide line. . . low-priced, high-quality 6 and 12 volt battery service equipment 
... point of sale identification . . . direct-mail material . . . telephone listings . . . 


national advertising . . . and many other sales boosters available to Exide dealers. 


IT’S GOOD TO BE AN EXIDE DEALER. 
See your Exide distributor today. 


as 


L 
famous U 
The now € the Exide line. 


| leader ° 


| —— 


THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 
Exide Batteries of Canada, Limited, Toronto 


“EXIDE” and “ULTRA START” Reg T.M. US. Pato” 


Want more facts? Use Reader Service Card page 114 SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 





Rainbow 
Blades 


are 
Hollew-c* 


»».tO squeeze more water off the 


Check the wiper arms, 
too, when blades are 
replaced! Even the 
best blades care inef- 
fective if wiper arms 
are worn out, or have 
lost their tension. 


No bevel! Two equally sharp edges give a perfect wipe 
in both directions. 

Trico television, coast-to-coast, is picturizing the new hollow- 
cut blades to audiences of millions of car owners...on Rainbows 
for curved windshields and Triple Actions for flat. 

Countless wiper blades are ready for replacement...worn and 
dulled by abrasive action; hardened by sun, heat, weather and 
oily fumes. 

Multiply your profits by offering your customers new, live, 
soft-rubber Trico Wiper Blades, now hol’ w-cut to squeeze more 


water off the glass. 


Trico Products Corporation, Buffalo 3, N. Y. 





AUTOMOTIVE 


BRAKE: P 10) 0) OF OW ESS you have 


DEALER EVERYTHING TOGAIN 


PRs SIGN IS YOUR IDENTIFICATION ———<= 


SOW 
a this money-making 
: | —— FRANCHISED 
piemeet a | Y DEALER PROGRAM 


lies * o 
ask your jobber or write us for com- 


plete information... do it today! 








LOCKHEED HYDRAULIC BRAKE PARTS and FLUID ®© NoRol © CoMaX BRAKE LINING @ AIR BRAKES 
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why 


Increase your business— Motorists will readily take 
their cars to the Wagner Franchised Dealer shop for 


brake repairs. They recognize the importance of 


having their work done by a qualified shop. 
Wagner Brake Products are used as original equip- 
ment by vehicle manufacturers. Turn out better brake 
jobs—High quality and exact fit helps you turn out 
good work. 

Cash in on extra profit on brake work—you enjoy 
greater profits through special buying arrangements 
when you qualify as a Franchised Dealer. 

Reduce your stocking problems—you always have 
what you want when you need it. Your jobber keeps 
your stock up to the minute. 

Maintain better coverage—your stock is balanced 
for your volume of business and for the demand in 
your neighborhood. 


Keep up to date with good maintenance and cata- 
log information—the best in the industry. 
Simplify your buying—get all your brake service 
parts, fluid and lining from one source—your 
Wagner jobber. 

Make your advertising bring better results with 
this advertising material—banners, streamers, post 
cards, newspaper mats, stickers—everything 
needed to help you tie in your local advertising 
with Wagner's national campaign. 

Be recognized as a Wagner Franchised Dealer 
Wagner furnishes metal signs, decals, streamers— 
everything to identify you as a Wagner Fran 
chised Dealer. 

Cash in on national advertising in the Saturday 
Evening Post and Collier's. This advertising is 
directed to the car owner and appears on regular 


schedule. 


Wagner Electric Corporation 
6362 Plymouth Ave., St. Louis 14, Mo. 
(Branches in principal cities in U. S. and in Canada) 


... the best known name in brake service 





TACHOGRAPHS @ ELECTRIC MOTORS ® TRANSFORMERS ® INDUSTRIAL CRANE BRIDGE BRAKES 
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Equipment on All These 
Fine Car Engines 


_ =z 
On every PONTIAC since 1926 


On every CADILLAC since 1914 


<i On every CHEVROLET since 1916 


On every OLDSMOBILE since 1911 
On every GMC truck since 1913 





On every BUICK since 1908 





Only Spark Plug wit Patented CORALOK Insuleter 


AC’s Patented CORALOX offerstheseimportant @ Has 4 times greater heat conductivity. 
advantages over previous types of insulators: 


@ Offers 3 times the mechanical strength. 
@ Gets hot quicker to burn away oil and wet 


carbon deposits—stays clean longer. @ Provides 10 times greater electrical resist- 


@ Resists deposits of oxide coatings from fuels. ance at high temperatures. 
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100% PENNSYLVANIA 
at its finest 


FOR CARS AND TRUCKS — High- 
Detergency VEEDOL, “The World’s Most 
Famous Motor Oil” is made from 100% 
Bradford-Pennsylvania crude. Veedol’s 
exclusive ‘Film of Protection” improves 
engine power by providing a better piston 
seal . . . extends engine life by keeping 
engines clean . . . protects against harmful 
combustion by-products . . . gives maximum 
protection under all operating conditions. 
FOR TRACTORS — 150-HOUR VEEDOL 
TRACTOR OIL—is made specially for 
tractors — gives a full 150 hours service in 
gasoline fueled tractors and cuts oil con- 
sumption in all tractors regardless of fuel 
used. 

VEEDOL OILS AND GREASES are sold 
through independent distributors . . . write 
for information today! 


TIDE WATER 
ASSOCIATED OIL COMPANY 
TULSA — Thompson Bldg. 
ATLANTA — Rhodes-Haverty Bldg. 


TIDE WATER 
ASSOCIATED 
OL COMPANY 


Sen Francisco 
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orrogion recig¢tance ( PBan. 


BUILDERS 


use 


Sealed Power 


chrome rings! 























FULL-FLOW RING SETS 


1 Top compression ring is chrome-alloy cast iron with 
SOLID CHROME face, factory-lapped to a light-tight 
finish. 


Side rails of MD-50 oil ring have SOLID CHROMI 

faces, Granosealed sides for flexibility. Hundreds of 
thousands of cars have proved this ring best for oil control 
even in badly tapered and out-of-round bores. 


All rings are beveled or tapered to threadline contact 
for quick seating and blow-by control. 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


Sealed Power Piston Rings 
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POTLIGHTING Hz NEWS 











The heat was on last month and the first part ot 
August, and we're not talking about the 


weather (although that was doing right well, too) 
The high temperature was coming from the collars of 
dealers who found “that man is here again” with a 
load of new cars or trucks. Assembly lines disgorged 
more than 700,000 units in July to set a record for 
any month this year. There was every indication of 
even more to come before the dealers—with some al 
ready hollering “Calf rope!""—would see an appreci 
able slackening 


Production this calendar year looms likely to 


challenge every year except one. For 
example, Chevrolet has not been sitting quietly by 
while its big competitor was doing things. The 
Chevrolet workers were moving them out in growing 
quantities, while Ford 
Division’s planned pro- 
duction for the second 
half of 53 will exceed the 
first six months’ figure 
by a sizeable number, ac 
cording to Sales Manage! 
L. W. Smead. Its 16 as 
embly plants will run 
overtime and Saturdays 
when necessary to meet 
the higher production 
quotas, he said 


Used-car prices wer: 


: 4 


maining down at a level 
which tighter 
the net profit which deal 


squeezed 


ers were endeavoring to 

wring out ol new-cal a 
sales. It was not clear a 
to what degree this con 
dition was responsible for 
such things as one instance reported in Kansas. In a 
recent drive for members of the state association, it 
was learned that 36 dealers who were members in 


1952 were now out of business 


Selling is back in the saddle, as car factories have 

been hammering steadily at deale1 One 
dealer in a smal] Southeastern city commented: “We're 
making money on what trucks we sell. The factory 
isn't pushing us hard—vet—to take units right now 
but I guess we can expect it. Of course we don't close 
every truck deal on which we bid, but we are manag 
ing to get some nice net profit out of most of the 
deals we do close. As to new-car sales, we're following 
a consistent sales program, including a regular num 
ber of contacts with prospects to be made daily by our 
sales force. This latter includes ten phone calls from 
purpose 


the list we maintain for thi 
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“Man, your battery really was dry!” 


Garagemen especially will be interested in ar 


article next month about an Arkansa 
shop which has built up a profitable volume of busi 
ness servicing small motors, such as are used on lawn 
mowers. No extra tools are required for this work 
and virtually no additional knowledge beyond what 
any automotive mechanic who is up on his ignition 
P’s and Q’s is supposed to have 


Shop men who are faced with the happy need for 


a new building or larger quarters to 
handle an increasing trade will find interesting also 
the series of articles to be resumed next month on 
tried-and-proven efficient buildings. The 
series will feature buildings which have worked out 
satisfactorily for their occupants and, most important 
why. Simple blueprints will display the layout of 

each garage building 


garage 


Overhead i's getting 

more atten 
tion today than in quite 
a spell. Making money 
isn’t very important if 
you don’t manage to keep 
a slice of it. Hence, last 
month SAJ brought you 
how a 
dealer 


an article” on 
Lincoln-Mercury 
ship at Richmond, Va 
had spurred sales and 
prompted employees to 
hold down cost Thi 
month, on page 45, ts an 
article that deals exclu 
ively with trimming 
down on the “outgo.” 
There hardly a firm 
anywhere that cant 
adopt one or more of the 
money-saving steps men 
Texan. That not all: Next month 


aimed at keeping the 


tioned by this 
ou’ll see another in thi erie 
broad when you drive up to yout 
there, as we all know, that the cold 


greeting smile 
home. Because it 
dollars really count and tell how well your busine 
turning out 
Profit leaks occur in many shop imply because 
tne owner 1 more at home with a 
wrench in his hand than with an adding machine 
Sook keeping can consume many evening fo! the 
owner of a small garage and it can be 


a dealer and his office staff. Carelessne n keepin 


a headache fo 


laily records can result in surprising dollar losses, a 
vell as wasted time. Examples of how a cash-control 
ystem can stop such profit leaks are included in ar 
irticle on page 49. An investment in a modern cas} 


evister mat‘ off handsome! or a hop 





If we really want to fight for 
our American Way of Life— 


It's Not Too Late! 





HERE is no need for me to underline the grimness 

of the times, even in the face of our national 
prosperity, for we have been and we remain, specta- 
tors, observing some of the most disturbing chapters 
in global and domestic history in the making. 

In a global sense the divided world shows no signs 
of becoming less divided. And the “cold war” with 
Communism has brought serious dislocations in the 
lives of nations ef free men. 

From a domestic viewpoint, our enormous gains in 
science, in techniques and in productive experience, 
have resulted from more than a century and a half of 
American freedom for which we should be thankful 
to God. Science, machinery and laboratory skills are 
ready to go still farther, ready to exceed now even 
our fantastic modern dreams. 

But in this atmosphere of apparent prosperity I feel 
compelled to sound a note of concern about some 
other matters that are more important to us and our 


country than material gains. 


Are We Forgetting Spiritual Values? 


Something has been wrong something is still 


wrong with America! 

One thing that has been wrong with America was 
righted, at least for the time being, last November 
Before that, for more than a decade, our priceless 
electoral prerogative had been shamefully neglected 

In 1940, some 62 per cent of the eligibles voted fo: 
a president; in 1944 the percentage was 57 and in 
1948 it sank to 52 


REPRINTS up to five will be furnished without charge 
Larger quantities will be supplied at cost, 3c each. 
W. R. C. SMITH PUBLISHING COMPANY 
806 Peachtree St., N.E., Atlanta 5, Ga. 


By CAPTAIN EDDIE RICKENBACKER 


President and General Manager 
Eastern Air Lines, Inc. 


What happened last November gave great satisfac- 
tion to those of us who had despaired of the average 
American’s concern with affairs of state. Electors by 
the unexpected millions burst from their often and 
loudly criticized complacency to demonstrate that 
their stupor was only a chronic condition—not so 
acute that it could not be cured by generation of some 
good, old-fashioned American indignation. 

Nevertheless, this great land of ours—this America 
that I love better than life itself—is traveling down 
the wrong highway. In the midst of prosperity we are 
forgetting the spiritual values, and the moral courage 
passed on to us by our forefathers who founded this 
nation. 

I think I can speak with some authority on the 
subject 

For where is there another land in the world where 
a young man can come from the wrong side of the 
tracks, as I have, and graduate into a relative position 
of leadership and affluence because of the very free- 
doms, liberties and opportunities this land offers? 
Where is there another land? There is none 

I am a first-generation American, whose parents 
75 years ago migrated from Switzerland. They came 
to America to take advantage of the opportunities 
that existed here—came here to enjoy the freedoms, 
liberties and laws of this land. 

My immigrant parents taught me and six other 
members of our family to enjoy and appreciate the 
freedoms of this country. They taught us how to work 
They taught us that we could never expect something 
for nothing, nor more for less. They taught us to be 
frugal. They taught us, above all, to love America! 

We are fortunate and grateful heirs of the Pilgrims, 
the Puritans and the Cavaliers, who came to America 
almost 300 years previously. Through indescribable 
hardships they carved out a new nation founded upon 
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Military strength, alone, will not 
save this nation from the perils 
which surround it, says Captain 
Rickenbacker. Dollars and bullets 
are not enough. We must return 
to the principles on which our na- 
tion was established. We must re- 
vive the Spirit of America if we 
are to retain our precious heri- 
tage for the future generations. 


belief that all mankind is born to be free—physically, 
mentally and spiritually free, as a matter of right 
from the Creator and not as a mere privilege granted 
by the State. 

Further, it lies within the power of each human 
being in the system of free enterprise to succeed or 
fail according to his own character and efforts. I am 


.the beneficiary of those who in the meantime have 


worked and fought to defend and develop this country 
and its institutions for future generations—and to all 
of them I make my grateful acknowledgments. 

Few men, if any, have cheated death as often as I 
have in the past forty-five years. And it wasn’t be- 
cause of any super-knoewledge or super-ability on my 
part, but because of my great faith in the Powe! 
above, and the desire to contribute something to this 
land of mine and to its people for what our country 
and they have given me 

But faith is not alone for the individual. If one man 
needs it, how much more does a nation need it? We 
are becoming weak today because, instead of follow- 
ing the enduring spiritual principles upon which our 
nation was founded, we have substituted material 
wealth as the yardstick with which to measure success 

As individuals, we have been selfish and preoc- 
cupied with material ambitions. We have felt that we 
needed more and more of the material things of life 
and have forgotten the need of more and more of the 
spiritual side of life—of simple Christianity. 


Nothing Can Equal Christianity 


There is no greater weapon in the world than the 
moral force that goes with the strength and spirit of 
Christianity. I reiterate—there is nothing that can 
equal Christianity. And when I say Christianity, that 
includes the Jewish faith or any other faith—as I am 
talking about faith itself—faith in a Supreme Being 
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CAPTAIN RICKENBACKER'S life has been filled 
with adventurous activities and great achieve- 
ments. In his early 20's he attained nation-wide 
fame in automobile racing. In World War | he 
was America’s Ace of Aces, winding up as Com- 
mander of the 94th Aero Squadron, being credited 
with 26 victories, and receiving the highest Ameri- 
can and French military awards. Following some 
years in high executive positions in the automo 
bile industry, he entered the aviation field in 1929, 
became general manager of Eastern Air Lines in 
1935 and president and general manager in 1938. 
During World War II his activities included several 
special missions for the Secretary of War to 
European and Asiatic countries, the South Pacific 
and the Aleutians. It was on a flight across the 
Pacific in 1942 that he was for.ed down at sea 
and finally was rescued after three weeks on 4 
life raft. 


The most important thing that has happened since 
the birth of Christ is the birth of America. The second 
never could have happened without the first. The 
Colossus that we call America has been the product of 
the idea of the sovereignty of the individual that 
Christ brought to the world 

Our Founding Fathers believed in the Ten Com- 
mandments and the Golden Rule. Within that moral 
code they had a complete way of life—in matter: 
spiritual, political, social and economic 

(Continued on page 96) 





Extra SAFETY for 


ven in the same brake, different shoes do dif 
ferent work. It takes a balanced combination 
of different brake linings to equalize wear and 
to provide sure, safe stops for many thousands 
of miles. Balance is not just a matter of high 
and low friction linings; it is the result of using 
many different linings in combinations prop- 
erly engineered for each make and model. This 
balance principle, pioneered by Grey-Rock 
more than 20 years ago, reduces adjustments 
and come-backs . . . assures a better profit on 
each job. 


A PROGRAM THAT GETS ACTION 


To keep more and more customers coming to 
your shop for brake service, Grey-Rock gives 
you a complete program of merchandising aids 
and sales helps. from post cards and news- 
paper mats to shop posters and mechanics’ 
caps. This entire program, too, ties in with 
Grey-Rock’s consistent, colorful national ad- 
vertising 


THIS TAG WILL BUILD BUSINESS 


RATAN 


Packed in every Grey-Rock Balanced Brakset, 
this tag is ready for you to snap on a dash 
button of your customer's car. It tells how 
your workmanship joins with Grey-Rock bal- 
ance to deliver a better, safer brake job! 


See your Grey-Rock ic bber for 


FACTORY-BONDED 
SHOE EXCHANGE 


Want more facts? Use Reader Service Card page 114 








DISTINCTIVE 
WOVEN-MOLDED 
COMBINATIONS 


Balanced Braksets for passenger cars 
Balanced Trucksets for light trucks 


Grey-Rock combines special woven 
linings with molded linings to meet 
the particularly severe brake re- 
quirements of certain makes and 
models. These woven-molded 
combinations provide’ brake 
action far better than can be 
achieved with molded lin- 

ings alone. This isa distinc- 

tive Grey-Rock feature! 








your customers 


For riveting or 
bonding — every 
piece factory 
branded for 


your protection 


Consistently advertised in 


POST °"¢ G22, 


Grey-Rock 


BALANCED BRAKSETS e@ TRUCKSETS © BRAKE BLOCKS © VEE-LOK® CLUTCH FACINGS 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 
RAYBESTOS-MANHATTAN. INC. Manufacturers of Brake Linings e¢ Brake Blocks « Clutch Facings 
Fan Belts ¢ Radiator Hose ¢ Industrial Rubber Products « Rubber Covered Equipment ¢ Asbestos 
Textiles ¢ Teflon Products ¢ Packings ¢ Sintered Metal Products « Abrasive and Diamond Wheels 


Bowling Balls 
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I? Can Be Done - He 


rng months ago it was evi- 
J dent that we were heading in- 
to a tight, competitive market. We 
have gone through these periods 
before and know what they mean 
to an automotive dealer. Dealers 
who have not taken the precau- 
tions to reduce their overhead 
gradually can find themselves in 
a bad way. 
Those dealers who wait until 
the last minute to reduce over- 
head often are unable to deter- 
mine a starting point. Coming 
down early some morning after a 
sleepless night, they get out the 
meat ax and start slashing. 
Systematic cutting is the only 
safe method. The first cuts 
should be made where they are 
not obvious to prospects or cus- 
tomers — unless the dealer wishes 
to encourage his prospects to hold 
out for a sharp bargain. 
Prospects are quick to 
take advantage of a deal- 
er if they have reason 
to think he is hurting 
for lack of cash. 
We first dispensed 
with our showroom por- 
ter. We had been paying 
him $40 a week, which 
adds up to roughly $200 
a month. To do this work 
we enlisted the services 
of one of our shop help- 
ers. He the mop- 
ping. A new-car sales- 
man dusts off the cars 
Even our regular cus- 


does 
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By JIM FERGUSON 


Ferguson Motor Co. 
(Chrysler-Plymouth) 
Harlingen, Texas 


we 
Qu! 


far 
change 


have not, as as 
know, noticed this 
showroom remains spotless and 
our new cars look just as fresh 
as before. This work is done the 
first thing after opening each 
morning. 

We saw where we could elim- 
inate another employee. We had 
hired a man expressly to chase 
parts for the mechanics and to 
keep their tools washed and 
cleaned. The helper could take 
care of most of this work and what 
he didn't have time to do, the me- 
chanics would have to do for them- 
selves. 

In his place we put another man 


tomers 


In a normal competitive mar- 
ket the typical dealer's ac- 
tual NET profit per new-car 
sale is likely to be no more 
than $50. So the savings the 
author has effected are just 
about equal to the normal net 
on 20 new-car sales monthly. 


1953 


OUTHRERR 
VTONorTive 


e're Doing It! 


who would chase parts, wash cars 
and wash our display windows 
Thus we saved about half of an- 
other man’s | salary $100 
a month. 

This added up to a $300 a month 
saving in salaries alone. In an op- 
eration of our size, this is not a 
great amount. Not in dollars and 
cents. But look at it this way: 

In a competitive market, a deal- 
er is lucky to net $50 on a new-ca! 
sale. That may sound unbelievable 
to many readers. They have not as 
yet been in this business long e- 
nough to know what a competitive 
market actually is. And some may 
delude themselves regarding what 
constitutes net profit. That is the 
amount a dealer can take home 
to his wife and children after a 
new-car sale has been washed up 
and all expenses involved in it 

have been paid 
So by cutting 
overhead $300 a month 
we saved the net profit 
on six new-car sales 

But that isn’t all 
Several months 
bookkeeping depart 
ment, swamped with 
work, was unable to kee; 
our records current. We 
were late with monthly 
tatements, which didn’t 
please the customers. Te 
with this situation 
put on another gir] 
found it took her 
weeks to get ir 


oul 


apo 


out 


cope 
we 
We 


several 
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tempo with the auditing depart- 
ment 

This set us to thinking what 
could happen if a regular employee 
should quit and we were left with- 
out trained personnel. As a matter 
of protection, we continued to keep 
this girl on. But as the labor sit- 
uation has now leveled off, we no 
longer need this type of protection. 
We could, therefore, dispense with 
this girl and save ourselves $250 
a month. 

We occasionally run into a new- 
car buyer who doesn’t want the 
car on our floor, Either the color 
is wrong or he doesn’t particularly 
like the model. To close that sale 
in the least possible time, we used 
to get on the phone and call deal- 
ers around the state trying to find 
just what was wanted. Before we 
started our program on overhead, 
phone bill and delivery in these 
cases would run as much as $100 
a month. 


Order It Direct 


Now we do a better selling job, 
trying to move the cars we have. 
When that fails, we order the car 
just as the customer wants direct 
from the factory. This adds up to 
an average saving of another 
$65 a month. 

For a long time during the lush 
years, we spent a lot of money to 
impress customers with the feel- 
ing that we were pretty swell fel- 
lows to do business with. We spent 
a lot of money and didn’t impress 
anyone. 

We would think nothing of get- 
ting on the phone to order a part 
that listed for 90 cents. We thought 
the customer would think highly 
of us for spending $10 in phone 
calls to get him a 90-cent part. 

To stop this thankless and need- 
less expense, we now watch our 
parts inventory more closely. This 
adds up a monthly saving of about 
$50 

It costs money to be a swell fel- 
low. And our used-car salesmen 
were being swell fellows at our 
expense. Sometimes they would 
sell a used car and within a few 
weeks the customer would come 
in with a complaint. It would be 
a small item and the salesmen 
would just give away a $9 or $10 
repair job. The customer didn’t 
anticipate this. But we showed 
him we were swell fellows to deal 
with, didn’t we? 

By eliminating this expense, we 
cut off another $150. 

We had been too lenient regard- 
ing our adjustments under new- 
car warranty. We would okay ad- 
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Three ways overhead has been cut are shown (top to bottom): A shop 
helper mops, a salesman dusts cars and the $200 salary for a porter 
is saved. The boy who washes cars now washes showroom windows also. 
Harder selling and more special factory orders save $65 a month in 
long-distance calls to find a certain color or model for a prospect. 


justments we hoped the factory 
would approve. Now we = are 
screening these adjustments very 
closely. We give the new-car own- 
er every consideration and every- 
thing he is entitled to, but no 
more than that. Every precaution 
is taken not to offend any cus- 


tomer who asks an adjustment. 
We work very closely with our 
service manager in this screening 
The screening saves us another 
$150 a month. 
Unless it is explained to them, 
mechanics and shop men have 
(Continued on page 99) 
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What | Learned 
riving 40,000 


iles a Year 


By TOM CROWE’ 


Birmingham Spring Service, Inc. 


Birmingham, Ala. 


‘BE HIs actually happened south of 
Birmingham on the Florida 
“Short Route:” 

There is a two-miie down-hill 
grade winding between a mountain 
and streams. They call it ‘The 
Narrows.” 

As I topped this mountain driv- 
ing south I noticed a truck riding 
the shoulders, but didn’t realize 
his brakes were gone. A few more 
turns down the hill and I noticed 
in my rear-view mirror that truck 
was close behind me. His speed 
was terrific. 

Then I noticed smoke and 
streaks of fire beneath the onrush- 
ing vehicle. His drive shaft was 
dragging! I realized instantly the 
danger: He couldn’t control it well 
enough for me to risk letting him 
by. 

There was but one thing to do: 
Outrun him! 

Soon I caught up with another 
ear. The road was still winding 
down-hill. I sat down on my horn, 
but the man in front evidently 
thought, “Here’s another highway 
smart alec.” 

He was a stubborn driver. He 
would not go faster. In fact, he 
tried to keep me from passing. I 
had to take my chance of passing 
on the wrong side. 

As I passed I tried to motion to 
him the danger rushing toward us 
from behind. He didn’t understand 
Surely, I thought, that truck will 
get him. 

Glancing in the rear-view mir- 
ror, I saw the truck didn’t come 
around the curve. 

I started braking and found a 
place on the side of the highway to 
clear traffic. The man I had passed 
was furious. He pulled in behind 


me and purposely bumped my cal! 
Out he came. It was obvious in his 
eyes: He was going to give me the 
works. 

I slowed him down with a big 
“Hello, I didn’t recognize you.” 
(And really I didn’t, but it 
worked!) 

Quickly I said, *‘The truck turned 
over on the curve.” 

He asked, “What truck?”’ 

We started running up the hill 
to the curve. I was still explaining 
why I had passed on the wrong 
side. He beat me to the driver who 
was trying to get out from be- 
neath the wreck. He was a mass 
of blood, but it wasn’t his time to 
die. 

This same man — the stubborn 
driver, the one who bumped my 
ear deliberately, the one who 
cursed and wanted to whip me 
ran down the hill, backed his cai 
while I held traffic. We were both 
bloody from placing the driver in 
the back seat of this man’s fine 
automobile. He rushed him to the 
hospital 20 miles away. 

All this I mention because my 
observations from driving an av- 
erage of 40,000 miles a year for 
the last 20 years as a salesman in 


“The author travels an aver- 
age of around 40,000 miles a 
year, so the editors asked 
him to jot down some of his 
thoughts based on this driving 
experience which began 20 
years ago when he first en- 
tered the spring business. In 
his work he travels all or 
parts of five Southeastern 
states now for his company 
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the automotive industry have con- 
vinced me that people who lower 
their standards while behind the 
wheel are the greatest hazard on 
the highways today. 

While driving this more than 
750,000 miles which hasn't cost my 
insurance company a penny (and 
here I knock briskly on wood!), 
I have come to know a number of 
people living a dual life. 

Take the man living his every- 
day life who is a perfect gentle- 
man in the presence of ladies. On 
Saturday afternoons while cutting 
his lawn he takes time out to chat 
with neighbors and plays with all 
the kids. He is one grand person 

Now this same man is out driv- 
ing his car. You meet him on the 
highway out of his line of traffic 
across the yellow line, He makes 
you take to the dirt, then almost 
sideswipes another car getting in 
ahead of his line of traffic. He is 
a ruthless person now 

As a man looks back over so 
many miles of driving—driving 
which would encircle the world 
more than 30 times a number of 
thoughts stand out. 

I find when driving in a line of 
traffic that I am watching not 
only the car I am following but 
the second, third or fourth car in 
front. (You can do that better 
if you don’t tailgate, incidentally.) 
I can see things which are happen- 
ing to them, such as a Car rush- 
ing from a side road or a school 
bus that has stopped. I find that 
I apply my brakes in many cases 
before the car in front has noticed 
the danger he is speeding into 

I have watched them pile up 

I have learned to make room, 

(Continued on page 102) 








The author, shown here looking over files 
of this magazine’s early issues, will mark his 
40th year with W. R. C. Smith Publishing Co. 
August 18. He was business manager of SAJ 
for many years after its first appearance. 


Q* THE occasion of my 40th anniversary in the 
business journal publishing field, the editors of 
SOUTHERN AUTOMOTIVE JOURNAL have asked me to 
comment on the developments that have taken place 
in the intervening years in the automotive industry of 
the South. 

We started publishing SOUTHERN AUTOMOTIVE 


JOURNAL in January, 1921, so my personal experience 
in the field actually covers a little over 32 years. 

In 1921 there were in the whole South from Dela- 
ware and Maryland to Texas and Oklahoma just 
2,549,633 motor vehicles, or 27.6 per cent of the total 
in the country. Less than 100 jobbers served the 
needs of the dealers, garages and service stations in 
this vast region, comprising one-third of the area 
of the country and having approximately one-third 
of the population. It was not uncommon for a jobber 
to have his salesmen covering two or three states. 

Accessories, such as bumpers, rear-view mirrors, 
foot accelerators, Motometers and radiator caps and 
ornaments made up a substantial portion of the job- 
bers’ and dealers’ sales. 

Little did we realize how accurate would be the 
prophecy of the editors of SOUTHERN AUTOMOTIVE 
JOURNAL (then called SOUTHERN AUTOMOTIVE DEAL- 
ER). In their first issue in January ,1921, they wrote: 

“The automotive trade is doing more than any 
other one agency to hasten the commercial, industrial 
and agricultural development of the Southern states 
The passenger car, in overcoming the barrier of dis- 
tance, is giving men a broader vision and is spreading 
a spirit of progress which makes it a tremendous fac- 
tor in developing our vast potential resources. The 
motor truck is just beginning to reveal some of its 
wonderful possibilities in the way of speeding up dis- 
tribution, making raw materials available fer manu- 
facture and cutting down the cost of marketing farm 
products 

“These two efficient aids to the rapid development 
of the South’s resources are not only building bette: 
business but they are making better citizens. And t 
them might be added the farm tractor, which promises 
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How the South 
as Moved Ahead 


By WILLIAM J. ROOKE 


President, W. R. C. Smith Publishing Co. 
Atlanta, Ga. 


a veritable transformation in Southern agriculture 

In the ensuing 33 years the industrial and com- 
mercial growth of the South has been phenomena: 
almost unbelievable. With the progress in diversified 
farming and the introduction of crops other than cot- 
ton, such as tobacco, wheat, corn and livestock, the 
annual farm income has increased from approx)- 
mately $2 billion to over $10 billion. 

The South is now producing more than half of the 
total country’s income from mines, quarries, wells 
etc. Of major importance in this record is the region s 
predominant share of petroleum, natural gas, coal 
aluminum, magnesium and other metals. The mineral! 
income in 1952 amounted to approximately $7 billion 

But it is in the realm of manufacture that the 
South is showing and will continue to show its great- 
est gain. The South’s economy has developed to the 
extent that the value of its manufactured products is 
now many times the value of its farm and mineral 
products. Today’s value of Southern manufactured 
products is well over $5 billion annually—more than 
five times greater than in 1921. The South is con- 
tinuing to lead the nation in industrial expansion. Last 
year a new multi-million dollar plant or addition was 
begun in the South and Southwest for every working 
day in the year and the record for 1953 will be equally 
as impressive. 

This continuing industrialization and new diversi- 
fied economy have brought significant increases ir 
income payments to individuals in the South. The in 
come level of the Southern states in 1921 was one- 
half that of the nation as a whole. By 1951 it had 
risen to over two-thirds the national average and the 
subsequent gains in the South have been the largest 
of any region 

Our editors in 1921 wrote: 

“Because of the tremendously important service 
which the Southern automotive trade is rendering 
its future growth can scarcely be visualized.” 

The motor vehicles in the South since then have 
multiplied seven-fold. Total registrations now amount 

(Continued on page 110) 
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lugging Up Profit Leaks 


A 





= MAY be a surprise to the in- 
dustry to learn that the per- 
centage of independent garages 
having an effective cash-control 
system Is greater than the percent- 
age of franchised car dealers like- 
wise protected 

The information comes from one 
who should know. He is branch 
manager of a nationally-recognized 
manufacturer of cash registers and 
accounting machines. 

The statement only to 
this branch manager’s Southern 
territory, but the ratio is probably 
national. He not mean that 
more independent garagemen than 
dealers are progressive bookkeep- 
ing-wise, but that in their respec- 
tive categories, more independents 
than dealers have taken 
plug the book leaks in thei 
ness. 

The branch manager’s explana- 
tion may be equally surprising. He 
says: 

“The bigger the operation, the 
more self-satisfied is management 
and consequently, most difficult 
to sell modern cash control and 
accounting methods, Their system 
has been in use for years and they 
have been getting along all right 
So why change? 

“But the painful fact is that 
while this old system has been 
doing all right, office overhead has 
been piling up and piling up and 
there have been book leaks that 
would probably appall manage- 
ment if the total of those leaks 
over the years was known.” 

The branch manager of the cash- 
register firm did not actually use 
the term “book leak,’”’ used here to 
describe collectively all the var- 
ious cash leaks in a business, and 
the fact that although revenue is 
good, it often seems it should be 
better than available figures show 
it to be at the month’s end 

The next two points are ines- 
capable, but first let it be under- 
stood there is no attempt here to 


applies 


does 


steps to 
busl- 


ell the product of any cash-regis- 
ter manufacture! 

Point Number 1 that 
cash-control accounting sys- 
tems are antiquated or inadequate 
and that economies avings 
realized by those 
make it 


many 


and 


and 
who have 
logical for all in 
afford a 


ot ize. for 


mod- 
ernized 
the 
ized system regardle 

tems are 


business to modern- 


modernized sy tailored to 
the needs of an individual busi- 
ness, 

One need not take the word of a 
that 
community 


not 


cash-registel1 salesman fol 
There is hardly a 
where some business has gone 
aepart- 


of that 


modern in the accounting 
the 
business can be a guide 

Point Number 2 is that the rate 
of automobile theft at least in 
this branch manager's territory 
and probably over the nation 
was higher than ever in 1952 

This is mentioned to indicate a 
trend—the trend of the “something 
for nothing” school of thought. 
Those who stole cars were unable 
but 


ment and experience 


to pay for cars, were accus- 


This is a typical keyboard of a 
automobile dealership. Keyboards 
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petty and grand larceny 
Perhaps it Is to cast 
the hint of suspicion over the 
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ame 
more 
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thousand 


pioyee entrusted with 


cash Howevel even 
ple make mistake Such a 
ndependent who kept his own 
whose mistakes In fi 
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discovered, had 
about $1,100 yearly 

The cash-register | 
agel proposed 

In three 


to a dealei 


and 


book 
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1 


been co l 


anch 


minute 
hip whet 
manager, a_ highly 
ployee, took $6,000 
In the pace of 

walk to a bank 
where the same 
happened. You don’t have 
my word for the fact that 
bezzlement and defalcation are 
the Ask any 
agency.” 

Of course, the answer to 


same 
and a 
thing 


can 


tore 


increase 


cash-control register designed for an 
are also made especially for garages. 
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even 
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company 
honest peo- 
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ventually 
him 


man- 


walk 
parts 
em- 


time we 
drug 

has 
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em- 
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all this 


is one or both of two items—a cash 
register that gives complete cash 
control, or an accounting machine, 
or both. It depends on the size of 
the operation, but the cash-regis- 
ter people say every business posi- 
tively should have modern cash 
control. 

Let’s look at what happened in 
some various classifications of 
business after cash control or ac- 
counting or both were modernized 
with machines, taking first the in- 
dependent mentioned. 

The cash-register people devote 
one pamphlet to him. He operates 
in a building reached through an 
alley, uses four full-time mechan- 
ics and in 1951 his volume was 
$65,000. 

Eighty per cent of his business 
is on a charge basis and he pre- 
viously did his own bookkeeping, 
devoting two or three nights a 
week to this detail. Finally he 
reached the point where it seemed 
he would have to have a part-time 
bookkeeper, but instead he bought 
a new register. 

When he kept his own books he 
got many complaints from cus- 
tomers about their bills, but now 
realizes they complained only 
when the error was against them. 
He concedes he will never know 
how much he lost when the errors 
were in favor of customers, but 
knows his profits have increased 
and estimates the new system saves 
him at least $3 a day. 

Then there’s the case of the 
Southern service station, not the 
subject of a pamphlet, incident- 


Samples of register tape appear 
below and at top right of page. 
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ally. The station has a 30,000- 
gallon volume monthly, but was 
losing $200 a month, 

“It was unheard of for such a 
station to invest $2,000 in a cash 
register,” relates the branch man- 
ager, “but that is what happened 
and after it went into service the 
losses stopped. Consequently, this 
business paid for its register in 
ten months.” 

In the same metropolitan center, 
a newly-created dealership with 
a big new-car volume started from 
scratch in accounting and invested 
upward of $6,000 in register and 
accounting machinery. Yet in this 
dealership they are convinced that 
without this machinery they would 
require six more employees in ac- 
counting, at a minimum cost of 
$1,200 per month. 


Saved Half a Salary 


Another volume dealer in the 
small-car field has both register 
and accounting machinery. The 
register carries nearly a score of 
keys specialized for the business, 
identifying everything from “Cust. 
Labor Pass.” to “Shop Pts. Truck,” 
and cost approximately $3,000. Yet 
in its four years of service it is 
estimated to have saved half of 
the $200 monthly salary of one 
girl, or $4,800. 

But what about the small deal- 
er? What does he need to modern- 
ize his accounting and plug the 
book leaks? And where is the di- 
viding line between the dealer or 
independent who merely needs 
cash control and he who needs 
cash control and accounting for 
his business? 

In talking about what a dealer 
needs, the cash-register people 
avoid use of the word ‘‘cost”’ in re- 
ferring to their machines, prefer- 
ring to describe such a purchase as 
an investment. Perhaps justifiably 
so 

They say everyone needs cash 
control, which is delivered in the 
form of a cash register “tailored” 
to the needs of that business. The 
investment runs from $1,000 up, 
depending upon needs of the busi- 
ness, and there is available a regis- 
ter that, in addition to having keys 
for all the departments in a deal- 
ership, can also assimilate repair- 
order numbers. 

“It really is an investment,” em- 
phasized the branch manager, ‘‘and 
it invariably pays itself out, Even 
a register for a small dealership 
operated, let us say, by a man, his 
wife and daughter, will pay for it- 
self. It will give complete cash 
control, and as a by-product, re- 
duction of actual payroll cost. It 
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will realize control over al] income 
and disbursements and a complete 
analysis of daily sales.” 

In the progressively larger deal- 
erships, the dividing line falls, ac- 
cording to the cash-register peo- 
ple, where there are two person- 
nel in accounting. That is the di- 
viding line between those who 
need the accounting machine. The 
branch manager explained: 

“Any dealer with over two sal- 
aries in bookkeeping should have 
the accounting machine, too,” he 
said. “Any time those two persons 
get to working overtime more than 
$60 a month, we can save the deal- 
er money on an investment of ap- 
proximately $5,000. Of course, ex- 
cept for overtime, we can’t reduce 
the payroll where there are two 
for, obviously, it takes one to 
punch the machine. But anyone 
familiar with figuring deprecia- 
tion, as dealers are, can find the 
answer to that one on a ten-year 
basis.” 

The cash-register people have 
gone further than one might sus- 
pect, for now all the usual hand 

(Continued on page 106) 
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IB you ever wish you could 

have an extra service salesman, 
not full-time but just to handle the 
early-morning rush in the service 
department? 

Robinson Brothers DeSoto- 
Plymouth dealership at Jackson 
Miss., gets the benefit of an extra 
service salesman during rush hours 
by having one of the car salesmen 
step in and help write repair or- 
ders. 

When the car salesmen began 
doing this about a year ago, the 
primary reason was to avoid de- 
lays in waiting on service custom- 
ers. But the plan has also given 
the men some good leads for car 
sales and increased cooperation a- 
mong departments of the dealei- 
ship. 

“There’s no schedule or advance 
planning as to when the car sales- 
men will help out in the service 
department,” said Sidney A, Rob- 
inson. “We don’t ask them to write 
repair orders unless they are real- 
ly needed back in the shop 

“If we notice that service cus- 
tomers are coming in faster than 
the regular service salesmen can 
handle them, we simply ask one of 
the three car salesmen to help out 
until the rush is over. Usually the 
rush is early in the morning. 

“Naturally we would not ask 
a car salesman to stop work on a 
deal to help out the shop force 
But often the car salesmen are not 
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Harold Ellis, car salesman, works alongside the regular service salesmen to handle the morning rush. 


Sales’ Doubles in “Service” 


By M. M. Wilcox 
Assistant Editor 


tied up with a particular deal at 
that time of morning. The busies* 
hours for them come later in the 
day 

“We have two service salesmen 
If the car salesmen did not write 
repair orders during rush hours, 
we would need three service sales 
men to handle our present volume 
efficiently, without making cus- 
tomers wait around for someone 
to write orders.” 

The two service salesmen are 
paid a salary and a commission 
on the total service business. Con- 
sequently, there is no friction when 
a car salesman steps onto the floor 
with an order pad in his hand 
The service salesmen welcome the 
help 

The car salesmen pick up some 
good from their 
with the service customers. They 
see customers mure often than 
they would otherwise and get to 
know them better. They 
chance to see the condition of the 
They can get a 
better idea of what features a cus- 
tomer likes in a car and what 
things annoy him 

Management, too, is pleased with 
the results both in increased 


leads contacts 


have a 


customers’ cars 


customer satisfaction at the quick 
receive and in im- 


service they 
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proved cooperation among the de- 
partments of the dealership. 

“Customers like to see a car 
salesman on the service floor, espe- 
cially the one who sold them the 
car,’ Robinson said. “It gives them 
a feeling that we are really inter- 
ested in the operation of their cars 
They like to feel that the sales- 
man’s interest doesn’t end when 
the car is delivered 

“But mainly they like for some- 
one to listen while they talk about 
their cars and any trouble they are 
having with them. For that reason, 
we believe our car salesmen make 
better service salesmen than many 
people who know more about the 
mechanical operation and mainte- 
nance of a Cal 

“Some mechanics, we have no- 
ticed, have a tendency to diagnose 
the trouble before the customer 
has said two sentences about the 
way the car is running. Often they 
are right, but sometimes they close 
their minds to other possible causes 
of the trouble. Customers may not 
mention the most significant symp- 
toms first. 

“Also, customers like to tell the 
full story of what they think is 
wrong, with al] the details. They 
want the service salesmen to listen 
and take an interest, rather than 
give a diagnosis. We be 
lieve, therefore, that our car sales- 
men make better ‘substitute’ serv- 

(Continued on page 94) 
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He Has Kept on Build 


om has ever disputed the claim 
1 ‘of Louis M. Henna that he 
maintains the world’s biggest road 
sign, just south of his home town 
of Round Rock, Texas, population 
1,800. on the road to Austin 

This is the only form of out- 
right paid advertising indulged in 
by Henna Motor Co., which op- 
erates three small dealerships in 
central Texas, and the claim to 
world distinction on road-sign size 
is the only boast anyone ever heat 
from Henna 

He does like to talk about the 
Texas Baptist Children’s Home at 
Round Rock, but not about the fact 
that his $200,000 gift made it po 
sible 

Nor does he willingly discuss a 
$14,000 gift to the First Baptist 
Church of Round Rock, donation of 
a new truck to the Lutheran 
Children’s Home, an $8,000 dental 
clinic built for his native Round 
Rock and the miles of paved 
streets he made possible. 

Henna prefers to “clam up” on 
the disbursement of several modest 
fortunes for the benefit of his 
church and fellow citizens, but the 
fellow citizens do not hesitate to 
enumerate what “Louie” Henna 
has done for Round Rock—and for 
people. His philanthropic, unself- 
ish turn of personality has brought 
him more advertising locally than 
the big sign out on the road to 
Austin. 

As for the sign, it is 47 feet high 
and 107 feet long and Henna thinks 


By Baron Creager 
Southwestern Editor 


there is no question but that it 
helps sell cars and service 

“I am quite sure it has sold cars 
and service and will continue to 
be quite a factor in the business,” 
he comments. ‘There is no question 
about this in my mind, but it is 
hard to trace the product of such 
advertising 

“That sign stops quite a bit of 
through traffic, especially in cases 
where motorists are passing for the 
first time. They stop to take pic 
tures, or just to look and a lot of 
them write us later, from all parts 
of the country, about the sign. 

‘We built a relatively small road 
ign on the same spot in 1938. It 
was only 40 feet high and before a 
tornado took it down ten years 
later, in 1948, Ripley had used this 
ign in his ‘Believe It or Not’ fea 
ture 

“When we rebuilt the sign we 
made it bigger and no one has eve1 
questioned the claim that it is the 
world’s biggest.” 

In the February, 1951, issue of 
Texas Parade, Henna is reported 
to have “made and given away 
several fortunes since 1931.” 

According to the statistics used 
in Parade, Henna is now only 38 
years old, which would have made 
him a stripling of 16 years in 1931 
when he borrowed enough money 
to buy a Round Rock service sta- 


tion, locally famous for breaking 
its owners. 

3ut he invested his energy at 
the rate of 16-hour days with such 
success that despite the money and 
property he has given away, he 
still owns valuable parcels of real 
estate in addition to his three deal- 
erships, and lives with his charm 
ing wife and two children in a 
house front- 
home he 


handsome two-story 
ing toward the children’s 
founded 

His deep-set, life-lor religious 
nature asserted itself most em 
phatically 19 years after he bought 
the ne’er-do-well statior 
Having been born and reared in 
central Texas, it was an odds-or 
wager—to use a non-Baptist ex- 
that Henna would grow 
in his earlie 
indicated that 


service 


pression 
up a Baptist. But 
days it was not 
Henna would be such a tower of 
strength in Baptist 
Texas. 

In 1950 he founded the Texa 
Baptist Children’s Home by pe: 
sonally financing—and even labo: 
ing with artisans on the job—the 
first five buildings, erected on 112 
acres he owned. When the home 
was opened, Henna handed over a 
debt-free deed to the property. 

Early this year, “Louie”? Henna 
wanted to personally conduct an 
inspection of the home. To do so he 
delayed starting to Austin for an 
appointment with a specialist who, 
he and the beauteous Mrs. Henna 
hoped, could explain why a Henna 
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Henna Motor Co. at Round Rock is one of three dealerships operated by Louis Henna in central Texas. 
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Big Way 


daughter ran a constant fever. 

The home consists of 12 build- 
ings now, each with the appear- 
ance and atmosphere of a one- 
family residence. 

“And that is approximately 
what each building is,’ explained 
Henna, ‘‘a residence, for each ac- 
commodates ten orphan children 
who live as a family. 

“There are 120 children here 
now. They all attend schools and 
churches of their choice. By the 
end of May there will be 140 chil- 
dren 

“Of the seven additional build- 
ings, two were made possible by 
individual contributions and the 
remainder were financed from 
general funds and from memorial 
gifts.” 

Henna is a member of the exec- 
utive board of the Baptist general 
convention, on the Baptist com- 
mittee for hospitals and homes 
and, of course, highly active in the 
First Baptist Church of Round 
Rock. He is proud of his appoint- 
ment from Gov. Allan Shivers to 
the Youth Development Council of 
Texas. 

The issue of Texas Parade previ- 
ously mentioned gave lead position 
to a feature about the family of 
Governor Shivers, but also pro- 
duced an article entitled, “Louis 
Henna: Hobby—Orphans.”’ This is- 
sue relates some of the modest 
Henna’s exploits in the realm of 
philanthropy, in part as follows: 

(Continued on page 106) 
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The sign stops quite a bit of through traffic and causes a lot of com- 
ment, Henna said, but no one has yet disputed the claim about its size. 


Henna and his wife (right, above) are shown at the opening of the orphans’ home, shown in part below. 





They Quit 
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and Volume Grew 


By Beatrice Miller 


EDUCTION in overhead through 

time and money savings was 
accomplished by Broaddus and 
Lucas of Richmond, Va., by buy- 
ing the building they had rented 
for over 26 years and improving 
its shop layout for greater effi- 
ciency. 

A further 25 per cent reduction 
in overhead was accomplished by 
buying equipment which. elimi- 
nated the necessity for farming 
out work. 

The step-by-step moves have 
lowered costs of operation and in- 
creased production, thereby step- 
ping up turn-over 15 per cent, 
which has been reflected in in- 
creased net profit. Now operating 
more efficiently at full capacity 
with a better use of time and space, 
Broaddus and Lucas showed a 
$60,000 general repair volume in 
1952, marking a gain of $20,000 
over the period prior to changes. 

Situated on a lot 70 by 140 feet, 


Front-end work, formerly farmed out, is handled in 
the shop with this new equipment, operated here by 
A. G. Broaddus and Raymond Lucas. Increased busi- 


the building now provides 9,800 
square feet of working and storage 
space. For over 26 years the build- 
ing rented at a monthly cost of 
$140. After paying $7,500 for the 
building, this independent shop 
now puts its former yearly rental 
costs into improvements. 

They eliminated the boiler room 
and are now using the space fo! 
storage. They put in gas heat and 
added 2,000 square feet of work 
space. 

Planned as a paint department 
to take the place of the paint 
booth, which was moved out of 
the shop, this building has an 
overhead slide door at one end, 
and a small entrance door at the 
side. Filters in the door and roof 
maintain dust-free ventilation, 
supplemented by a ventilating fan 
Skylights in the roof provide ex 
cellent vision. 

By removing the paint booth 
from the shop, working space was 


released for handling one more 
car. Fire hazard was aiso reauced 

Purchasing the lot on which the 
building stands has meant acces- 
sible space on which trucks ca! 
now be serviced. Formerly trucks 
had to drive into the shop, causing 
congestion and reducing the num 
ber of cars that could be handled 
Broaddus and Lucas now handle 
15 vehicles in the shop and on the 
lot. Formerly only five cars anc 
three trucks could be handled at 
a time. 

As a result of the savings in 
rent and increased’ earnings 
through bigger volume, Broaddus 
and Lucas were able to purchase 
equipment they had formerly not 
owned. Brake-drum lathes, grind- 
ers for motor work, vaive equip- 
ment, tune-up and front-end equip- 
ment were installed at a cost of 
$12,000. One and one-half hours of 
daily transportation involved ir 
getting work to and from their 
jobber was cut out. Costs of re- 
pairs, which they can now do 
themselves, were considerably low- 
ered. All front-end work, wheel 
balancing and wheel alignment 
formerly given out, are now done 
in their own shop 

The front-end machine was put 
at the right rear of the shop s 
that a car driving through the en- 
trance can ride right up onto the 
machine. 

The wheel-balancing 
was placed right next to the front- 
end machine. Lathes, grinders and 
valve equipment were lined uy 

(Continued on page 94) 
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ness in this and other services created a need for 
additional help. But two “juniors,” Broaddus (left) 
and Lucas, supplied the answer by joining the staff. 
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Industrial 
a Plus 


Sneene industrial engines is a 
'/“plus”’ business that has been 
bringing in its full gross profit 
ever since Lee Motors of Fort 
Myers, Inc., took on this line three 
years ago. 

Sales have been averaging 70 
to 75 a year, according to Sam M 
Galloway, manager of this Ford 
dealership at Fort Myers, Fla., 
deep down on the _ peninsular 
state’s west coast. 

“We have been selling the en- 
gines to shrimp fleets for drag- 
lines, to farmers for irrigation and 
throw-out pumps, for hay balers, 
celery pickers and_insecticide- 
spraying machines and to machine 
shops,” said Galloway. “We have 
sold some to machine shops for 
their electric welders—the port- 
able type which requires a gaso- 
line engine to operate the genera- 
tor which in turn supplies the 
welder. 

“This has been a very good busi- 
ness for us,” he added. “‘We move 
these engines at full gross profit 
and there is no bother about a 
trade-in, since the old engines 
are worth only their scrap value 
at tue time they are replaced. We 
also supply some other Ford deal- 
ers, and of course don’t get our full 
gross on such sales. 

“Another thing is that we have 
found that buyers of the engines 


Business 


give us a lot of service business— 
about 90 per cent of the service on 
those powerplants we sell in our 
local area.” 

No special salesman is employed 
to handle these sales. One man 
who sells parts on the outside also 
sells the engines, and otherwise 
the regular car and truck sales 
force constitute the only salesmen 

“You won't find many Ford 
dealers who will bother with this 
merchandise,’ Galloway comment- 
ed. ‘And yet selling an engine to 
a man who needs one is pretty 
simple, Usually when a man 
comes in, he knows what he wants 
The engines come in four, six, 
eight and the big eight cylinders 
They also come in closed-power1 
and open-power units and are 
available with transmission power 
take-off and three-, four- or five- 
speed transmission,” 

Several “bugs” in this business 
that must be watched were cited 
by Parts Manager Robert Raney 

“Don’t sell a job installed; sell 
it as it is on the floor and charge 
additionally for any adaptations 
required by the purchaser to do 
the job he wants. If you don’t do 
this, then when you instal] a con- 
crete platform, for example, the 
buyer will want the concrete a lot 
thicker than necessary. It’s sur- 
prising how thin the concrete can 
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If they use these engines in your 
area, you're missing some sales 
and shop volume if you don't 
handle them, Engines and men 
(l. to r.) are: Four-cylinder power 
unit, Mechanic Pat Patterson, 
Shop Foreman Robert Ivey, over- 
head valve engine assembly, Me- 
chanic Frank Kenna, six-cylinder 
power unit, Service Manager 
Homer Dreman, Outside Sales- 
man R. G. Diggs and eight-cylin- 
der power unit. 


be when the buyer is having to 
pay for it directly! If you don't 
watch this, you can wind up with 
a $200 loss. 

“You have to carry an adequate 
inventory. You can’t sell these en- 
gines from a catalog. A man may 
come in here tomorrow with his 
marine engine broken down. He 
wants another right that day— 
not weeks later after we have or- 
dered one from Detroit. All he 
knows is that his boat won’t run 
and he wants something done 
about it.” 

The engines are bought also by 
the game wardens and conserva- 
tion authorities for their swamp 


buggies. They rig up their own 


means of transportation over the 


swampland and sawgrass gen- 
uine “Rube Goldberg” contrivances 
which do the job nevertheless 

“A lot of people in the Caro- 
linas and Georgia can do the same 
Raney said, “They have 
wamps and same log- 


thing,” 
the same 
ging crews 

“There isn’t a mechanic living 
who can't build a better contrap- 
tion than the factory—if he can 
just get the engine. We certainly 
try to accommodate him with the 
engine!” 

Housings power take - offs, 
transmissions and other elements 
which vary according to the pur- 
chaser’s needs are stored conven- 
iently to the shop, so the me- 
chanics at this dealership can 
adapt each purchase as necessary. 
This usually takes very little time, 
Raney said 

There's little doubt but what, 
as the competitive car-sales mar- 
ket grows even keener, with pipe- 
lines and showrooms well filled, 
more and more dealers will search 
for means of adding gross volume 
somehow to their business. That 
is especially true of any money- 
maker which might offer more of 
the good old gross and net profits 
which they experienced the first 
few years after World War II in 
the business of selling cars 

This Florida firm feels it has 
a volume-aider in this respect 





Richmond Plant Makes 
Stronger Tire Cord 


A HIGH-TENACITY rayon yarn 
that is said to add strength 
and toughness to automobile and 
truck tires has been developed by 
the Textile Fibers Department of 
E. I. du Pont de Nemours & Co. 
and will be produced at the rayon 
plant in Richmond, Va. 

First shipments of “Super Cor- 
dura,” as it is called, will be made 
in September, but the plant will 
not be in full production until 
January, 1954. 

“The yarn is 20 per cent stronger 
and has substantially greater fa- 
tigue resistance than existing high- 
tenacity yarn,”’ said Dr. L. S. Sin- 
ness, director of sales for the Tex- 
tile Fibers Department. “It is de- 
signed to provide the - safer, 
stronger tires demanded by the 
trend to high-powered automotive 
engines and_ high-speed = super 
highways.” 

Tests of the cord by major rub- 
ber companies have been under 
way since 1950. Tires using the 
yarn are said to have given good 
performance on taxi and _ truck 
fleets where tires were subjected 
to heavy use under difficult condi- 
tions. 


Dallas Ford ‘Dealers 
Visit Dearborn 


— by C. I. Kenney, Dallas 
district sales manager for Ford 
Division, 21 dealers from Dallas 
and neighboring Texas cities vis- 
ited Dearborn to participate in 
50th-anniversary tour of facilities 
and other activities. 

The group included: A. H. 
Lightfoot Fort Worth: W. O. 
Bankston, Edward R. Maher 
and T. H. Maher, all of Dal- 
las; John Young, Kilgore; R. 
W. Sewell, Odessa; C. B. Os- 
trander, San Angelo; T. M. Roach, 
Sherman; C. B. Middleton, Deni- 
son; Robert Cooke, Arlington; M. 
L. Hall, Littlefield; 

J. N. Weatherby, Goldthwaite; 
Gus Morris, Greenville; J. O. Dot- 
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son, Wichita Falls; J. M. Bankston, 
Garland; Paul Boyd, Temple; L. 
A. Howerton, Paris; Julian Hurst, 
Longview; J. D. McPhaul, Lamesa: 
H. S. Murray, Midland, and J. H. 
Kultgen, Waco. 


Louisianians Name Taussig 


Ed Taussig, Lake Charles, La., 
has been elected president of the 
Seventh Congressional District 
Automobile Dealers Association 
Claude J, Ledoux, DeRidder, is 
vice-president and Glenn Over- 
man, Sulphur, is secretary-treas- 
urer. 


Gleeson Leaves Memphis 


Jack W. Gleeson, regional man- 
ager at Memphis, Tenn., for 
Chrysler Division, has been ap- 
pointed director of business man- 
agement for the division. Formerly 
with General Motors Acceptance 
Corp. and with C.I.T, Corp., he 
joined Chrysler in 1942. 


Tennesseans Will Hear 
Bartle and Motley 


Dp: ROE Bartle, world traveler 


and banker of Kansas City, 
Mo., and Arthur H. “Red” Motley, 
president of Parade Publications, 
Inc., will speak at the annual con- 
vention of the Tennessee Automo- 
tive Association, to be held Oct 
18-20 at the Buena Vista Hotel, 
Biloxi, Miss. 

Thomas W. Rogers, executive 
vice-president of American Fi- 
nance Conference, and Tom Col- 
lins, director of public relations for 
City National Bank and Trust Co., 
Kansas City, will speak also. 


Atlantians Hear Shelton 


E. P. Shelton, fleet engineer of 
the AC Spark Plug Division, spoke 
at the July meeting of the Fleet 
Superintendents Association of 
Atlanta, Ga. He discussed spark 
plugs, fuel pumps and other every- 
day problems in fleet maintenance. 


How does a 12-volt battery differ from a six-volt battery? This chart, 
used by L. E. Wells, chief engineer of The Electric Storage Battery Co., 
in a panel discussion at the summer convention of the Society of Auto- 
motive Engineers, helps show the differences in construction and ex- 
plains some of the reasons for higher cost of the 12-volt batteries. 





VOLT 53 
| 200, 00] 


TYPE” 








BATTERY COMPARISON | 


t2-VOLT 
Yemmen{ Youems] 191 
Cd £2 eer 11) 











SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1953 





AUTOMOTIVE 


2,800,000 Automobiles 
Registered in 1953 


ae of new passenger cars in 
the first six months of 1953 
2,800,000 units, R. 
statisticians for the 
estimated 


approximated 
L. Polk & Co.., 
automotive industry, 
last month 

With the industry registering 
1.269,147 new cars for the first 
quarter, Polk officials estimated 
that the second quarter will show 
more than 1,500,600 registrations 
when tabulations are complete. 
This would compare with 1,220,- 
160 in the second quarter of 1952 
and would approach, if not sur- 
pass, the second quarter of the 
record-breaking year of 1950, 
when 1,543,500 new cars regis- 
tered. 

New-truck registrations for the 
first six months of 1953 will be 
around 475,000 units, it was es- 
timated. 


Bradenton Group Organizes 


E. S. Pruitt, Pruitt Buick Co 
has been elected president of the 
recently formed Bradenton (Fla.) 
Automobile Dealers Association 
W. H. Rossman, Dodge-Plymouth, 
is vice-president and J. Harley 
Moore, Chrysler-Plymouth, is sec- 
retary - treasurer. Directors in- 
clude: Jake G. Newsome, Gordon 
Smith and Hadden L. Hanchett. 





Cars Pay One Fifth 
Of Missouri Tax 


The automotive group in 
Missouri contributed slightly 
more than one fifth of sales 
tax collections in the first 
quarter of 1953. 

Automotive sales tax col- 
lections were $4,644,865 out 
of a total] first-quarter col- 
lection of $21,203,122. This 
was second only to the retail 
food group. 











— 


Displayed in the showroom of John Thomas Motors, Inc., Gadsden, 
Ala., these old-model Fords may appear to be strictly museum pieces, 
but there’s life in them yet. Along with other old-timers and some 
1953 models, they were driven in a parade to help celebrate Ford's 
50th anniversary. Oldest car in the parade was the six-cylinder 1906 
model at far left. Don Van Slyke Motor Co. (Lincoln-Mercury) and 
Etowah Tractor Corp. (Ford tractors) also participated in the parade. 


Hull-Dobbs Purchases 
Winston-Salem Deal 


k J. DETAMBLE has sold Twin- 
e City Motor Co., Inc., Winston- 
Salem, N. C., to the Hull-Dobbs 
Co., Memphis, Tenn., which oper- 
ates more than 40 _ franchises 
throughout the country 

DeTamble joined Ford at High- 
land Park, Mich., in 1912 and was 
transferred to Charlotte, N. C., as 
branch manager in 1915. He 
founded Twin-City Motor Co. in 
1918. For many years he was a 
director of the North Carolina 
Automobile Dealers Association. 


Texas Dealer's Son Is Ordained 


The Rev. Edward R. Maher, son 
of Edward R. Maher, Sr., who has 
been a Ford dealer at Dallas, Tex- 
as, for many years, was recently 
ordained to the Roman Catholic 
priesthood. His brother, Martin, is 
an officer of Ed Maher, Inc., while 
two other brothers, Thomas and 
Louis, are partners in their own 
Ford agency, Maher Brothers, Inc. 
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Pontiac Output Reaches 
New High During 1953 


| gated 's 
models through June has estab 
lished an all-time record for the 
division, R. M. Critchfield, general 
manager, announced last month 
During this period, 268,641 cars 
were built, exceeding the previous 
high of 264,092 units produced 
through June, 1950. Employment 
of the division is also at an all-time 
high, with more than 18,000 em 
payrolls, Critch- 


production of 1953 


ployees on the 
field stated. 


Moshell Named in Florida 


H. A. Moshell, North Florida 
Motor Co. (Lincoln-Mercury), 
has been named president of the 
Jacksonville (Fla.) Automobile 
Dealers Association. John Diehl, 
Burwell Motor Co. (Chevrolet), 
is vice-president and William 
Catlin, Sr., William Catlin & 
Sons (Studebaker), is secretary- 
treasurer. Allen L. Poucher is 
managing secretary. 





Aug. 23-26 — Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs, W. Va. 

Sept. 17-19 — Annual convention of 
New Mexico Automotive Dealers, 
La Fonda Hotel, Santa Fe, N. M. 

Sept. 20-22—Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Phoenix Hotel, Lexing- 
ton, Ky. 

Sept. 24-26—Annual convention of 
Automotive Wholesalers of Texas, 
Austin. 

Sept. 27-29—Annual convention of 
Arkansas Automobile Dealers As- 
sociation, Arlington Hotel, Hot 
Springs, Ark. 

Sept. 27-28 — Annual convention of 
Georgia Automobile Dealers As- 
a, Biltmore Hotel, Atlanta, 


a. 

Oct. 2-3—Annual convention of Kan- 
sas Motor Car Dealers Association, 
Town House Hotel, Kansas City, 
Kan. 

Oct. 4-6—Annual convention of Texas 
Automotive Dealers Association, 
Texas Hotel, Fort Worth. 

Oct. 7-9—Annual convention of Na- 
tional Used Car Dealers Associa- 
tion, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 11-13 — Annual convention of 
Mississippi Automobile Dealers As- 
sociation, Buena Vista Hotel, Bi- 
loxi, Miss. 

Oct. 18-20—Annual convention of 
Tennessee Automotive Association, 
Buena Vista Hotel, Biloxi, Miss. 

Oct. 25-27 — Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 25-27 — Annual convention of 
Florida Automobile Dealers As- 
sociation, Sheraton Beach Hotel, 
Daytona Beach, Fla. 

Oct. 29-Nov. 1 — Annual conventicn 
of Automotive Parts Rebuilders As- 
sociation, Sherman Hotel, Chicago. 

Nov. 9-11 — Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, 
Richmond, Va. 

Nov. 18-19 — Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Mayo Hotel, Tulsa, Okla. 

Dec. 7-8 — Annual meeting of The 
Oil Industry TBA Group, Chase, 
Park Plaza and Forest Park Hotels, 
St. Louis, Mo. 

Dec. 6-7—Annual convention of Na- 
tional Standard Parts Association, 
Sherman Hotel, Chicago. 

Dec. 7 and 10 — Annual convention 
of Motor and Equipment Whole- 
salers Association, Conrad Hilton 
Hotel, Chicago. 

Dec. 8-9 — Automotive Service In- 
dustries executive booth  con- 
ference, Navy Pier, Chicago. 

Jan. 9-13—Annual convention of Na- 
tional Automobile Dealers’ As- 
sociation, Miami Beach, Fla. 

May 10-11—Annual convention of 
Missouri Automobile Dealers As- 
sociation, Muehlebach Hotel, Kan- 
sas City, Mo. 

May 15-20—Annual convention and 


Edward R. Maher, veteran Ford 
dealer of Dallas, Texas, has been 
appointed to the board of man- 
agers of the City-County Hospital 
Board, which is supervising the 
construction of a $10,000,000 city- 
county hospital and nurses’ resi- 
dence. The Dallas City Council 
named Maher to succeed R. L. 
Thornton, Sr., bank president, 
who stepped down to make a suc- 
cessful campaign for mayor. 





Bermuda cruise, South Carolina 
Automobile Dealers Association. 
May 20-25—Annual convention and 
Bermuda cruise, North Carolina 
Automobile Dealers Association. 
Dec. 8, 9, 10 and 11, 1954—Bienmal 
Automotive Service Industries 

Show, Navy Pier, Chicago. 


Ford to Boost Output 
In Remainder of ‘53 


how Division's planned produc- 


tion for the second half of 
1953 will exceed its first-half pro- 
duction by a sizeable figure, L. W. 
Smead, sales manager, announced 
last month. 

For the last six months of 1953, 
the division plans to maintain ca- 
pacity production of both cars and 
trucks, with its 16 assembly plants 
running overtime and Saturdays 
when necessary, Smead said. 

Sales of passenger cars were 
one-third greater during the first 
six months of 1953 than in the 
same period of 1952 and truck 
sales were one-quarter greater 
despite strikes and a close-down 
for truck-model changes, Smead 
reported 


Arkansans to Hear Haake 


Dr. Alfred P. Haake, lecturer, 
economist and consultant for Gen- 
eral Motors Corp., will be one of 
the principal speakers at the con- 
vention of the Arkansas Automo- 
bile Dealers Association, to be held 
Sept. 27-29 at the Arlington Hotel, 
Hot Springs. 


NADA Exhibit to Show 
Special Truck Items 


N EXHIBIT of special equipment 
for trucks will be added to the 
equipment exhibition to be held 
in conjunction with the annua! 
convention of the National Auto- 
mobile Dealers Association in Mi- 
ami Beach, Fla., Jan. 9-13. 
Special bodies, mechanical e- 
quipment and safety devices will 
be featured, according to Ray 
Chamberlain, convention director 


Kentuckian Is 100,00Gth 
In Master Tech Plan 


LWoopD Fathergill of Lexington 

Ky., last month became the 
100,000th man enrolled in Chrysler 
Corp.’s Master Tech training pro- 
gram for mechanics. 

Fathergill, a Korean War vet- 
eran who is 21, has started work 


Cecil Hardwick, service manager 
of Goodwin Brothers, Lexington, 
congratulates Elwood Fathergill. 


for Goodwin Brothers, Dodge- 
Plymouth dealership at Lexington 

At present more than 8,700 deal- 
ers in the United States are sub- 
scribing to the continuing tech 
nical correspondence course. Slide 
films, manuals and questionnaires 
are used by service managers and 
others in the presentation of the 
information to the men in their 
shops. 


Tar Heels Choose Blackwood 


Lawrence Blackwood of T & B 
Super Service has been elected 
president of the Fayetteville (N. 
C.) New Car and Truck Dealers 
Association. 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1953 





Department of Commerce 
Offers Business Aids 


i pee following publications of in- 
terest to the automotive indus- 
try are obtainable at U. S. De- 
partment of Commerce regional 
offices located in Atlanta, Dallas, 
Richmond and Kansas City: 
Establishing and Operating an 
Automobile Repair Shop. Answers 
the need for sound and practical 
information on establishing and 
operating various types of such 
enterprises, price 45¢. 
Independent Tire Dealers, Op- 
erating Ratios. Free. 
U. S. Census of Business, 1948, 
Trucks (2-RWS-25). Gives retail, 
wholesale and service data, 55¢. 
U. S. Census of Business, 1948, 
Automotive Group, Gasoline Serv- Dodge dealers from Tennessee, Louisiana, Mississippi and Arkansas 
ice Stations (2R21). Gives retail compare routes they will travel home from Memphis, Tenn., in one 
a Cas dusel 18 tombe omar toes the caw teday tones teenie: 
ia o drove ru away from the new Dodge Tru . 
oa” bc Raa et ing Center were (lL. to r.): first row, R. J. Young, , + Orleans: Thomas 
’ A. Tingle, regional manager, and R. N, Parris, Nashville: back row. 
Trade. Gives latest figures from E. C. Freeman, manager of the center; John Wellford, Memphis; James 


federal government census on Liles, Searcy, Ark.; J. M. Wilson, regional truck manager, and E. C. 
Johnson, Meridian, Miss. 


establishments, sales, employment 
and other data on the automotive 
industry, both in the wholesale 


and retail trade fields, 45¢. e ° 
tail trade fields, Ae... One Out of Six Needs Brake Service, 


Motor Vehicles (Business 
formation Service). Gives bibli- 
: Ty Ty 
ography of sources of information 53 Safety-Check Program Reveals 
on this subject. Free. 
Facts About the Auto Acces- OQ vehicle in every six has ter-Industry Highway Safety 
sory, Tire and Battery Store, Small brakes in poor-to-dangerous Committee 
Business Aid No. 181. Free. condition, it was revealed in the “The condition of brakes thi 
Operating an Automobile Ac- four-week “Check Your Car year is far worse than reported in 
cessory and Parts Store, Small Check Accidents” program spon- any previous ‘Safety-Check’ pro- 


Business Aid No. 119. Free sored earlier this year by the In- gram,” said W. F. Hufstader 
chairman of the committee and 


vice-president of General Motor: 
Corp. “Brakes that are not main- 
tained in safe operating condition 
aie a threat to drivers and 
pedestrians alike.” 

He pointed out that although 
the over-all condition of vehicle: 
this year was slightly better than 
the 1952 check showed, one out of 
every four vehicles checked was 
in need of maintenance attention 
to one or more parts affecting 
safe operation 

Ten items affecting safe vehicle 
operation were included in the 
spot check of 423,533 vehicles dur- 
ing the May campaign 

Heading the list of items need- 
ing attention for safe operation 
were: brakes, one out of six; front 
lights, one out of 11: rear lights 
one out of 13, steering, one out of 
13, and exhaust system, one out 
of 14 

A tabulation of the inspection: 
howed the following percentage: 
of items needing attention among 
Shh pm arta (Continued on page 143) 


“He'll be right out!” 
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Texan Was First with 


ir-Conditioned Shop 


By Baron Creager 
Southwestern Editor 


Wn for the second time in 
12 vears, J. H. (Harold) 


sigras found it necessary to move 
his Fleet Service Co. into larger 


quarters to serve the trucking in- 
dustry around Houston, Texas, the 
move was into a building that oc- 
cupies a place of distinction, re- 
gardless of its small size, among 


automotive wholesaling _ institu- 
tions the world over. 

For the new home of Fleet 
Service is almost certainly the 
first with an air-conditioned shop 
where, in this instance, truck en- 
gines are rebuilt on a custom basis, 
and the inventory of equipment is 
$30,000 

Bigras does not know of another 
jobber shop, any place, that is air- 
conditioned and he explains his 
own investment of $3,500 in cool- 
ing equipment in a modest man- 
ner. 

“Some time ago, when it be- 
came obvious that we would have 
to expand and move again, I de- 
cided that I wanted my men to 
work in comfort and that I wanted 
them to have what I would like to 
have, 

“It was also my reasoning that 
under comfortable working condi- 
tions the equipment would get bet- 
ter care from the men, and that 
their work would be better, from 
both the precision and volume 
viewpoint. 

“Although we have been in busi- 


60 


ness at the new location but a 
short time, my reasoning has been 
vindicated. The work is better and 
there is more production.” 

Cooling with refrigerated air is 
done by a five-ton unit, located 
within the shop, and it will double 
as a heating unit in winter. In per 
forming this dual function it also 
forces air of the season into the 
company’s offices and on into the 
sales room. 

Bigras concedes, however, that 
the general jobber could not get 
refrigerated air-conditioning for an 
investment of $3,500, for the Fleet 
Service Co. can carry on a big 


volume operation with only a 
fraction of the space required by 
many large, general wholesalers 

The new building is 100 by 34 
feet, for a total of 3,400 square 
feet, of which oniy 1,500 are 
cooled, including shop, offices and 
sales room. Across the _ front 
stretches a parking area, i100 by 20 
feet, capable of accommodating 12 
cars, and from this plant covering 
only 100 by 54 feet it is possible 
to conduct a volume business be- 
cause of specialization in fleet 
service. 

“We are strictly truck and fleet 
service,” Bigras emphasized. 

“Our entire inventory of parts 
gives evidence that we specialize 
in that field and the shop special- 
izes in truck-engine rebuilding. I 
have wanted a shop for this pur- 
pose for four years, but I waited 
until I could get the right men to 
run it. 

“We will, of course, accept a 
passenger-car engine if we must. 
but we prefer not to, for 99 per 
cent of our volume, including that 
of the shop, is from truck service 
The shop actually is a separate 
business, for it bears the name of 
Custombuilt Truck Engine Re- 


New home of Fleet Service Co. in Houston, Texas. Small truck seen 
in background is equipped with electric hoist for lifting engines. 
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Two views of shop, one showing air-conditioning unit and duct work. 


builders, Inc. Fleet Service Co. has 
lived and grown with truck and 
fleet customers and will continue 
the pattern, which, of course, in- 
cludes industrial engines.” 

Fleet Service was launched by 
Bigras in April of 1941 in a space 
14 by 40 feet, with one employee 
Four years later, again in April, 
expansion was necessary and the 
next space occupied was 40 by 50 
feet. The last move to the new 
home did not quite maintain the 
April tradition, being completed 
without loss of a working day on 
May 1, 1953. And a week later 250 
fleet operators and their mainte- 
nance men participated in an open- 
ing, at which valuable fishing 
tackle was awarded as attendance 
prizes. 

Bigras was first in Texas to 
organize and operate an automo- 
tive wholesaling plant specializing 
exclusively in service to the truck 
industry and Fleet Service is, ac- 
cording to Bigras, the only auto- 


motive jobber in the state to offer 
such a specialized service 

From one employee in 1941 the 
payroll has grown to 11 a dozen 


vears later and most of these have 


been with Fleet Service for the 
past six years. All employees par 
ticipate in an_ incentive plan, 


which gives to each a percentage 


of the annual net profit. 


Perfection Gear Adds 
Southern Warehouses 


| geteteginnace Gear Co. has added 
two warehouses in the South 
east, at 238 West 22nd St., Norfolk 


Va., and 2532 Lucena Ave., Char 
lotte, N. C. 

J.B. Wallace has been named a 
istant to W. Y. Arrants. South 
eastern district manager who 
headquarters at Knoxville. Wallace 
will headquarter at the Atlanta 
warehouse, 843 Memorial Drive. 
S. E. 
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Straus-Frank Buys 
Dallas Company 


 preeigechamge Co. of Houston 
J and San Antonio, Texas, has 
purchased Auto Parts Co., Dallas, 
formerly owned by Oliver H. Car- 
ter. The firm is now operating un- 
der the Straus-Frank name and 
the Dallas staff has been retained. 

Plans to build a complete ware- 
house with office facilities in Dal- 
las in the near future were an- 
nounced by Robert D. Straus, ex- 
ecutive vice-president. The for- 
mer Auto Parts operation on Ross 
Avenue will be retained as one 
of several wholesale parts outlets 
serving various sections of Dallas, 
he said. 

Straus-Frank has branches at 
Beaumont, Port Arthur, Galveston, 
Brownsville, Harlingen, McAllen, 
Laredo and Corpus Christi 


Friction Materials Men 
Elect F. C. Weyburne 


| grerae C, Weyburne, Mar- 

shall-Eclipse Division of Ben- 
dix Aviation Corp., was elected 
president of the Friction Material: 
Standards Institute, Inc., at the re- 
cent annual meeting 

George E. Ritter, Molded Ma- 
terials Division of Carlisle Corp., 
vice-president; Vincent A. Spina, 
is treas- 


ID 
Scandinavia Belting Co., 
urer, and Miss Harriet G, Duschek 
is secretary 

Directors include: Frank W 
Shelton, Grizzly Manufacturing 
Co.: Franklin A. Miller, Raybestos- 
Manhattan, Inc.; Howard N. Wil- 
helm, RiteSet Manufacturing Co.; 
Leo S. Sullivan, Russell Manufac- 
turing Co., and William J. Nan- 
feldt, World Bestos Corp 


Atlanta Branch Opens 


Thor Power Tool Co. will open a 
sales and service factory branch 
office at Atlanta, Ga. Oct. 1 
Scheduled to occupy a_ building 
now under construction at 1363 
Spring St., the branch will service 
Georgia, South Carolina and Flor 
ida. 


Personnel at Auto Parts & Bear- 
ing Co., Hot Springs, Ark., in 
which Gilford Harrison recent): 
bought half interest, include Ed 
Smitherman as manager and buy 
er, Red Parsons as head counter- 
man, Clyde Wright as outside sale: 
man and Lowell Gillham and Phil 
Johnston in the machine shop. 




















B-35 Stages Annual Beach Outing 


Just about everything to make for a good time took 


place at the recent annual summer outing staged by 
Booster Club B-35, Richmond, for its members, job- 
bers and their families at Old Point Comfort, Va. 
President John F. Midyette of Standard Parts Cor- 
poration, Richmond, gave his rib-stretching per- 
formance (center photo) of a happy “drunk.” Games 
and contests, swimming and boat rides were also on 
the agenda. The ladies met for their luncheon while 


the men were enjoying themselves separately also. 
The site of this gathering, across the bay from 
Norfolk, has proven extremely satisfactory as the 
hotel's facilities have been turned over entirely 
to the participants. Booster John L. Suttles and 
Midyette in top photo at right are exhibiting the 
trophy for the winners of the baseball contest and 
middle picture at left gives a pretty good idea of 
why men, even in women's clothes, are no beauties. 
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Left to right (see story in column 1 below) are: Nathan 
M. Roberts, executive secretary of the Automotive 
Wholesalers’ Association of Alabama; A. Harper John- 
son of Montgomery, chairman, legislative committee; 
J. R. Williams of Decatur, president: E. J. “Jiggs” 
Arata of Mobile, director: Charles H. Moorehead of 
Mobile, chairman, public relations; Governor Gordon 


Alabamians Pay Tribute 
To State Officials 


ey THINK I’m going to faint,’ 
said Governor Gordon Per- 
sons of Alabama when officials 
of the Automotive Wholesalers’ 
Association of Alabama presented 
him a beautifully-engraved reso- 
lution complimenting him, the 
“ommissioner of revenue and the 
sales tax department upon issuing 
inderstandable rules and regula- 
tions. (See photo above.) 

J. R. “Jimmie” Williams of Wil- 
liaams Auto Parts, Decatur, presi- 
dent of AWAA, made the presen- 
tation, backed up by the entire 
board of directors except fcr Past 
President P. J. ‘‘Pete’’ Sawyer of 
Anniston, who was absent. 

Williams asserted that business- 
men as a rule fussed a lot about 
government rules and regulations 
so that it was a genuine pleasure 


Twelve of the 15 past presidents of the Houston Auto- 
motive Wholesalers are (l. to r.): Albert Schoellkopf, 
Tony Schmitt, Jake Schaefer, Joe Meyer III, Tony 


to be different and to express the 
appreciation of the association “for 
the splendid job the sales tax di- 
vision is doing in getting out prac- 
tical and understandable interpre- 
tations.” 


Houston Group Celebrates 
Its 20th Anniversary 


ITH attendance of 102 mem- 
bers, guests and 12 of 15 past 
presidents, the Houston Automo- 
tive Wholesalers celebrated the 
20th anniversary with a not-so- 
solemn program, following a ban- 
quet, the night of June 30 in Ye 
Old College Inn 
With only 14 members at the 
outset the association has been 
perpetuated throughout the years, 
now lists 50 active members and 
expects to extend this list to 65 
before the end of the anniversary 
year 
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Persons: John B. Cunningham of Birmingham, direc- 
tor: Earl Slye of Ensley, director: John D. “Jake” 
Lee, director and chairman, industry relations com- 
mittee; W. G. Woolfolk of Montgomery, member, ex- 
ecutive committee; Edward Coward of Mobile, vice- 
president, and Lee W. Meriwether, Jr., of Montgomery. 
director and treasurer. Scene is governor's office. 


Only limited remarks were per- 
mitted from the few speakers on 
the program after President Jake 
Schaefer opened the meeting. G 
C. Morris, executive director of the 
Automotive Wholesalers of Texas, 
then took over as_ toastmaster 
Before making introductions, how- 


ever, Morris congratulated the 


association for having “the oldest 
and largest local association of 


automotive wholesalers in the 
state, perhaps in the nation.” 

For the anniversary, one past 
president came from Mississippi 
and another from San Antonio 
Past presidents are: 

H. Gordon Payne, now of Dal- 
las; A. A. Swank, Ed Neumeyer, 
Fred Collins, C. H. Mountjoy, now 
of San Antonio; Tony Schmitt, 
Gordon Morgan, Tony Whitener, 
now of Mississippi; Gene Cullen, 
F. R. Gatlin, J, H. Bigras, M. Joe 

(Continued on page 132) 


Whitener, F. R. Gatlin, Gene Cullen, A. A. Swank. 
Cory Mountjoy, Frank Meyer, Gordon Morgan and 
Harold Bigras. They are shown at 20th anniversary fete. 





(ERVICE 


AND MAINTENANCE 


Giving the Piston Pin a Fit™ 


| T SEEMS it was only a few years 
ago when we used to visit ou 
friends in the various shops in 
town and see one of the “boys” 
giving a piston pin a “fit.” 

With the square shank of a dull 
reamer fastened securely in a vise 
(if the vise would hold it secure 
ly), he used his bare hands to turn 
a piston or a con-rod while forcing 
it over the dull reamer in hopes of 
forming some type of hole into 
which a piston pin could be in- 


serted by force—or otherwise. If 


Photographs and technical in- 
formation courtesy of Sunnen 
Products Co., St. Louis, Mo. 


New bushings must fit the rod. This machine will ex- 
pand the bushing when it is necessary to compensate 


By E. M. Lowery 
Technical Editor 


the inside 
didn’t look 
coated with ‘white lead and 
tuffed with “cup grease.” (Why, 


we were never able to get the 


“too good,” the pin was 


answer.) Anyway, the job was as- 
embled and during the first 
“warm-up” period we really gave 
the pin a “fit.” 

Things have changed though, a 
in all phases of automotive repairs 
We have improved our niethods so 
that now we fit the pin instead of 
giving the pin a “fit.” 

Like all units of today’s 


auto- 


for an elongated hole in the rod. 


urface of the hole 


gines ar: 


venicle, the e1 
more precision-built than ever be- 


motive 


fore. Compression ratios are high- 
er. stresses and strains are greater, 
loads are heavier. 

For these 
fitting is of greater 
than ever before 
must be free of high spots and 


reasons, correct pin 
importance 
searing surface 
ridges; clearances must be exact 
for proper lubrication—guesswork 
is NOT good enough fo: 
engine-rebuilding 

Some new-type engines, such as 
Cadillac and Oldsmobile, have pins 
pressed into the rods. Tnese pins 
have no locks and oscillate in the 
pistons. 

Replacement pin man 


modern 


ifacturers 


The “feel” fit is not necessary with this gauge. The 
dial will tell you exactly when the required size has 


been reached. 
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Above: Whether it be rod or piston, this gauge lets you 
see on a dial that the fit is right to within .0001”. At 
right above: Both bushings are honed at the same time 
on this honing machine. This not only assures the same 


have recommended that the hole in 
the eye of the rod be .0008” to 
.0013” smaller than the pin in 
order to have the proper press fit. 
To accomplish this, the hole must 
be very accurate—must have full 
contact with the pin in _ both 
length and diameter, in order to 
hold the pin in place. Since the pin 
must oscillate in the piston, proper 
clearance in the piston is extreme- 
ly important. There are other 
types of pin installation employed 
on aluminum alloy and iron pis- 
tons. 

The pin may be full floating in 
the rod and piston, oscillate in the 
piston or oscillate in the rod. Re- 
gardless of the type, we think the 
best and most accurate can be ob- 
tained by honing. 


Fitting Pins 


When old pistons are found to be 
serviceable and the con-rod bush- 
ing is worn so that the pin has 
excessive clearance, both the pis- 
ton and con-rod bushing can be 
honed to fit an oversize pin. Pins 
are usually available in the over- 
size required for the job. 

When new pistons are being in- 
stalled, con-rod bushing must be 
replaced and refitted if the old 
bushing does not provide the cor- 
rect fit for a standard pin. 

Now the pin and the _ hole: 
Theoretically, with a perfect hole 


Technical Editor Lowery 


and a perfect pin there are only 
three relationships 
hole and the pin. 

1. The hole may be 
than the pin. In this case the pin 


smaller 


between the 


size in both but also absolute alignment between the 
bushings. The criss-cross surface finish produced by 
honing is a perfect bearing surface for holding an oil 
film and resisting wear. Modern equipment is best. 


will not enter the hole. 

2. The hele may be the same 
size as the pin. In this case the pin 
may be forced into the hole but 
would not be free. 

3. The hole is larger than the 
pin. In this case the pin will have 
some clearance and will be free, 
even if the hole is less than .001” 
larger than the pin. 

In the third case above, it is 
evident that with perfect cylin- 
drical surfaces, and a hole larger 
than the pin, there will be clear- 
ance between the pin and the hole; 
therefore, there is no drag if both 
the surfaces are clean and dry. 

A honed hole produced with a 
280-grit stone very closely ap- 
proaches this perfect hole. Such a 
hole has a surface finish of 23 
micro-inches R.M.S. reading. Pins 
are now being produced which 
make it possible to obtain an 
absolutely free pin fit with less 
than .0002” clearance when used 

(Continued on page 86) 





September: 





Power Brakes 


Power brakes for passenger cars will be aired at length 
for you next month by Technical Editor Ed Lowery. He'll 
cover their operation and steps when you're servicing ‘em. 
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Reconditioning Springs 


of the Used Cars 


. ortetenag may vary as to 
whether two, three or more 
used cars have to be sold for every 
new car moved, but everyone will 
agree that with the present rate 
of new-car production, a lot of 
used cars are going to have to be 
sold this year, especially from here 
on out. 

Noise and rough riding, due to 
worn spring suspensions, are defi- 
nite handicaps to the sale of used 
cars, as car buyers usually con- 
sider noise an indication of neglect 
and wear. But since the spring 
suspensions of used cars must be 
reconditioned at the lowest possi- 
ble cost compatible with safety, 
the reconditioning of used-car 
spring suspensions offers special 
problems. 

As a typical used car, let’s take 
one having coil-spring front sus- 
pension and leaf-spring rear sus- 
pension. (Up to 1948, Ford, Mer- 
cury, Lincoln and Studebaker used 
leaf-spring front suspensions.) 
Coil-spring rear suspensions are 
used on Buick and Nash. They 
were also used on Oldsmobile un- 
til Olds returned to leaf-spring 
rear suspension in 1951. 

Coil-spring front suspensions 
consist of the coil spring, which 
does not often break, but which is 
susceptible to sag. Since breakage 
of the coil spring might throw the 
car out of control, the coil spring 
should be inspected for surface 
cracks. If any are found, the coil 
spring should be replaced. Since 
a coil spring acts in “torsion,” the 
greatest stress is on the surface 
and cracks will not take long to 
work all the way through the 
spring. 

Spring “sag” is important be- 
cause of its effect on steering 
alignments, as well as on riding 
comfort, as sag will allow the 
spring to strike through and put 
the ride directly on the rubber 
bumpers, Coil springs cannot be 
pre-set during manufacture and 
so may sag after only 5,000 to 
10,000 miles of service. 

After tires are inflated to normal 


‘ 


66 


air pressure, the coil springs may 
be checked for sag by measuring 
the distances from the lower con- 
trol arms to the floor. Rock the 
car several times and allow it to 
settle. This will remove any bind- 
ing that might cause a dimensional 


Jackson Smith 
Spring Designing Engineer 


difference affecting measurement. 

Chevrolet states, “Measure the 
distance from the center of the 
lower control arm outer pivot pin 
to the floor, and from the center 
of the lower control arm inner 
bushing to the floor. The differ- 
ence between these two measure- 
ments should be 1% inches, with 
a tolerance of % inch plus or 
minus.” Plymouth also says the 
differences on the two sides should 
be equal, with a tolerance of % 
inch. 

If not within the proper limits, 


Top: Fig. 1—Clearance shows why jacking up the car is desirable for 
lubrication. Bottom: Fig. 2—Find the difference on each side, then 
compare them. 
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a “spacing” washer’ 1/16-inch 
thick should be added to the top 
of the Chevrolet spring. But not 
more than two spacing washers 
should be used, because additional 
washers will cause the coil spring 
to bottom before the lower sup- 
port arm movement is stopped by 
the rubber bumper. 

On Plymouth cars each spacing 
washer will raise the car about 
5/16 inch, or more than twice the 
thickness of the spacing washer it- 
self, due to the spring being 
mounted about the middle of the 
control arm and the length of the 


Fig. 4—Don‘t lubricate rubber 
bushings of spring suspensions. 


lever arm being doubled at the 
wheel. 

If more than two spacers are re- 
quired, a new spring should be in- 
stalled. In order to secure a level 
ride, the replacement of one coil 
spring often requires the replace- 
ment of the other, so coil springs 
are often sold in “matched pairs.” 

The control arms not only hold 
the springs in position but also 
control the steering alignments 
Since control-arm pins and bush- 
ings have to turn “freely’”—in 
order to prevent binding—the 
bushings are purposely made with 
a lot of clearance, more than some 
mechanics may think necessary 
But that does not mean they are 
too loose! 

Because the springs always keep 
the pressure in the same direction, 
the pin cannot shift from one side 
of the bushing to the other when 
the car hits a bump. Consequently, 
the pin always rides on one side 
of the bushing—and all the clear- 
ance is at other side. (See Fig. 1.) 

This affects the lubrication of 
the bushings of the control arms, 
because it is sometimes difficult 
to get the lubricant into the pres- 
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Fig. 3—Replacing Plymouth spring liners. 


sure areas—where it is needed 
unless we jack the weight of the 
car off the springs while it is be 
ing lubricated. Don’t neglect the 
bushings of the upper control 
arms, which are often neglected 
because they are less accessible. 
Unless the rear springs have 


steel spring covers (as are used on 
Chevrolets), it is usually advisable 
to clean them in order to check 
for cracked or broken leaves. Such 
cracks usually occur at the corner 


Fig. 5—Check by sound. 
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of the edges and so are easily 
found (on clean springs) if such 
cracks exist. Of course cracked or 
broken leaves should be replaced 
(usually by removing the entire 
spring assembly from the car) be- 
cause one broken leaf will act as a 
sharp edge over which the other 
leaves will soon be broken 

While the spring is apart for re- 
pairs, check each leaf by striking 
it with a hammer, so that you can 
tell by the sound whether or not 
it has any undiscovered cracks. 
Spring manufacturers, when 
checking the leaves of a spring be- 
ing rebuilt, “flop” each leaf over on 
a steel plate to check by sound 
for any cracks in the leaves. 

Spring manufacturers considet 
that when a leaf spring has 
sagged (lost its camber) by more 
than ™% inch, most of its useful 
life is gone. 

Notice whether the center bolt 
or tie-bolt is midway between the 
two U-bolts which hold the spring 
to the axle. If it is not, the center 
bolt is probably bent or broken 
and should be replaced. Then the 
spring will be properly positioned 
on the axle and the rear wheel 
will run true. This is important 

Now tighten the U-bolt nuts se 
curely, for if they clamp the spring 
ecurely between the spring pad 
and the axle, then the spring can- 
not bend between the U-bolts and 
no center breakage of the spring 
is apt to occur. 

Spring clips, or rebound clips 

(Continued on page 9?) 
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Curing Ailments of the 


Electric Window Lift 


By E. M. Lowery 
Technical Editor 


We admit that some installations 
using the electric and hydraulic 
method are a little complicated, 
while the electric installation 
should be no more difficult to 


re the trend is to shy 
away from these automatic 
window lifts, whether they be elec- 
tric or electric and hydraulic op- 
erated. 


TAR, STOP, TURN SIGNAL AND 


Fig. 1—Typical electric window lift body wiring. ona er ans wants Gaia 


RIGHT REAR DOOR 
WINDOW UFT SWITCH 








"a 


TURN YOMAL SWITCH — 
GREEN AMD GAOWN WE 


CHRCUNT BREAKERS 


service than any of the other elec- 
trical circuits and units. Of course, 
to quickly and correctly service 
any automotive unit we should 
become familiar with the basic 
principles of its operation. Some of 
us often make the job harder be- 
cause of our failure to learn some- 
thing of the unit before we at- 
tempt to repair it. 

For the sake of our discussion 
here, let’s consider the electric 
window lift used on Chrysler and 
De Soto cars. We should note Figs. 
1 and 2, which show the typical 
body wiring diagram and the dia- 
gram of the basic circuit which is 
used in each door. 

There are four component parts 
in the basic circuit: a _ circuit 


RIGHT TAN UGHT—BLACK WIRE 
RIGHT STOP AND TURN SIGNAL UGHT—BROWN WIRE 
RIGHT BACK-UP UGHT—BLACK AND YELLOW WIRE 
GAS GAUGE— BLUE WIRE 
TRUNK UGHT—RED WIRE 
TAL AND UCENSE UGHT 
BRIDGE CONNECTOR 
UCENSE UGHT — 
BLACK WIRE 
LEFT BACK-UP UGHT— 
BLACK AND YELOW WIRE 
LEFT TAR UGHT— 
BLACK WIRE 


x \ 
, \ 
I \ 
WINDOW UFT SWITCH 


LEFT REAR DOOR WINDOW UFT RELAY 


7 
<> LEFT DOOR JAMS SWITCH YELLOW Wit 
ail UP — RED wint 


be ELECTRIC WINDOW LIFT FEED 


| DOWN— YELLOW WIRE 
} ( LEFT FRONT GOOR WINDOW 
UFT MASTER SWITCH 
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breaker, a relay, a motor and a 
switch. The circuit breaker is 
located in the left cowl and is the 
automatic. resetting, 50-ampere 
type as used in the standard auto- 
motive electrical circuits. 

The relay, which contains a 30- 

ampere circuit breaker, is, in ef- 
fect, a double-pole, double-throw 
switch that is actuated by the elec- 
tric window lift switch. 
The electric window lift switch 
Is a_ low-capacity, single-pole, 
double-throw type unit and is 
used only to actuate the relay. 
(The actual switching of the 
motor circuit is accomplished in 
the relay box.) 


The Flow of Current 


The door switch operates in this 
manner: When the door switch 
control lever is moved in either 
direction, the corresponding coil 
inside the relay is actuated. the 
relay contact points close and the 
window raises or lowers. Note the 
circuit diagram in Fig. 2 to trace 
the battery circuit from the starter 
solenoid to the 50-ampere circuit 
breaker in left cowl. 

The electric current flows 
through the circuit breaker to the 
relay on the inside panel of each 
door or quarter panel and then to 
the switch motor. The motor field 
terminals are situated on each side 
of the battery feed terminal on 
the relay box. 

The motor armature terminal is 
situated on the opposite side of the 
relay box and is straddled by the 
door switch terminals. 

When the switch terminals are 
grounded, the relay should “click” 
and the window should operate, 
providing the relay battery termi- 
nal is connected. 


The Master Switch 


The master switch, which is 
mounted on the left front door 
(Fig. 1), is actually a group of 
switches of the same type as those 
used on each door. 

Each switch in the master 
switch group is hooked in parallel 
with the door switch it controls 
Each door switch should be con- 
nected with the relay as shown in 


50 AMP. CIRCUIT BREAKER 
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Fig. 2—Basic circuit diagram. 


the diagram. 

Thus, when the switch lever is 
pushed up, the window is raised, 
and when the switch lever is 
pushed down, the window is 
lowered. The window can _ be 
stopped in any position by releas- 
ing the switch lever. 


Service Diagnosis 


A.—Window will not operate 
from master switch but can be op- 
erated from individual door switch. 

Possible causes: 

1.—Broken wire between relay 
and remote switch. 

2.—Defective switch in master 
switch group. 

3.—Break in wire where it en- 
ters door. 

Corrections: 

1.—Repair or replace the wire. 

2.—Remove the switch from the 
trim panel. Check the switch for 
proper operation. Replace switch 





September: 





Spot Painting 


A lot of scratches, scrapes and small dents can result from 
daily driving in congested traffic, so next month Technical 
Editor Lowery will cover makes and colors for spot painting. 
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if that is found to be necessary 

3.—Check for break in wire 
harness at the door in question, or 
at the door containing the master 
switch group. If a break in the 
wiring is found, remove the con- 
duit from the wires and repair or 
replace as necessary. (Note: Be 
particularly careful when splicing 
in a new section of wire. Do not 
make the splice in the flexing sec- 
tion of the wiring harness.) 

B.—Window cannot be operated 
from either the master switch or 
the individual door switch. 

Possible causes: 

1.—Burned out motor or relay 

2.—Defective circuit breakers 

3.—Break in the battery feed 
wire from the starter solenoid to 
the circuit breaker. 

Remedies: 

1.—If motor is burned out, check 
for grounded, sticking, or defective 
switch. Also, check control wire 
Make necessary repairs or replace- 
ments. To check the motor or the 
relay, check the battery feed at 
the circuit breaker in the left front 
cowl to determine if voltage i: 
present at the circuit breaker. 

If voltage is present at the cir- 
cuit breaker, check the relay bat- 
tery feed terminal to determine if 
voltage is present at the relay. If 
voltage is not present at this point, 
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Fig. 3—Ground the relay switch terminal. If the relay “clicks,” it 
should be okay. 


the failure is either in the motor 
or the relay. Correct condition as 
necessary. 

2.—Defective circuit breaker 
can be located by checking the 
circuit breaker to determine if 
voltage is present at the terminal 
opposite the battery feed. 

3.—-Locate break in wire and re- 
pair or replace as necessary. 

C.—Window will operate in one 
direction only from either the 
master switch or the individual 
door switch. 

Possible causes: 

1.—Defective relay. 

2.—Defective switch or broken 
ground wires. 

3.—Burned out motor. 

4.—Broken control wire. 

Remedies: 

1.—Check for defective relay 
(Fig. 3) by grounding the relay 
switch terminals. Listen for 
“clicks” in the relay. At the same 
time connect a trouble light to the 
relay field terminals. Note if the 
light goes on when the switch 
terminals are grounded. 
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If battery voltage is present at 
the relay field terminals when the 
switch terminals are grounded, the 
relay is in satisfactory condition. If 
not, correct condition as necessary. 

2.—Check for a defective switch 
or broken ground wires by remov- 
ing the switch and inspecting the 
ground wire connection. Make sure 
all terminals are tight. Then, 
ground the switch terminals, one 
at a time, to determine if the win- 
dow can be operated. If the win- 
dow lift mechanism can not be op- 
erated after grounding the switch, 
the switch is probably defective 
and should be replaced. 

3.—Check the motor field wiring 
by disconnecting the motor and 
connecting the heavy lead wire 
with one of the small leads. 

Apply battery voltage. This 
should cause the motor to rotate 
or the window to move up or down. 
Connect the other small lead wire 
to the large lead and apply bat- 
tery voltage. The window should 
move in the opposite direction. 

If the motor does not rotate, or 


the window does not operate when 
either one of these tests is per- 
formed, the motor is burned out 
and should be replaced. 

If the motor is burned out, check 
for a defective switch (or deter- 
mine whether or not the switch is 
sticking in the up or down posi- 
tion) and check for grounded con- 
trol wire. Correct condition as 
necessary. 

4.—Check for break in control 
wire and correct as necessary. 

D.—Circuit breaker in door 
“clicks” on and off continuously 
and window does not operate. 

Possible causes: 

1.—Control wire grounded, pos- 
ibly at sector. 

2.—Defective switch 

3.—Relay points stuck or frozen 

Remedies: 

(Note: When checking for defec- 
tive wiring that would cause 
grounded system, first inspect the 
wiring harness control wires for 
break behind the plate and sector 
of the regulator in each door.) 

1.—Disconnect battery. Remove 
wires from circuit breakers in the 
cowl. Do not remove the battery 
feed wire. 

Connect the battery and _ re- 
place the feed wires, one at a 
time, until the grounded circuit is 
located. 

When the ground is _ located, 
trace the wire to the particular 
door window it controls and re- 
pair or replace wire, as necessary. 

Check the motor for proper op- 
eration. If the motor is in satis- 
factory condition, check the relay 
Also, inspect the harness and 
wires behind the regulator control 
sector of each door for breaks or 
chafing. Repair or replace wiring, 
as necessary, to correct condition 

2.—Replace switch if defective 

3.—If relay points are stuck o1 
frozen, replace relay. 

E.—Master switch operates win 
dow in wrong direction. 

(Note: When the switch lever is 
pushed down, the window should 
lower, and when the switch lever 
is pushed up, it should raise.) 

Possible causes: 

Correct this condition by re- 
versing the switch leads on the 
switches involved. 

F.—Window is_ operated in 
wrong direction by either the in- 
dividual door switch or the master 
switch. 

Possible cause: 

Lead wires are not connected to 
the proper terminals. 

Remedy: 

Reverse switch 
switch involved. 


lead on the 


SOUTHERN AUTOMOTIVE JOURNAL for AUGUST, 1953 





ith 
‘Auto editors write 


ome of Studebaker's 








=> hest advertising 
caret y | \ —f 


° 
“There can be no ques- 
tion about it— Studebaker 
has, with its new model, 
made every other Amer- 
ican car look ten years 
older... Studebaker has 
credited the American 
public with having a re- 
spectable amount of so- 
phistication and good 
taste and has built a car 
with appeal to such 


people.” 
— Motor World 


« , The new 
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“Studebaker has done 
the American car-buying 
public a considerable 
service. It has produced 
one of the best conceived, 
cleanest and handsomest 
exterior shapes ever put 
on any production car 
anywhere. 


-Auto Sport Revieu 











The new American car with the European look 


Want more facts? Use Reader Service Card Page 114 
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Score another blazing victory for Alemite! In the spec- 
tacular 1953 Mobilgas Economy Run between Los Angeles and 
Sun Valley, Idaho . . . 23 out of 26 drivers chose Alemite Elec- 
tronic Wheel Balancing to balance the wheels of their cars! 
Officially sanctioned by the American Automobile Associa- 
tion, this spectacular 3-day mileage test was made over a terrifi- 
cally rugged 1206 mile course! Across hot San Joaquin Valley, 
over the towering Sierra Nevada Mountains, through the con- 
tinual stop-and-go of city traffic. Altitudes ranged from 19 to 
7400 feet. Temperatures ran from near freezing to almost 100°. 
In this toughest of all economy runs, top performance was a 
must! No wonder 9/10 of these drivers insisted on Alemite 
Wheel Balancing! 














Les Viland 
Grand 
Sweepstakes 

Winner 

Chooses Alemite! 





















The victor! Les Viland, winner of the Grand Sweepstakes prize 
with his Ford Mainline “6,” accepts winning trophy along with 
his sponsor, Al Stuebing, Los Angeles Ford dealer. 
° Said Les, “I chose Alemite ‘on the wheel’ method of balancing 
because it balances not only the tire and tube—but the whole 
assembly !” 

What better proof could you ask for? Alemite Wheel Balanc- 
ing—first choice of race track drivers, preferred by major car 
makers—and now! ... chosen by 23 out of 26 stock car drivers 
in the 1953 Mobilgas Economy Run! For complete infor- 
mation on how the new Alemite Electronic Wheel Bal- 
ancer can build profits, increase customer satisfaction for 
you ... write—today—to Alemite, Dept. M-83, 1826 Diver- 
sey Parkway, Chicago 14, Illinois. 
















23 OUT OF 26 DRIVE 
CHOSE ALEMITE ELECT 
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Alemite Balances Wheels Completely ! 


Unlike ordinary wheel balancers, 
the new Alemite Electronic Wheel 
Balancer corrects both up-and 






Above left, Les Viland, winner of 






the grand sweepstokes first place 






award watches the remark bly 





down and side-to-side unbalance accurate new Alemite Electronic 


right on the car—at operating 
speeds up to 100 m.p.h! 








ALEMITE 


Stewart 
ee | 


Wheel Balancer in action on his 
Ford Mainline “6 


What the Winning Drivers in Each Class Said About 
Alemite Electronic Wheel Balancing! 


Clay Smith — Driver of the Lincoln Capri—“I can't 
overestimate the importance of Alemite Wheel Bal 
ancing in helping me to reduce friction on my car! 


“Woody” Bell—Driver of the Henry J. Corsair “4” 
—“Thanks to Alemite’s proper wheel balancing, we 
had a smooth ride all the way. At no time did we 
feel any vibrations or road tramp!” 


Archie Bowen—Driver of the Nash Ambassador 
Custom —“All four wheels of my car were balanced 
with an Alemite Electronic Wheel Balancer. It’s a 
marvelous machine!” 


Clarke Sanders-—Driver of the Studebaker Land 
Cruiser —“Alemite balances perfectly . not only 
the tire and tube, but the brake drum and hub cap 
as well!” 











1953 PASSENGER-CAR SPECIFICATIONS 





ENGINE WHEEL ALIGNMENT 





Cooling System 


MAKE AND 
MODEL 


Camber 
(Degrees) 


Caster 
(Degrees) 


jan | 
and Valve 
Arrangement 
_(Qts.) 
(No Heater) 
Qts.) 


Main Bearings 
~| Crankcase Cap. 


Std. Wher'base 
No. Cylinders 
Taxable H. P. 


| Camshaft Drive 


3 to\ 
%to% 


68@4000 + 1°-0° Prf. \% to 1°P 
+ 1°-0° Prf. \% to 1°P 


803800 


10.8 | 
10.5 


5.63 | 


ALLSTATE 4 Cyl. 
6L : 3'9 23.4 


ALLSTATE 6 Cyl. 


2 | Vibra. Damper 


<< | Alr Cleaner 
<> | Oll Filter 


BUICK Special 40 5's ’ 1 s2.51 | 125@3800| Ch | 5|! B: ‘i 12) | —MWto 26, \-% to ier |e to 4 
4 | R | . 4 Bly =} ° - t lat 

BUICK Super 50 : 2 | 164@4000 16 40% 4 to 6 Fhe to % | 

2 188@4000 | © f £ s | —-4w 4° |-% to KT? ee to % 


i 


BUICK Roadmaster 70 


CADILLAC 5.5 | 210@4150 +4° } + 94° 


| 0 ta 1° 
Otol 


0 to 1° 


1O8@3600 
0 to 1° 


115@3600 


61 
61 


15 
115 


CHEVROLET Conventional 
CHEVHOLET Powerglide 


1 to 3°-2° Prf. 
1 to 3°-2° Prf. 
1 to 3°-2° Prf. 
1 to 3°-2° Prf. 


it to 3°-2° Prf. 
1 to 3°-2° Prf. 


119@3600 
180@ 4000 
180@4000 
180@4000 
116@3600 
160@4400 


103@3600 
103@3600 
140@4400 
140@4400 
3500 
3800 


125% 
1254 
133% 
14514 


CHRYSLER Wind. & DeLuxe 
CHRYSLER N. Y. & Special 
CHRYSLER Custom Imperial 
CHRYSLER Crown Imperial 


oon» 

Oona 
cocce 
ooocso 


3M x aM 


3% x 4% 
3% x 3g 


34x 4% 





| 
| 
| 
1 


os |} 


12514 
125% 


DesoTO Powermaster 
DeSOTO Fire Dome 


DODGE Meadow. D046 
DODGE Meadow. D47 
DODGE Coronet D44 
DODGE Coronet 048 

FORD Main. & Customline 6 
FORD Main. & Customline 8 





onl aome| om 
AO 


119 
114 
119 
114 


| Oto i 
0 to % 
| Oto % 


On 
wentnme | mee | eee 


[oor 





101 
11 


115 
115 


| ime | mieten | eet | nen | 


| 


| <n 





| mo 


3.19 x 3% 


| 
| 
] 


112@4000 
4000 
3800 


3% x 3% 
3% x 434 q ‘ 127 
3%—x4lg | : 145 


HUDSON Waspe DeLuxe 
HUDSON Wasp Super 
HUDSON Hornet 


sas 








ome | 


4 1 8@3600 
68@4000 
80@3800 


205@ 4200 


35% x 4% 
3% x 4% 
3% x34 


3.80x%3% 


0to \%° 
\% to 1° 
\% to 1° 


0 +% 


KAISER Man. & DeLuxe. 
HENRY J Corsair 
HENRY J Corsair DeLuxe 


LINCOLN 
MERCURY 


Me to % 
8 to 4 


to! “se 


| mia! 


Me to 


Ma*to ‘a 


3.19x4 


100@3800 
120@3700 
85@3800 


34% x 4\% 
319 x 4% 
3yx4 


NASH Statesman. 
NASH Ambassador... __ 
NASH Rambler 


My to % 
Wyto\% 








~~ 


23. 44 | 


- | 


| 


165@3600 
: re 3600 
3600, 


150@4000 


' 


45 
45 
45 


3% 13% 
3% x 3% 
3% x 3% 


OLDSMOBILE 7". 
OL DSMOBILE Super “88” 
OLDSMOBILE DeLuxe “88” 


PACKARD Clip. & DeLuxe 
PACKARD Mayfair... . 
PACKARD Cavalier... . 
PACKARD Pat. & Custom. . 


PLYMOUTH Cambridge and Cranbrook| 1 
PONTIAC Chieftain 6. 

PONTIAC Chieftain 8. 
STUDEBAKER Champion 
STUDEBAKER Cmdr. & Land Cr. 


<< | 
; 
Pt 

_ 


sss 


|} Aan) soe 


-l4 to 114° 


7 
| 
} 

| 


39.02 | 1 
39.02 
39.02 
39.02 | 180@4000 
25.35 | 100@3600 
30.46 | 115@3800 
36.45 | 118@3600 


21.6 85 4000 
36.4 _120 4000 


3'4414\% 
344 x4% 





soos] 
eoocs 
ae | 
| 2.0.8 
|; @@e@c) 


he 














| ome | meme metmet | oz mete 





on | om 





He 0 Prf. 
+ 34° 0° Pri. 
1% to +%° 
1% to £8 








| 














rere | ene | ne] enerere | ne 





] | 
} 
| oa) oaal ea 


Y 
Y 


|<< 


1744 


| 
| 


| Oto % 





ao 


4200 
4200 


23.44 
23.44 


of 


“es 
zz 


WILLYS Aero Ace 685A Custom. - 
WILLYS Aero Lark 675A DeL. 


ae 
o 




















ABBREVIATIONS 


* Patrician, 127"; Custom, 149” 

'—_When pear ne = Dynaflow, 13M 

1 When equipped with Dynaflow, 1 

8 — model}6019, 130; an 7523 and 2533, 146°¢ 
Ch—Cha 

F rf -head 


Prf.—Preferred 

1—Valve-in-head Pe—Propeller shaft, rear transmission 
L—t-head RW — Rear wheeis 

N X—Optional at extra cost 


No 
OB —Oll bath Y—Yes 


H—Hydraulic 


| Service 


| 
| 


| ee 
| = 





H 
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““( ‘ymmercial C1 
invalua ble 


accounts suc 


Mr. Joseri LEVY, 
Motors. Ine in 


sav> 


Walton 


Ply mouth 


h 


ke" THE past 24 years. this 53 
year old house has relied on 
ComMERCIAL CrepIT PLAN to meet its 
financing needs. Previously, Walton 
Motors managed their own financing. 
but as Mr. Levy. the third generation 
in his family to operate the business, 
commented: 

“In servuingg a vast metropolitan area 
like Chicago you can't afford to be 
limited by the extent of your own 
resources or restrict operations to the 
local scene Hith COMMERCIAL CREDIT’S 
unlimited resources and nationwide 


facilities, we find our needs are ade- 


COMMERCIAL CREDIT DEALERS 


9 
+h as ours 


SR.. 


veteran 


Dealer ‘1 Chicago. 


edit Plan 


in volume 


y) 


President of 
Chrysler- 


[inots 


quately handled and we enjoy oan 
added advantage in selling transient 
husiness.” 

loday thousands of car dealers like 
Vr. Levy rely on ComMerctaL Creprt 
Pian day after day, year after vear. 
in both good times and bad. Most of 
them regard the COMMERCIAL CREDIT 
PLAN as one of their most valuable 
selling tools, lo find out how 
COMMERCIAL CREDIT “know-how,” 
resources and personnel can help you, 
nearest 





just call on write your 


COMMERCIAL Crepit office. Ask to see 


“The Salesman’s Angle” when you do, 


RE Successful pracers 








COMMERCIAL 
CREDIT 


CORPORATION 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore 
Capital and Surplus over $1 35,000,000 
offices in principal cities of the United 


States and Canada 





New Westinghouse 


Free promotion kit brings in business and 
identifies you as SAFETY CHECK HEADQUARTERS 


HERE’S WHAT IT CONTAINS... 


GAFETY 's ff 


| un Business 
é 


Colorful 30" x 13" 
transparent streamer 


Vu stinghous AUTO BULBS 


PASsEmoen Cans 


Me Vole UA ° . RS Auto Bulb Guide Chart—shows 
44 proper replacement bulb for all 
makes and models of cars, 
including 1953 models. 





PLUS... 


Order Form 
You Use To Get: Snap-on Check List 
Tag—dealers leave 
on steering wheel 
or dashboard of 
serviced car. Tells 
owners that a 
Safety Check has 
—_ been made, 
8" Safety 
Check Emblem 
(choice of decal or \ 
paper sticker) 4 y) 


_ Westinghous 
OLL CLASS 540118 Cham Bt Amie 











Safety Pledge Certificate 11" x 14" counter 
suitable for framing. or window card 


eeeeeveeeveeeeeeeeeeeeeeeeveeeeeeeee eeeeeeeee 





YOUR car 
WAS BEEN 


SAFETY 


—| 


Safety Check car door 
stickers—dealers write 
date on sticker and 
Series of four Direct Mail cards place on door frame 
with or without dealer imprint. as record of Safety 
Check. 








Newspaper Ad Mats 


Want more facts? Use Reader Service Card page 114 SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 





Campaign Sells 
YOU AS 


SAFETY CHECK HEADQUARTERS 


In every town, your town, people will come to know this new SAFETY CHECK emblem. 


They'll go to the dealer that displays it because they'll want Safety Check service. 
The emblem pledges you to endeavor to check windshield wipers, battery, all lights, 
tires and brakes on every car left for service. Checks you now do as a courtesy. This new 


campaign sells you as Safety Check Headquarters. Tie-in and profit. 


... and Betty Furness on “Westinghouse STUDIO 
ONE", seen over 57 CBS-TYV stations, will tell 
motorists to look for your Safety Check emblem. 

. also tune in on Westinghouse Pro Football, 


You will also obtain a Poncho in every display 
kit when you pay 60¢ for the kit. Made of dur- 
able plastic in a bright yellow, with the Safety 
Check Emblem on the back, it will last a long, 
long tme. starting October 3rd. 

g & = 





MAIL THIS COUPON TODAY 
FOR YOUR FREE DISPLAY KIT 


Westinghouse Lamp Division, Dept. S\-& 
Bloomfield, New Jersey 


Without cost or obligation please send me the FREI 
Safety Check display kit 


NAMI 


ADDRESS.... 


you CAN BE SURE...1F ITS 


Westinghouse 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 


fo , ZONE......STATE 


O Please send .. Display Kits with Ponchos at 60¢ cach 
Enclosed find O Check or 0 money order to cover cost of 


kit with Ponchos 


@eeeeeeceseeeeeeeeseseeeseeeees 
OP CPCS HESCS ESSE ESE Eeseseseses 
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1953 PASSENGER-CAR SPECIFICATIONS 


FUEL SYSTEM 











TUNE-UP 





MAKE AND 
MODEL 


Intake (.0) 
(Exhaust (.0) 
borat.d 


Tappet Clearance 


Intake Valve Onens 


Advance 
Max. Centrif. 


| Tappet Clearance 


Model No. 


334 Max. 16 | | 16 | 9°bte 





<i) 
_ 


| 24°@3000 | 22° 15” 


RERBTATE 6 OM......cccccccccceeses ». Pe , 

ALLSTATE 6 Cyl. at oD. _26°@ 3000 14°-15” y YF '444Max.| 16 | 16 | 5°bte 

13°@2000 ue 13” N | Ca-St|{ AAUVB | 5 
267 7-90 | 

18°@2150 | 12}4°-14” 70N ae AAVB-26 5 Au 


este 1214°-14” N Cost { 4AUV 5 | Au| Au| 25°bte 


, 15 | 15 | 14°bte 


BUICK Special 40. 
u | 25°bte 


BUICK Super 50 


BUICK Roadmaster 70 
267 7 o4 | 
= eal 


——— . a — = } 


ae | we WCFB | | 
CADILLAC ait 114 1394°@2000 | 1414°-17" N [Ce 20058. | 4-514 jae | Au | 22°bte 


or 4-GC 
CHEVROLET (Conventional) __. 38-45 ‘ : ; 18°@1800 | 13°11” N/| R 7004915 | 34-404] 6 13 | Iatde” 
18°@1800 | 13°-11"— | N| R | 700478 4 0 16°atde 


CHEVROLET Powerglide — 2 | 38-45 23 3-3 2 
CHRYSLER Wind. & DeLuxe C-60.__| 1: ~41°@1425 | -:10°-15" | 120P | Ca | E9CI-EQAI | 
CHRYSLER N. Y. & Spec.; Cust. Im. _ .D. | 12°@1775 | 1244°-17" Ca | WCD-935-S 
CHRYSLER Crown Imperial ; .D. | 12°@1775 | 1244°-17" Ca | WCD-992-8 
; 11°@1425 10°-15” Ca | E9C1 | map 12°bte 
5 


| 





314-5 | 8 12°bte 
314-5 | A 5°bte 
3h 5 | Au | 15°%bte 





DesOTO Powermaster $-18 leskcd - .D. a 
DeSOTO Fire Dome S-16 me _ 3 15°@1900 1244° 17” Ca BBD- 909-8 12°bte 


DODGE Meadowbrook D46-47.___ 39 ‘| 2°bte | V 9-11°@1425| 7 sP | C 
; ecte°@ 7501006 1214° 17" 8 


DODGE Coronet 044-48 
None 16°-7. 15” 90P | Ho 1904-F 13°bte 


FORD Main. & Customiine 6 | 24-2 -20 | 34-37|  tde 
FORD Main. & Customiine 6. ‘ | | None 124°-5" | 90P | Ho [344 £416 lis isltz-t0} ‘Bebte 
4-5 |10-12}10-12| 26.8°%bte 


HUDSON Wasp DeLuxe = iat Zz 1200 : 100P Ca Ww Al-7498_ | 

HUDSON Wasp Super ETE: 2000 100P | Ca | WGD-776S | 4-5 |I0-12/i0-12) 26.8°bte 

HUDSON Hornet.......--- 9°@2000 -13 100P | Ca | WGD-776s |_4 5 (10-12) 10-12) 26.8" bte 

KAISER Man. & DeLuxe. . .D. | 20°@3200} —12°-15” 100P | © 1G | 5 | 14] 14 “10°bte 

HENRY J Corsair - 24°@3000 22°-15” 100P ; iF 3% | 16/16! 9°%bte 

HENRY J Corsair DeLuxe. 22 - 26°@3000 14°-15" 100P ‘a | j | 5% 16 16 | 5°bte 
110P 2140 laa 4% Au Au | 18°bte 


LINCOLN... __..--..| 14-16 | 26-28.6 
MERCURY... | 4-16 | 26-28.5 : ‘s. P. ; 100P 1901-FFC [334-434 |I9-15|I7-19] 6°bte 
NASH Statesman __ Rad 31-87 . /.D. : ‘a | WCD-20348 | 416- 5 | 15 | 10°bte 
NASH Ambassador ____ eee 31-37 tde 7 Y H895-8 2 | 16 |12%4"bte 

7 th 24" 2800 . YF-20148 5 | 15 | 10°bte 


NASH Rambier__. 31 37 
OLDSMOBILE “98” & Super "88". | = 16 : 214°bte “Ca. P. 3600 ) -Ca| 4GC-WCFB | | Au | Au | 1334*bte 
OLDSMOBILE DeLuxe “88” 2)4"bte ». FP. 30° 3600 N 7 WwGD Au | Au | 1344"bte 

7] 10 15°*bte 


PACKARD Clip., DeLuxe, May. & Cav. |12'4-1 21 | 23 | 6%bte 


PACKARD Patrician Custom iP } § 6°bte 
chemi | Be = : . 
PLYMOUTH Cambr. & Cranbrook . ii | 394% 3 2°bte | Ca. P. 11°@1425 9°-14” 1 Cc D6H2 
PONTIAC Chieftain 6 sel ; @ | 17 * 3 “bte V.D. 23°@3600 24°-20” N | we ‘D 20108 
PONTIAC Chieftain 8. _- — 16 30 19-23 2 6°bte V. D. 22°@3700 22°-20° N | WCD-9178A 
STUDEBAKER Champion |} 20 | 3840] 17-20 7 2°bte | V.D 14°@2800 20°-12” | 100P , WE9898 4-5 | 16] 16 | 15°bte 
STUDEBAKER Cmdr. & Land Cr. } 13-18 | 28-34] 17-91 7 4°bte ¥. BD. 32°@2900 18°-1014" 100P | WWUVL-26 4-5 | 30] 30 | 11°*bte 
WILLYS Aero Ace 685A Custom...__| 20 | 30° | 17-20 tde | V.D. | 19° 2000 | 9N | C YFO24S (334-414 | 18 | 16 | O°bte 
WILLYS Aere Lark 675A Del... _.' 20 39° 17-201 § tde V.D 19°@3000 | 12°-18 90N ; ail F9378 34%-4% | 16! 16! B*bte 


‘a D6H2 | 10 | 8°bte 
t WW3-108 | Au | 17°bte 












































es 


& 
An 
aS 


1 
; 1 
1 


oa 
& 


> > 


























16°@3200 | 00P | |) WGD-7848 
| | WGD-9288 
15°@2800 13°-10" q ‘a | WCFB- 9858 


Jo ow on 


| Au} Au | 15°bte 
— |) — 


10 | 14 | 12°bte 





= > a - 
yi 1 








| 
be | 


13 “12°bte 
13 | 5°bte 


oon | 

















ABBREVIATIONS 


'— Dwell meter for setting point opening Is not recommended Ce P.—Crankshaft pulley R—Rochester Prodcts 
Au —Automatic FW— Flywheel St.—Strombers 
bte—Before top center Ho—H tdc—Top dead center 

V. D.—Vibration damper 


Ca—Carter N— Negative 
P—Posltive 
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ACH DIESEL TESTERS 


sand SERVICE TOOLS 
Compression Tester ®o 


Especially designed for Diesel engines. 
Reads up to 800 psi. Motorite Tester is 


easy to connect to any make and model of 
ing the nozzle or in 


Compression 
Tester 


Diesel engine merely by remoy 


ector and installing the proper Motorite Adapter in 


ts place. Shown at left is Motorite Tester with \ o \ 
cially? of L\ 
Universal’ Style Adapter 1-505 which is adjust ef a\\ \ 
able to serve more than 100 different makes and * > \ \\\ \\ 
types of Diesel engines. Carrying Case has room ~ « \ \\\ 
for 4 additional adapters. A large assortment of SS \ 
Nozzle 


adapters is regularly carried in stock. 


Send for Bulletin 643 Cleaning Set 


Nozzle Cleaning Tools 


These cleaning tools are available in 
different assortments made up in accord- 
ance with engine builders’ specifications. 
Included are cleaning needles, twist drills, pin vises, 

reamers, brushes, lapping blocks, lapping com- Nozzle and 
pounds and other specially designed cleaning tools 

Each assortment is furnished as a completely pack Vv S Injector 
aged unit. For information on any specific assort alve Seat Lapping Block 
ment, give make of engine and brand name of fuel Insert Remover 


injection nozzle 


Send for Bulletin 631 er 


Nozzle and Injector Testers 


Injector Tube Reamer Set Equipment is available in a self-contained 
““Universal’’ assembly for testing American 
Bosch nozzles as well as Cummins and 
GM Injectors as sh lustration below, or 
may be purchase 
type or related gro 


equipment meets vw long fe pened for compact 
i imple and economical testing means for field and (| 


Injector 


ting a particular 


hop use. It i 
q 2 iited for field sery rucks and t vorary shop 
© stand up Fuel Pump Service Set 
large repair 


et it has the 

under continuous service dutte of 
hops and service centers rebuilding nozzles or in 
jectors in quantity. Each group assembly has been 
engineered to meet fully the 
for testing the particular nozzles or injectors in 
accordance with manufacturer's recommendation 


Send for Bulletin 630-48 


GM ‘“‘71"’ Service Tools 


A complete line of tools essential for spe- 

Iniector Nut cialized service operations on GM “71’ 
Ie Diesel Engines. Each tool has been engi- 

g g 

Tip Seat ind neered to perform a specific service job which can 

Cy inger not be done properly with general shop equipment 
Liner These tools provide servicemen with dependable 

and accurate means to service GM “71” Diesels 
Remover quickly and efficiently in accordance with the man : 
ufacturer’s recommendations Engine Dolly for GM “7I"* 


Send for Tool Cat. 52 Diesel Coach Power Planis 


requirements necessary 


Reamer 














Universal Nozzle and 
Injector Test Set for 
American Bosch, MAIL THIS COUPON NOW ) 

Cummins, and GM-3e 

GM 71 & 110 Injectors 





Bacharach Industrial Instrument Co., 7301 Penn Ave., Pittsburgh 8, Pa 


Send quotation on the following equipment: 


Send copies of literature checked: 


BUL. 643 | | BUL. 631 BUL. 630-48 | CAT. 52 


Name 
Company 


Street 


The equipment shown on this page can be obtained from your jobber. 


4 BACHARACH INDUSTRIAL INSTRUMENT CO. ! city ond state 


7301 PENN AVE., PITTSBURGH 8, PA. 
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Readers are invited to contribute to— SHOP TAL 





HE'LL BORROW ANOTHER 


Memphis, Tenn. 
Dear Sir: 

You have no doubt received a 
copy of our mid-summer ‘Mer- 
chandiser,” showing the reproduc- 
tion of the article “Paint Bar 
Boosted Sales,” with credit line 


given to SOUTHERN AUTOMOTIVE 
JOURNAL. 

Now we would like to get per- 
mission to reproduce the article 
from the June issue, “‘Power Tools 
Doubled Profits.” 

LEO R. JALENAK, 
Treasurer, 
Mills-Morris Co. 





Airliner 


INFLATES - DEFLATES / 


**Losts longer and gives the best 
service of any we have used."’ 
—B. B. 
E. St. Louis, tll. 


"Never a moment's trouble,"’ 
=F, J.C. 
Smithtown Brench, N. J. 


“The best I've used." 
—W. B. E. 
Tunica, Miss. 


“The best | have owned since | 

have been in the service station 

business." —B. H. B. 
Kingston, Tenn. 


thaw. 


ACME VALVE CAPS 


Precision-machined 
from solid brass, they're 
heavier, sturdier, more 
airtight. 


ACME TIRE GAUGES 
No. 515, 5 to 50 Ibs. 
in 1 tb. calibrations. 
No. 520, 20 to 120 Ibs. 
in 5 Ib. calibrations. 


, 


ACME AIR TANK 


The portable, depend- 
able air tank of a hun- 
dred uses. Weighs only 
10 Ibs. 








Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 
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A column of informal 

comments about the 

automotive trade and 
its problems. 





Glad for you to reproduce this 
article in your “Merchandiser.” 


THEY WERE STALLING 


On a recent Saturday night two 
women went to the home of A. C. 
Sturgeon, Pontiac dealer at Stigler, 
Okla., and told him their car was 
stalled nearby. He accompanied 
them to the car, raised the hood 
and found that it was a hoax. 

Two masked gunmen robbed the 
dealer, roughed him up and left 
him beside the road. 


DAD BUILT IT! 


When children of employees at 
Ford Division’s Kansas City plant 
point to a car in the future and 
say, “Dad helped build it,” they 
will know what they’re talking a- 
bout. 

About 360 children, ranging in 
age from eight to 14 years, have 
been taking part in a series of 
children’s day programs to learn 
how Ford cars and trucks are 
built and just what part their own 
fathers play in the assembly line. 

The program for each of the 
groups of children included a tour 
of the plant, a visit to their own 
father’s work station, lunch, mov- 
ies and a trip to the zoo. 


THEY WANTED MORE 


Because of the letters received 
and the interest expressed by 
garage owners in the series of 
garage building plans carried in 
the latter part of 1952 and the 
early months of this year, SAJ is 
beginning next month another 
series on garage buildings that 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 5, Ga. 
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A Sound Investment 
in Good Will and Profits! 


Into every major repair job go time, experience, 
skill and replacement parts. Out of these you 
make customers and profits. 


p - R nA | T & However, no job is better than the parts that go 
into it. Permite Replacement Parts meet in every 

respect the specifications of those parts used as 

REPLACEMENT PARTS original equipment. Their use is a sound invest- 


PISTONS , PISTON PINS VALVES ment in good will and profits. The Permite line 
a ae Ge oer is complete, including parts for every make and 


VALVE SPRINGS WATER PUMPS SELEL 7s 
WATER PUMP PARTS @ )) model of car, truck, bus. You can get quick 
CYLINDER SLEEVES AND ASSEMBLIES \ , = ie 1 
TIE-ROD ENDS - SPRING SHACKLES Sin jo08® servige from your nearby Permite Jobber. 
KING BOLT SETS - BUSHINGS 
MUFFLERS AND CLAMPS -___ TAIL PIPES 


ALUMINUM INDUSTRIES , ‘ ‘ CINCINNAT P OHIO 
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have proved their value in day to 
day operations. 

If you’re planning to build or 
remodel, these articles can give 
you some good ideas. 


GIVE "EM A LAUGH 


Chicago, Ill 
Gentlemen: 

We are interested in obtaining 
a release on the cartoon which ap- 
peared in your issue for June, page 
65. As you know, we are in the 


radiator chemical business and 
this cartoon would be used by us 
for sales promotional purposes. We 
would undoubtedly have it blown 
up and reproduced for distribution 
to our salesmen. 

J. L. KILey, 

Assistant to sales manager, 

Warner-Patterson Co. 

Glad to give you permission to 

reproduce this cartoon, 


Before the average car is 
scrapped, it will have consumed 
8,000 gallons of gasoline. 





All these ECHLIN Extras at no extra cost to you... 


MIRROR FINISH TUNGSTEN 


COPPER CONDUCTOR STRIP 
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FREE FLOATING SPRING 
GREATER PRECISION 


CONTACTS 
COILS * CONDENSERS 
& OTHER AUTOMOTIVE 


ELECTRICAL PARTS 


ECHLIN MANUFACTURING COMPANY + 228 EAST STREET, NEW HAVEN 5, CONN. 








You Made Yourself 
A Deal, Partner! 


That Texas wholesalers re- 
tain the traditional spirit of 
their state is borne out by a 
tale now making the rounds 
of West Texas and declared 
to be the truth. It was passed 
along by Murray Melton, 
salesman for P. H, Ebeling, 
after a trip to the western 
part of the state. 

The jobber had been re- 
jected by his bank on an ap- 
plication for a $20,000 loan. 
The strong-willed and im- 
pulsive man forthwith went 
to his store, gathered up the 
huge catalog, carried it to the 
bank and deposited it upon 
the banker’s desk. 

“What’s this?” 
surprised banker. 

“That is my catalog,” re- 
plied the jobber. “I brought 
it over here so you can learn 
all about the business. And 
you’d better start studying 
because you are now in the 
automotive jobbing  busi- 
ness.”’ 

Within 20 minutes, the 
story goes, the jobber got 
his $20,000. 


asked the 











Vacation Plaques Given 
Southern Governors 


OVERNORS of Virginia, North 

Carolina, Tennessee and Flor- 
ida recently accepted plaques 
naming their states as the “‘vaca- 
tionland state of the week” in the 
Vacationland America program 
sponsored by Fram Corp., and its 
dealers. 

B. W. “Larry” Hirsig made the 
North Carolina and Tennessee 
presentations. Bruce T. Brantley 
made the Virginia and Florida 
presentations, Both are with Law- 
rence M. Hirsig & Co., Jackson- 
ville, Fla. 


Grant of GM Resigns 


R. H, Grant, who in 1924 be- 
came general sales manager of the 
Chevrolet Motor Division and five 
years later was named vice-presi- 
dent of General Motors in charge 
of the distribution staff, has re- 
signed from the board of directors. 
With GM for 33 years, Grant re- 
signed as vice-president in 1944 
but continued as a director. 
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DROOPY DAN 


tHe BELT-SAG man 





Recommend and install Thermoid Pre-Stretched Fan 
Belts. Pre-stretching banishes “Belt Sag’”’—prevents fan 





On every car you service, make 
this quick, easy test: Press your 
thumb against the fan belt. If it Warn your customer to replace a sag- 
sags or stretches, Droopy Dan the ging belt before slipping and wear cause 
“Belt Sag” Man has been at work. fan belt failure, leaving him stranded. 











A 0 wo hee F 
hi ) ‘hong 


The Droopy Dan Promotion Plan helps you get extra 
sales and profits selling Thermoid Pre-Stretched Fan 
Belts. And —32 sizes of Thermoid Pre-Stretched Fan 
Belts fit 96% of all cars you're likely to service. 








belt failure by assuring perfect fit and tension at all times. 








Mail Today for 
Full Details 


Brake Linings - Fan Belts - 
Radiator Hose - Hydraulic 
Brake Parts and Fluid - Car 
Mats + Clutch Facings - 
Thermoid Precision Process 
Equipment 


Thermoid Company 
Trenton, N.J. 


Send me full data on Thermoid Pre-Stretched Fan Belts and 
the Droopy Dan promotion plan. 

Name__ 

Company 


Address____ 


City__ _Zone State 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 Want more facts? Use Reader Service Card Page 114 





Dear Bill, 

It sometimes surprises us how 
much business you can rake up by 
simply asking for it. After we’ve 
asked for it—and got more of it 
than we expected—we often won- 
der why the heck we didn’t think 
of asking for it before. 

A couple years ago when biz 
was slow in the truck shop we got 
to asking a lot of our light-truck 
operators if they wouldn’t like to 
have a little more brake power 
than came with their truck? Yep, 
they would. 


THE NUTBUSZER WRITES 





W/S BUODY 








THE NEW 


B-102 
SEALED BEAM 


SPARE BULB 
AND FUSE KIT 


Another New Anthes Product! 


Shown above is just one of the many new 
products introduced recently by Anthes, 
“The fastest growing safety equipment 
line.” An attractive new Anthes catalog 
with complete information about these 
new items as well as the entire Anthes 
line is yours for the asking—write Anthes 
Force Oiler Company, Fort Madison, Ia. 





FIRST LINE 


OF SAFETY 





«and proud to serve the safest 


drivers on the road! 
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We put in many a power-brake 
system for them, and they were 
mighty happy about the way they 
could handle their trucks on our 
hills. 

I was reminded of that cam- 
paign when I tot’ed up the work 
orders this evening while the boss 
is away on his vacation. The truck 
shop is doing a good business in 
brake-booster installations even 
now, and the service business on 
the units is not to be sneezed at 
either. 

Noticed they ran half a dozen 
service jobs on the booster units in 
the course of the day. Not bad at 
all when you consider this im- 
portant volume is the result of 
“jest askin’.” 

Too many servicemen feel they 
are “pestering” customers when 
they ask for business. Naturally, 
no customer wants to be mobbed 
with suggestions every time he 
drives in, but on the other hand 
they appreciate being reminded of 
needed services which they have 
either forgotten or didn’t know 
were due. 

In many cases they are on the 
verge of buying something but are 
not real sure if it’s the time or the 
brand they should have. When a 
trusted serviceman pipes up and 
asks, it tips the scales for an im- 
mediate decision. He wouldn’t take 
the initiative, but he’d make an af- 
firmative reply. 

Guess we may be asking some 
of them if they want power steer- 
ing soon. The parts manager says 
he’s got some kits ordered in for 
those who don’t want to buy a new 
car to get the “‘assist.”” Should have 
a market among our truckers and 
farm-tractor owners too. 

Noted an item of interest to 
knucklebusters the other day. They 
can end up with the old painter’s 
complaint “lead poisoning”’ if they 
breathe too much of the carbon 
cleaned off valves and firing 
chambers. Seems this carbon car- 
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*""COLEDOX”’ Reg. U.S. Pat. OF 
*"TRI-LOY’ T.M. Reg. opp’d for 


TRI-LOY**is an exclusive new PRICE formula, produced 
in our own smelting plant, that is now used in casting all 
Thor grids. It increases battery life by 50% or more 
because it prevents corrosion caused by over-charging .. . 
the greatest single cause of battery failure today. 
COLEDOX* is another exclusive PRICE development. 
This special oxide yields higher capacities, increases shelf 
life and improves zero starting by 20% or more eal 
DOUBLE INSULATION: Top lines in all groups of Thor 
Batteries are double insulated with high grade wood sepa- 
rators and glass fibre retainer mats, which greatly prolong 
battery life. 

IMPROVED CONTAINERS: The latest types of hard 
rubber and plastic containers are available. These provide 
maximum protection against heat, cold, vibration, impact, 
leakage and acid corrosion . .. greatly increasing battery life. 
NEW CELL COVERS: Developed and produced by our 
own Rubber Division, they insure the greatest possible 
resistance to breakage. 

NEW SEALING COMPOUND: The same compound 
developed for and specified by the Armed Services to with- 
stand extremes of both heat and cold. 

SPECIAL GRID FEET: These provide extra space below 
the grids to safeguard against premature failure from short 
circuits, 


Are you getting these top quality features from your present 
supplier? Get the complete facts about the famous Thor line... 
backed by 35 years of experience in building fine batteries. 
Write today. 





PRICE BATTERY CORPORATION, Hamburg, Pa. anaxse.ce 





ries such a large lead-salts con- 
tent that it can get you where you 
breathe. Medicos recommend using 
inhalators or masks, like painters 
use, when working around loos- 
ened carbon. Maybe that’s where 
we got our lead-in-the-pants, no? 

When the bull gets back from 
his vacation, I take off for mine. 
Hope he gets this lousy bookkeep- 
ing straightened up before I get 
back. I’ve certainly worked hard 
enough fouling it up for him. Give 
me a wrench in preference to a 
pencil any day—all day. 


Now I’m all set for that great 
big vacation! 
Yrs, 
Ed. 


Giving Pins a "Fit" 
(Continued from page 65) 


with this honed surface. It is best 
to allow more than .0002” clear- 
ance for sufficient oil film and to 
avoid the possibility of seizure due 
to unequal heat expansion and 
contraction between the pin and 
piston bosses. The manufacturer’s 





4 Handsome Serving Trays 


Beautiful ... practical! Illustrated in sparkling color from original paintings 


by Ole Larson, famous animal artist. 


TV snacks, outdoor picnics and barbecues . 
home! Four colorful trays to each set—each 17% x 12% 





Idea! for buffet lunches and suppers, 
. a beautiful addition to every 


size—die stamped from 26-gauge steel with brilliant alcohol-resistant finish. 
This offer expires SEPTEMBER 30th! 





i‘ 
‘WERE’S THE TERRIFIC OFFER! 


‘Thar sight Only beer Geese onnts. 
in any combination! 


| W's easy!... to make money and re- 
; felping you customer! 





_ helping your customers! 





Backed with consistant national advertising 
in the Saturday Evening Post! 


Start selling Warner products early... 
so that you can clean and service 
cooling systems before adding anti- 
freeze. Better for your customers... 
more profitable for you! Warner 
Radiator Cleaner to avoid clogged 
radiators. Warner Service Cleaner 
to open up badly clogged radiators. 
Warner Liquid Solder to repair leaks 
. to prevent loss of anti-freeze. 
Warner Cooling System Protector to 
prevent rust and corrosion. 


Mec = a 
MOUS NA 7, — et 
a Fe ME IN aUTOmMositE HISTO® 


”"—full dinner 


service manual should be con- 
sulted for specific pin clearances. 

Fitting pins by honing the old- 
fashioned method of fitting to 
“feel,” such as the “thumb push,” 
“palm push,” “drive fit,” is not 
recommended. Tests on good 
reamed holes have shown that a 
drag between pins and pistons can 
exist when the mean diameter of 
the hole is .0006” larger than the 
pin. This condition will not exist 
with a properly-honed hole. 

Fitting pins by honing has many 
important advantages over other 
methods, as: 

1. It produces straight, round 
holes, with no high spots or ridges, 
accurate to within .0001” (one 
tenth of a thousandth of an inch.) 

2. Produces criss-cross pattern 
with perfect bearing surface to 
hold oil film. 

3. Perfect alignment is produced 
between piston-pin bosses because 
both holes are honed at once. How- 
ever, if one hole is to be tight, as 
in Pontiac pistons, the other can 
be relieved the precise amount 
specified by the manufacturer. 

4. Honing is fast. Using new 
bushings and standard pins, six 
pistons can be fitted in less than 
15 minutes, including both rough- 
ing and finishing operations and 
removing up to 20 thousandths 
stock. Yet, when necessary, as lit- 
tle as one ten-thousandths of an 
inch can be removed with absolute 
control. This is because in honing 
the work “floats” on the mandrel 
—is not fastened rigidly with re- 
spect to the tool. Therefore, in 
honing, the piston or rod can be 
removed for gauging and replaced 
for taking out “another tenth.” 
Reaming or boring cannot be con- 
trolled to close limits if the first 
try produces a hole that is too 
small. 

Incorrect pin fitting can cause 
considerable difficulty. We have 
seen many engines in new cars 
pulled down because of fin noise 
resulting from incorrect clearance. 
And when the shop has to go into 
a recently-overhauled job to cor- 
rect a pin noise, it is costly. 

So, along with other modern 
shop equipment, the pin fitting 
machine is a must, 


NHUC Appoints Buenger 


G. H. Buenger, regional repre- 
sentative for the National Highway 
Users Conference in the North- 
west, has assumed the same duties 
for Texas, New Mexico arid Louisi- 





WARNER-PATTERSON COMPANY © 920 SOUTH MICHIGAN AVENUE, CHICAGO 5, ILLINOIS 
ana. 
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Soundmaster FITS 





a) 


— Nor 1 
NOT 2, Bur 


ALL 3 WAYS ! 


ACOUSTICAL FIT unsurpassed scientific equipment, Soundmaster 

engineers each muffler for control of not only 
Every time you hear the sour sound of a worn- total exhaust noise, but also the individual, irri- 
out muffler, fix it quick . .. install a Soundmaster ! tating sounds which occur at different speeds and 


Soundmaster Mufflers are designed to control loads. On any car, for full range noise control, 


the noise on specific makes and models. With get a Soundmaster from your NAPA Jobber! 


DE KOVEN MANOFACTURING COMPANY ~ RACINE, WIS 


MECHANICAL FIT 


Complete and uncompro- 

mising for each make and 

model. Your assurance of J. ‘ oe 

Fast Installation Time anda [ ~ Si Y/ i 
better profit on each muffler . OWN. WAS. of 
job! 


HORSEPOWER FIT MUFFLERS FIT 


Each Soundmaster is de- ~» 

signed to keep back pressure ; AL A VAY) / 
down, horsepower up. Pro- a AN fo) ” 
tects against loss of pep— a 


gives all the power the car 





can deliver! 
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Eliminating Radio Noise 
On Studebaker Cars 


1ps for eliminating radio inter- 

ference on its 1953 passenger 
cars were contained in a recent is- 
sue of Studebaker Service Bulle- 
tin: 

Properly installed and_ using 
prescribed suppression equipment, 
1953 passenger-car radios should 
be entirely free from objectionable 
interference due to the car’s elec- 
trical system or from so-called 
“man-made static.” Where objec- 


tionable interference is found, 
check the installation as follows: 

1. Surroundings. Do not check 
radio sets for interference inside a 
closed and shielded building. Test 
under conditions like those in 
which radio is used. Check for in- 
terference only when the set is 


tuned to a weak station. There 
usually is some interference be- 


tween stations. 


2. Antenna padder. Tune in a 
weak station around 1400 kc and 


the antenna padder 


on the radio 


adjust 
shown 


instruction 





PERFECT OPERATION THROUGHOUT 
99,000-MILE ‘“‘TORTURE TEST” 
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AIRTEX FUEL PUMPS, 

taken at random from regular 
production, must pass through 
1200 hours of continuous operation 
at 83-m.p.h.—almost four times 
around the earth! This grueling 
punishment is your guarantee that 
AIRTEX Fuel Pumps will stand 
up under the most strenuous 
driving, to bring your customers 
long-lasting, dependable 
performance. 

ORDER FROM YOUR JOBBER 
TODAY — or write direct 





sheet. 

3. Condenser on ignition coil. Be 
sure it is attached to the ignition 
switch side of the coil. 

4. Distributor (Commander 
only). While the distributor rotors 
on the 1952 and 1953 Commander 
passenger-car models appear to be 
alike. the electrical resistance is 
different. The resistance of the 
1952 rotor is 10,000 ohms and in 
the 1953 rotor the resistance is 
20,000 ohms. 

If the 1952 rotor is used in a 
1953 model distributor, inter- 
ference noise in the radio recep- 
tion may result. When checking 
interference in the radio set, install 
a part No. 533942 rotor for 1953 
Commander models. This rotor has 
a narrow white identifying band 
around the resistor unit. 

5. Courtesy light wire. This wire 
in the left front pillar post leading 
to the door-operated switch may 
be too close to the body or rod of 
the antenna. Run engine and turn 
on radio. Oren left front door. If 
noise stops, install a .5 mfd con- 
denser on the battery side of the 
voltage regulator. 

6. Ground on the radio chassis. 
Some early 1953 sets may not 
have good ground where set is 
mounted in the instrument panel. 
Install star lock washers to assure 
proper ground. 

7. Climatizer water hoses to 
heater core. These must not hang 
below bottom of the car frame. 
Keep them up as far as possible. 

8. Hood hinge ground. In ex- 
ceptional cases where other meas- 
ures fai] to eliminate interference, 
it may be necessary to ground the 
hood left rear hinge to the car 
body with a small braided copper 
strap. 

9. Flexible oil gauge ground. 
With a braided copper strap, 
ground the oil pressure gauge pipe 
to the dash next to the grommet. 
Wrap ground strap to flexible pipe 
and attach to dash with a metal 
screw. Scrape away enough paint 
to insure clear contact. Also, bend 
pipe so that it stays next to fire 
wall and away from spark-plug 
cables, 


Safety Group Names Lowrey 


Francis P. Lowrey has been ap- 
pointed field representative of the 
Inter-Industry Highway Safety 
Committee. He will assist state 
dealer highway and safety chair- 
men and their associations in co- 
ordinating and planning traffic 
safety, highway and parking pro- 
grams. 
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For complete infor- 
mation about South- 
land batteries and 
service, write or wire 
Allied Battery Com- 


pany, 2040 Amelia ' 
Street, Dallas, Texas. | 
ai 3 AT SERVICE 
a alt <2 bd 
ae —* ; > >. 
- ; a 
= {i Here is the outstanding sales and service organization that makes South- 
Page Ly : = land Service work for you. Southlard batteries are delivered directly to your 
“}-:. door by factory operated trucks ....you order only what you'll need until the 
*: next delivery. Southland offers a complete line of 
— en wil’ 
@ -evaveraue a TSA eo” ™“™ 
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KANSAS top quality batteries batteries 


miSSOuR! 
wicnita Custom-built for the 
@ rorin 
South. 











OKLAHOMA ARKANSAS 


TENNESSEE 
. Call your nearest 


— Southland 


f 
mY worm oaias\ ; representative now. 
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san Boeing jor the South 


White area on coseus 
map shows territory cues 
served by Southland in 1935. 
Entire map represents present 
bw 
H * 


scope of Southland Service. 
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YOU JUST CAN'T DO BETTER... 


A 


“ 
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NO, YOU JUST CAN'T DO BETTER! 


This set will out perform any other piston ring set in the 
“hard to hold’’ jobs regardless of kind, design or price 


onrnot WEAMETTR 
ONTROL ARO 


PISTON RINGS 


McQUAY-NORRIS MANUFACTURING CO., ST. LOUIS 10, MO. 
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Reconditioning Springs 
(Continued from page 67) 


assist in keeping the leaves from 
“fanning out,” which is apt to re- 
sult in breakage. The clips also 
distribute rebound shocks to the 
other leaves of the spring, thus 
tending to reduce breakage of main 
leaves. The clips also tend to 
eliminate spring “slap” or noise. 
When replacing bent or broken 
clips, the space between the sides 
of the clips should be 1/16 inch 
wider than the width of the 


leaves. There should also be 3/32- 
inch clearance between the bush- 
ing surrounding the spring clip 
bolt and the top surface of the 
spring to permit free action of the 
main leaf. Head of the spring clip 
bolt should be toward the inside 
of the car, so that if the clip bolt 
breaks, it will not be apt to dam- 
age the tire when coming out. 
Spring shackle bolts should be 
tested for tightness and wear. If 
they are of the rubber bushed type 
on an older car, they will prob- 
ably require replacement. If so, be 





Be... 


| “4 
* 


Southeastern Representative: 


LAWRENCE M. HIRSIG & COMPANY 


American National Bank Building 
Jacksonville 7, Florida 
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_ PRECISION WORKMANSHIP 
_HAS WON WORLD-WIDE 
ACCEPTANCE FOR THIS COM- 


PLETE LINE OF IGNITION 
PARTS, WIRE AND CABLES 


Southwestern Representative: 


LYNN & HEMPHILL 
301 North Market 
Dellas, Texas 





sure the rubber bushing is “cen- 
tered” in the normal] load-carrying 
position, so that equal flexing of 
the rubber will occur in deflection 
and in rebound. All movement 
should occur in the “flexing”’ of the 
rubber bushing, not between rub- 
ber bushing and steel. Such rubber 
bushings should never be _ lubri- 
cated! 

If the used cars have steel spring 
covers, these may be lubricated by 
the use of a special ‘“Lubriclamp”’ 
fitting, through which Lubropak 
(a flake graphite grease compound 
or its equivalent) is forced through 
a 3/16-inch hole in the bottom of 
the steel spring cover. Weight of 
the car should be jacked up off 
the springs while lubricant is be- 
ing applied, according to Chevro- 
let. 

While steel spring covers can be 
removed by the use of proper 
equipment (with the springs off 
the car), this is seldom worth- 
while in the case of the older used 
cars. 

Don't Grease Them! 


When leaf springs are provided 
with any type of inter-leaf liners, 
such as the rubber buttons in the 
ends of Plymouth, Kaiser and 
Willys springs; with the waxed 
fabric squares, as used between 
the leaves of 1949 and later Fords, 
or the full-length waxed fabric 
liners, as used between the leaves 
of Cadillac, Chrysler, Mercury 
and nearly all other late-model 
cars, these liners should never be 
lubricated, as this alters the fric- 
tional characteristics of the 
springs and adversely affects the 
action of the spring. This would 
also dissolve the carnuba wax used 
in many liners. 

By jacking up the weight of the 
car off the springs, the leaves may 
be more easily separated and new 
waxed inserts installed without 
removing springs from the car. 
Even the full-length waxed insert 
fabric liners, as used on Cadillac, 
Chrysler, Lincoln and other cars, 
can be effectively repaired by re- 
placing the outer ends (which get 
the most wear) of the liners. Jack 
up the weight of the car from the 
springs, separate the leaves with 
a hardwood wedge and use a nar- 
row hacksaw blade to cut four 
inches from the tip of the old 
liner and replace with new liner 
material. 


State and federal gasoline taxes 
range from 25 to 47 per cent in 
the various states. 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 





ZEB Victories 
th 89 Starts... 


The 60th lap, 


Gar- 


dena, Calif. Hudson 
Hornets lead the field. 
Of 39 races to date, 
Hudsons have finish- 
ed one-two 18 times! 


U. S. STOCK-CAR CHAMPION 


LEADS AGAIN IN ’53 


All-time competitive record helps to 
pre-sell your prospects on Hudson's 
matchless performance, stamina, safety 


Again in ’53, the Hudson Hornet has chalked up 
victories against all other makes of American auto- 
mobiles, even expensive foreign sports cars! With 28 
firsts in 39 races, the Hudson Hornet is on its way to 
a second straight stock-car championship in all three 
major associations: AAA, NASCAR, PRA. 


Here’s what this all-time record means to you: 


Pre-sold prospects! Prospects know stock-car racing is 
the best test for any car of its durability, stamina, 


HUDSO 


HORNET 


National Stock-Car 
Champion 





JET 


Best Performance 
and Economy in the 
Lowest Price Field 


WASP 
Lower Priced 
Running Mate Eg 
of the Hornet re 
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safety and performance. And they know Hudson out- 
performs them ail! 

Owner satisfaction! Hudson owners boost Hudson's 
matchless performance and durability. This tremen- 
dous owner satisfaction pays off for Hudson dealers! 
Sales in all price fields! Hudson dealers now have 
a 94°), coverage of the American new-car market 
from the lowest priced to the most luxurious. And the 
current rise in Hudson sales proves Hudson dealers 
are cashing in on this huge market! 

There are still a few Hudson franchises open. For 
complete information, send coupon today! 


FREE SAMPLE! 


Are you interested in a franchise with a 
future? Would you like to sample the ex- 
citing performance of the U.S. Stock-Car 
Champion, the fabulous Hudson Hornet? 
Phone, wire or mail in this coupon today. 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 15, Michigan 


Please send me full details on the Hudson dealer fran 
chise. | would like to drive a Hudson Hornet 

Nome 

Address 

City & State 


Business Position 
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Doubling in’ Service" 
(Continued from page 51) 


ice salesmen than would mechan- 
ics.” 

Now that the car salesmen are 
actually working in the service de- 
partment, cooperation between 
service and sales has improved. The 
car salesmen understand the prob- 
lems of the shop. And the shop 
personnel know the car salesmen 
better and realize some of the 
problems they have. 

“We try to impress on all our 


employees that what helps one de- 
partment helps every department,” 
Robinson said. “It’s all one com- 
pany and we should work together. 

“We don’t believe a man should 
be assigned to one job and put in 
a niche to do nothing else. The 
way our car salesmen step in to 


write repair orders — without 
schedules, or rules or talk about 
doing somebody else’s job — is 


a natural result of the feeling we 
should all work together to im- 
prove our business and please our 
customers. It’s not a special ‘sys- 





Turn Tree Service tule Pof i. 


WITH THE ALL-IN-ONE 
COOLING SYSTEM CONDITIONER 





COOLING SYSTEM 





IT WORKS WHILE THEY DRIVE 
e 
NO FLUSHING OR DRAINING 
» 


JUST POUR INTO RADIATOR 
WHEN YOU CHECK WATER 
OR ANTI-FREEZE 










CONDITIONER 
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ZECOL, INC., Milwaukee, Wis. 

Please send me folder S-8 and price 
list on ZECOL COOLING SYSTEM 
CONDITIONER 
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tem’ or ‘plan.’ It’s a logical way to 


do something that needs to be 


done.” 


They Quit “Farming” 


(Continued from page 54) 


against the left-hand wall where 
windows permit good natural light. 

Added space permitted an in- 
crease in paint stock to about 100 
gallons, whereas former limita- 
tions held storage of paint down 
to 25 gallons. Furthermore, expan- 
sion in repair-parts stock for 
everyday jobs was now possible 
to $1,500, in space formerly occu- 
pied by the boiler room. Expanded 
parts stock has brought added 
business from other independents 
one mile out. 

Increased volume has meant the 
need for an increased staff, and 
here both Broaddus and Lucas 
were unusually fortunate. Each has 
a son, seriously interested in re- 
pair-shop work, and recently of 
age to enter the company. The two 
young men have increased the 
shop force to six. 

Carrying out complete and gen- 
eral repairs on cars and _ trucks, 
Broaddus and Lucas operate strict- 
ly on a personal service basis, us- 
ing neither newspaper advertising 
nor direct mail. 

“We are close to our customers. 
We know them not only by their 
names and cars, but also make it 
a point to know their occupations, 
hobbies, habits, likes and dislikes,” 
said Raymond E, Lucas, president. 

Added Ashton G. Broaddus, vice- 
president, “We give each car the 
personal attention its owner likes 
to have. We do not try to sell serv- 
ices on a routine mileage basis, but 
study each individual car for what 
it needs. Only in this way can we 
give our customers the service for 
safety and lowered maintenance 
costs they have a right to expect.” 

Broaddus and Lucas anticipate 
a long-range building plan to ex- 
tend their facilities to the rear of 
the lot. 


Willys 1953 Car Sales 
Double 1952 Figure 


pa of Willys passenger cars 
increased 100 per cent in the 
first four months of 1953, com- 
pared with the same period of 
1952, Gerry E, Lyons, sales vice- 
president, reported last month. 
A total of 18,892 Aero Willys 
cars were registered in the first 
four months of this year, compared 
with 9,434 in the similar period 
last year. 









You'll Winterize 
more Fords this year 


if you let these star salesmen work for you 


Genuine Ford Anti-Freeze 
and Batteries can bring 
your shop more Ford service 
jobs this fall—Here’s why: 


Another powerful, nationwide Ford 
winterizing campaign will break 
this fall and Ford owners every- 
where will be ripe for cold weather 
“change-overs.”’ 

A good share of this seasonal 


volume could land in your shop .. . 
if you’re set up for it. Right now 


is the time to put in a supply of 


Ford Anti-Freeze and Batteries. 


Display this sign 


The Genuine Ford Parts Oval 
is a “come in” sign to Ford 
owners. They know that this 
sign means Genuine Ford 
Parts. And that means a shop 
that is set up to give Fords 
the best possible service. 


MAIL THIS COUPON! 


Then, don’t just stack them away 
on your shelves. Give them promi- 
nent display. 

When Ford owners see that you 
carry Genuine Ford Products for 
their specia) needs, they’ll be easier 


to sell complete winterizing jobs .. . 


and you'll profit accordingly. 


Why wait till the season is well 
under way? Phone your local Ford 
dealer. Tell him you’d like some 
Genuine Ford Anti-Freeze and Bat- 
teries. Do this today! 


Tested to go at 30 below! Ford Batteries ore 

tested to start at temperatures that cold! They're also 

shake-tested, dust-tested, and cycled from full charge to 

full discharge 275 times. This testing that Ford engineers 

give them is assurance that a Ford Battery is designed to 
“take it” in your customers’ Fords. 


Ford Permanent Anti-Freeze i; spe- 
cifically developed and tested to be best for a 
Ford's cooling system. One filling lasts all winter 
in a properly working cooling system; and it con- 





tains a rust-inhibitor. Ford Permanent Anti-Freeze 
exceeds the rigid sofety requirements cf the 
Bureau of Standards. 


Ford Regular Anti-Freeze 
gives safe, dependable cold-weather 
protection to Fords at low cost. Tests 
prove thot it gives more anti-rust pro- 
tection than similar types. And it needs 
checking only occasionally during the 
winter. It's a member of the Ford-tested 
winterizing team! 





PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


Please send me complete information telling me bow independent garages 
can get a Genuine Ford Parts sign. I'd like to cash in on this, too! 


FIRM NAMF 
INDIVIDUAL 8 NAME 


ADDRESS 


Get full information on how to get CITY 


a business-building Ford Parts Oval. 
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It's Not Too Late! 


(Continued from page 43) 


It was obvious that to sabotage 
America’s faith in America it was 
necessary to transfer the people’s 
faith in God to Faith in the State. 
Morality in politics, business and 
private contracts had to be broken 
down. The strategy has been to 
undermine the foundations on 
which that morality rested and, in 
the chaos that followed, offer the 
Total State as the only alternative 
to continued chaos 


Thanks to our science and in- 
dustry, we are not short of weap- 
ons, but weapons are no substitute 
for the will to fight and the cour- 
age to die should an emergency 
arise. Our military strength does 
not seem to frighten our enemies, 
and the reason may be that there 
is so little moral strength — so 
little singleness of purpose — be- 
hind it. 

We must not make the mistake 
of thinking that the outcome of the 
struggle between Communism and 
freedom will be determined by 





1903 502/, ANNIVERSARY 1953 | 
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BIG RANGE 


211/16” to 412” 


EXTRA STONES 


available for cylinders 
2.6” to 10 inches. 


MICROMETER FEED 
INSTANT EXPANSION 


with Rack and Pinion 
mechanism which holds 
STONES RIGID & PARALLEL 


LONGER STONES 


hone faster, wear longer 


LISLE CORPORATION 
Clarinda, lowa 





military and economic power a- 
lone. 

In this period of moral laxity, 
many people believe that the task 
of bringing America back to the 
Golden Rule and the Ten Com- 
mandments will be a most difficult 
one, But the wages of economic 
sin can be measured in dollars and 
cents, and I am convinced that 
business morality can be sold just 
as surely as soft drinks and radio 
sets can be. The connection be- 
tween a nation’s morals and its ma- 
terial welfare is simple and cer- 
tain. 

We must revive and instill the 
spirit of America. America is the 
spirit of man, the spirit that is in 
your heart and mine, and that 
spirit must be expanded. It must 
be re-kindled, not only in our- 
selves of our generation, but fur- 
ther, it must be implanted in the 
younger generation, or America 
must go the way other lands and 
other peoples have gone. 


They Tend to Lean 


Instead of our young people 
knowing and understanding the 
homely virtues of industry, and 
loyalty and_ self-reliance, their 
chief coneern now seems to be to 
complacently lean on government 
subsistence and let taxpayers foot 
the bill. The trend is to turn our 
very lives over to the Government 
which is to feed and control us. 

The growth of the activities of 
the Federal Government is_ re- 
vealed by the increase in the fed- 
eral budget from some three bil- 
lion dollars in 1936 to over 71 
billion dollars in 1951, and over 
85 billion dollars demanded by 
the President for 1952-1953. 

The national debt has grown 
from one billion dollars at the 
start of World War I to $265,583,- 
000,000 as announced last spring 
by George M. Humphrey, secre- 
tary of the treasury. This means a 
debt of nearly $7,000 for every 
family in the United States. 

Our departures from the cov- 
enant of the Founding Fathers are 
startling. The most fearful event 
of these times is the colossal ex- 
pansion of the national govern- 
ment and the constant increase of 
executive power within the gov- 
ernment. The trek back to free 
enterprise, and the American Way, 
will not be easy. 

For decades the income tax has 
furnished the government with 
more and more “easy money,” 
which has led to the gradual 
growth at the national capital of 
functions that might better have 
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been exercised by the states or 
even by local government. 

The same process of centraliza- 
tion, though in less degree, has 
taken place in several states which 
have taken over functions that 
might better have been executed 
by local government. Barring rare 
examples, local government is, or 
can be made, more honest, effi- 
cient and responsive to public in- 
terest, than state or national gov- 
ernment. 

By every step we take toward 
making the Government caretaker 
of our lives, we move toward mak- 
ing it our master. Paternalistic 
government can gradually destroy, 
by the immediate advantages of 
subsidy, the will of the people 
to maintain a high degree of re- 
sponsibility. This will cause the 
abdication of individual responsi- 
bility, which is inevitably followed 
by further concentration of power 
in the government — leading ulti- 
mately to absolute power over our 
lives and freedoms. 

We have demonstrated that our 
system of free enterprise, run by 
free people, can out-produce by 
a wide margin any other economic 
system. The very core of what we 
mean by Americanism is individ- 
ual liberty, founded on individual 
responsibility, equality before 
law, and a system of private en- 
terprise that aims to reward ac- 
cording to merit. 


Throw It Away! 


Strange as it may seem, there 
are some in this country of great- 
est freedom, greatest happiness 
and greatest prosperity, who lend 
willing ears to the alien propa- 
ganda which says that we, the 
best-fed, best-clothed and best- 
educated people in the history of 
the world, should discard our so- 
cial, economic and political sys- 
tems — our way of life — and 
adopt the totalitarian pattern. 

I am not afraid that our people 
will directly and intentionally ex- 
change our free, happy and pros- 
perous society for the slavery of 
Russian totalitarianism, or repeal 
the Bill of Rights. But there is 
some danger that we may lose our 
freedom without knowing it—that 
totalitarianism may overtake us 
before we are aware of it. 

Freedom is more than the Bill 
of Rights. 

Freedom, if it is to have mean- 
ing, must continue to find ex- 
pression in the everyday lives and 
affairs of the people. Freedom is 
more than a law, or an abstract 
idea — it is a living reality. 





PERFECT > 
WHEEL WEIGHTS 


IEA \ PUT 


The Double 
-Point Suspension does it! 





PERFECT Wheel Weights are made with a larger radius 
than the rim, so that when applied they create constant pres- 
sure at points 1-2 and 3 (shown above in top photo). Bearing 
points to prevent “rocking” are also formed at points la-2a 
and 3a (shown in small illustration). 

Such a DOUBLE 3 point suspension principle prevents slip- 
ping—"rocking” and loss of weights. PERFECT’S “stay put”— 
they give SATISFACTION. That's why they’re the world’s larg- 
est selling wheel weights. 

This principle applies to both the “C” and “U” type Perfect 
Weights. 


me 


eegas7 \ ee f ‘is 

U” Type Special” Type 
Fits all ope cars made before Made for all late model 
1949 which had either E or F type rims. Cadillacs equipped. with 
Still gives satisfaction on most cars large chrome hub caps cov- 
manufactured up to present time. Made ering the entire wheel. Made 
in the following sizes: ‘:- 1l- 1%- 2- in the following sizes: ‘- 1- 
2\/2- 3- Dha- 4- 4%- S- S'%- 6-ounce. l'’- 2- 2%- 3-ounce. 


RES “Ds 
es) PERFECT EQUIPMENT CORP. ou 
804 W. Morgen &t. KOKOMO, IND. P.O. Bex 706 


Manvfacturers of Passenger and Truck Wheel Weights — Coil Spacer Rings — Caster Shims 
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How can we lose it unintention- 
ally? 

Freedom begins to perish when 
it becomes inconvenient or diffi- 
cult for one to exercise it. Free- 
dom exists only in its being daily 
exercised and enjoyed. 

Recent trends have been toward 
community responsibility for the 
individual welfare at the local, 
state and national levels. Over 30 
per cent of all income is taken by 
government through taxation — 
and governments (local, state and 
federal) in turn disburse subsid- 


ies, bounties, benefits and permits 
to the individuals. 

More and more we are moving 
in the direction of production for 
a community storehouse upon 
which all of us are becoming de- 
pendent for our own sustenance 
and for the operation of our vari- 
ous enterprises. The distribution 
of the variety of benefits from the 
common storehouse necessarily is 
in the hands of persons who are 
employed by local, state or nation- 
al agencies. 

When Andrew Jackson became 





MERIT MUFFLERS 


The Top Quality Line 
For Extra Profits 


Rg 


bi 
pe 
R 
: 


Backed up by Proved Promotion! 


The Merit Muffler line is backed by a sound, aggressive 
merchandising program including dealer advertising, win- 
dow displays, decals, signs, stocking aids and similar pro- 
motion pieces. This hard hitting program—plus the fact that 
Merit Mufflers are a quality line backed by over a generation 
of muffler experience—makes selling easy. Write today for 
full information about Merit advantages. Dept. 17-H 


MERIT 
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the champion of the rights of the 
masses 125 years ago, the “spoils” 
of office were negligible. Govern- 
ment, at all levels, was “little.” 
No one was beholden to govern- 
ment or afraid to speak out and 
take issue with a local, state or 
national official. 

Now, when governments collect 
and disburse each year more than 
30 per cent of the aggregate of all 
incomes, and when governments 
are our chief business organiza- 
tions, and regulators of private 
business, all citizens are substan- 
tially beholden to and dependent 
upon the favors of governments 
at one level or another, and must 
deal with the officials of govern- 
ments in seeking to obtain their 
fair shares of benefits, subsidies 
and permits. 

As we have observed in the ef- 
forts of the new national adminis- 
tration, it is not easy to correct a 
trend in government that has 
gained such momentum, but it 
rests on men and women such as 
you readers, who have character 
and intelligence and qualities of 
leadership, to make your influence 
felt in the right direction. 

As I emphasized before, it is as 
easy for a nation — as for an in- 
dividual — to surrender to the 
placid sweetness of death. It takes 
courage and strength for a nation 
to live. 

We must fight for our Ameri- 
can Way of Life. But dollars and 
bullets are not enough. If we pin 
our hopes on these alone, we are 
doomed to fail. We must have 
spiritual rearmament as well. On 
our people has fallen a responsibil- 
ity, greater than that of any other 
people; you and I, loyal custodians 
of our precious heritage, have our 
part to perform. 


Sales of Hudson Jets 
Rise 31.3 Per Cent 


ALES of Hudson Jet automobiles 

have risen 31.3 per cent since 
the first of June, N. K, VanDerzee, 
vice-president in charge of sales, 
reported last month. 

Retail sales of Hudson cars dur- 
ing June showed a 26.9 per cent 
increase over the preceding month, 
with the Jet leading this rise. 


They'll Be Eating Crab 


The summer crab feast of the 
Automobile Trade Association of 
Maryland will be held August 18 
at the Hillendale Country Club, 
Baltimore. 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 





Reducing the Overhead 
(Continued from page 46) 


little consideration for wasting 
greases, oils, wiping cloths or 
cleaning compounds. Our men used 
to go off for lunch leaving their 
lights on and fans running. When 
this was brought to their attention, 
they began to watch these items — 
and understand why they should 
watch them. 

This adds up to another $25 a 
month in saving. 

Let’s add up the various savings 
in itemized form and see what we 
get: 

Eliminating porter $200 

Using wash boy for window 
washer and parts chaser 

Eliminating office girl 

Reducing phone bill for 

locating cars 
Reducing phone bills for 

locating parts 
Reducing repairs on used 

cars sold 150 
Reducing new-car adjustments 150 
Savings on supplies and 

utilities 


In a competitive market, that 
represents roughly the net profit 
on 20 new-car sales. 

To put this program in opera- 
tion, we had to enlist the coopera- 
tion of all our employees. We had 
to explain to them why these 
changes were absolutely necessary 
and what it would mean to them 
as individuals if we couldn’t cut 
our overhead. And our employees 
knew they couldn’t walk away 
from here and do better elsewhere. 

But we had no trouble. In fact, 
the employees have taken it upon 
themselves to cut needless expense 
whenever they can, without our 
calling it to their attention. 

I will not say that the $990 we 
were spending was money thrown 
away. We were in tune with the 
times and matching our competi- 
tors as far as going all out to ren- 
der service. But conditions now 
and in the future do not justify 
this luxurious way of doing busi- 
ness. 

And I might add that our cus- 
tomers still think we are pretty 
swell fellows to deal with. 


Gould Sets Sales Record 


Gould-National Batteries, Inc., 
in the fiscal year ended April 30 
had the largest sales in the history 
of the firm, Albert H. Daggett re- 
ported. Total sales for the fiscal 
year amounted to $60,854,903. 





to Your Customers 
| for Brake Fluid ? 


OF course not—but—do you realize that there are many Brake 
Fluids on the market which are actually inferior to water in some 
respects ? When it comes to boiling point, which determines whether 
or not a fluid is likely to evaporate or cause dangerous vapor lock in 
the brake system, your customers would actually be better off with 
good old H,O than with many of the non-SAE brake fluids being 


offered for sale today. 


You Can't Afford to Sell 
an Inferior Brake Fluid 


Your big cost is labor . . . not the cost 
of Brake Fluid. Why then take a chance 
on customer brake trouble? . . . you 
might lose a customer . . . he might lose 
his life. Remember, no car manufacturer 
has ever used or recommended any brake 
fluid not meeting SAE specifications. 


BOWES ZRAKE FLUID 


is Guaranteed to meet or 
exceed S.A.E. Specifications 


You will make sure of customer satis- 
faction, make sure of HIS SAFETY 
when you use Bowes Brake Fluid. Re- 
member .. . your big cost is labor. . . 
and you take a big chance of losing a 
good customer if you use an inferior 
brake fluid. Play it safe . . . insure cus- 
tomer satisfaction. Your competition 
can’t take business away from you with 
the claim of a better brake fluid . . . JF 
... you use BOWES Brake Fluid. 
Available in ‘‘Heavy Duty’ 
and ‘'Moderate”’ Types 


BOWES “SEAL FAST" CORPORATION, INDIANAPOLIS 7, INDIANA 
BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 


/ 
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PACKARD 


Why is Packard the news-story throughout America . . . the word is—Packard Is Going Places! 


of this automotive year? . . . Be- Packard is returning to its traditional position in the prestige, fine-car 
cause—never has any manufac- market with the magnificent new Packard . . . America’s new choice in 
turer undertaken a program that fine cars. Packard is set to further strengthen its position in the medium- 
has developed so much sponta- price field with the beautiful new Clipper. 

neous interest and resulted in so Packard's New Program has been greeted with enthusiastic acclaim by 
much action. Everywhere . . . its old dealers—who find their profit opportunities have taken on new 
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CLIPPER 


life. New Packard dealers are pleased at the manner in which 
the acceptance trend has been so suddenly re-channeled 
to Packard. These things don't just happen . . . 

Packard's decision to re-establish Packard in the fine-car 


not today! 


field has been met with gratifying response by old and loyal 
Packard customers . . . friends who remember Packard as the 


national preference when more Packards were registered 


than any other fine car in every state in the Union. They 
welcome the return of Packard's superb craftsmanship... 
for only Packard-built cars have Packard craftsmanship. 

And now, with the introduction of the luxurious New 
Packard and its companion car, the Clipper, Packard's New 
Program offers progressive dealers their Opportunity to 


move to the front. 


PACKARD MOTOR CAR COMPANY * DETROIT 32, MICHIGAN 


Who SELLS Them! 
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New Tool Is Suggested 
For Hudson Twin H 


A RECENT issue of Hudson Serv- 
ice Merchandiser contained 
this item: 

Writes D. M. Ellingson, parts 
manager for Edgerton Motor Co., 
the Hudson dealer at Edgerton, 
Wis.: 

“This tool is for cars equipped 
with Twin H and Hydra-Matic. 
It saves you from setting and re- 
setting of carburetors when set- 
ting a Hydra-Matic unit. 





“Take a strip of steel 4%” thick, 
5142” long, by 1” wide, bend ac- 
cording to diagram shown here. 
Tap threads for bolts. One bolt 
tightens tool to linkage rod and the 





featuring Yankee's new “Perma-a-just'’* Swivel 


the Yankee 
“body - mount 
mirror 


7 


You're safe 


when you see 
with 


YANKEE. 


# COPYRIGHT APPLIED FOR 


Southwest Representative 
SHIPP & PAYNE 

2033 Commerce Street 
Dallas, Texas 


Southeast Representative 
K. W. NORTON 

3523 Valencia Road 

Jacksonville, Florida 


NO. 530 


Elegantly styled to please even the most 


discriminating driver, this ‘‘Body-Mount™ 
Mirror contour fits even the cars of tomorrow. 


The replaceable 4° brass head adjusts 


at a touch to the individual driver's needs, 


yet stays permanently in each desired 


position. Yankee's new offset ‘‘Perm-a-just” 


Swivel, with its specially engineered tension 


spring and internal tension plate makes 
this permanent, wide-angle adjustment 
possible. The mirror is gleamingly 


finished in Yankee Blue-White Chrome. 


For further details write 


YANKEE METAL PRODUCTS CORP. 


NORWALK, CONNECTICUT 


South Central 
Representative 
H. E. RUSSELL 
lola, Kansas 
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other bolt screws down on cylin- 
der head bolt hex, setting the 


idling speed as required.” 


Driving 40,000 Miles 


(Continued from page 47) 


when I can, for the speeding boys 
and girls who are not going any- 
where but who have to pass you 
on a hill. Too often a car pops up 
in their path. 

Let them back in the line of traf- 
fic, please. The man they are meet- 
ing is innocent. Console yourself 
by thinking that you may have 
saved a life. 

Your first thought under such 
circumstances may have been, “I 
should let them kill themselves; 
it would be good riddance.” But 
when you are not behind the wheel 
in your everyday life, would you 
have those thoughts? 

You are thinking like children, 
not educated to the advancement 
of our country’s car production 
and its lack of highway facilities. 

You have heard this remark: 
“Look out for the little boy on 
the bicycle; he is not looking.” 
That applies to the selfish drivers 
who are not wanting to be ed- 
ucated to prevent a highway trag- 
edy. 

We have to look out for those 
people and take their abuse. It 
isn’t my nature to take abuse from 
people, but I find myself taking 
it everyday, and my reward is 
spending the weekends at home 
with my wife and three sons, 

If we could learn to do unto 
others from behind the wheel as 
we would like them to do unto 
us, it would not only make the 
highways safer, but a better world 
to build them in. 

Give it some thought! Be your 
better self! It will pay off. 


Ford Division Promotes 
North Carolinian 


B. KINSEY, special field man- 
e ager in the Charlotte, N, C., 
district of Ford Division and a na- 
tive of LaGrange, N. C., has been 
promoted to car sales department 
manager of the Southeast region, 
with his headquarters at Chester, 
Pa. 

W. P. Benton, Jr., car sales de- 
partment manager of the Charlotte 
district, has succeeded Kinsey as 
special field manager. J. M. Pax- 
ton, business management depart- 
ment manager, has succeeded Ben- 
ton and H. H. Pharr, district field 
manager, has been named to suc- 
ceed Paxton. 
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STRONG - REVERSIBLE 


New Bnilain 
FLEX RATCHET 


A TWIST OF THE WRIST HERE’S THE FIRST REALLY PRACTICAL NEW 
end the NEW BRITAIN Flex Ratchet re- RATCHET DESIGN IN MANY YEARS... . A BIG 
verses. Just rotate the handle either left : . . 
or right, end the ratcheting action Is in help in work on modern cars and aircraft engines where 
the direction you want it. ° ° 

clearances are often only fractions of an inch. You can 
work in many inaccessible places with this new 3” Square 
Drive Reversible Flex Ratchet. 

Here’s a Tool, only 7” long, compact enough to fit into 
close quarters, yet long and powerful enough for adequate 
leverage. Modern head design eliminates overhang, 
whether at right angle position or tilted to escape obstruc- 
tions. Especially useful in easy access to differential drain 
oy hoamen ie plugs. In fact, there are scores of places under the hood on 


























--+leosen the 
plugs with Ratchet ° . 
in horizontal posi- modern cars and trucks where it offers the only quick and 
tion, then raise it ss 3 

en really practical means of getting at and around obstruc- 


“em ovt. 
tions to many accessories and parts. Ask your Jobber about 
this great new Ratchet today. 





GREATER STRENGTH © BETTER FIT a\ tL) {iL | 
THE NEW BRITAIN MACHINE CO. * NEW BRITAIN, CONN. 
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POWER STEERING you can put on 


» 





COMPLETE CONTROL 


Monroe Power Steering gives you 
the “feel of the road” at all 
times, yet absorbs all road shock, 
eliminates wheel fight. This re- 
duces nervous and muscular fa- 
tigue to absolute minimum— 
leaves you relaxed and rested 
after day-long trips. 


EFFORTLESS PARKING 


Monroe Power Steering takes the 
work out of parking. Three pounds 
pressure on steering wheel ap- 
plies 750 pounds to front wheels. 
This permits turning wheels easily 
even when car is standing, gives 
you easy, effortless parking. 


ai 
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DIRECT ACTIO 
HYDRAULIC 


Surest... Safest... Simplest 


Here at last is power steering that can be in- 
stalled easily, quickly, by the car dealer or 
service garage. Monroe Power Guide—compact, 
simple, efficient—is installed by replacing the 
original drag link with the valve and cylinder 
unit, and mounting the hydraulic pump and 
fittings. Because of its simplicity, Monroe 
Power Guide is the ideal power steering system 
for field installation. Most dealers and garages 
find they can install Monroe Power Guide in 
about four hours. 


Monroe Power Guide has been thoroughly 
tested and approved by several car manufac- 
turers for standard and optional equipment. 
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This unit is the result of years of experience in 
designing and building over fifty million hy- 
draulic devices for the automotive industry. 


There is a wonderful profit opportunity for 
dealers and service garages in Monroe Power 
Guide. Write today for literature and full de- 
tails. Monroe Auto Equipment Company, 
Monroe, Michigan. Makers of Monroe Shock 
Absorbers and E-Z Ride Seats. 

e 
AVAILABLE NOW FOR 1952 and 1953 


FORDS AND MERCURYS. Units for other 








makes and models available soon. 
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He Keeps on Building 


(Continued from page 53) 


“Henna was too modest to even 
take part in the dedication pro- 
gram, other than to actually hand 
the deed to the Baptist leaders for 
the benefit of photographers. He 
had been scheduled to make a 
speech, but instead he persuaded 
Dollahite, a friend of long stand- 
ing, to substitute for him in per- 
forming that chore. 

“Round Rock brags that it has 
more miles of paved streets than 


any other town its size in Texas. 
And it brags that Louis Henna put 
most of them there. He is a home- 
town hero who has been interested 
in Round Rock’s civic welfare 
practically all of his life. In addi- 
tion to providing most of the lead- 
ership necessary to get the streets 
paved, he put in a great deal of 
the money. 

“When Louis’ father casually 
mentioned one day that the town 
badly needed a dentist, young 
Henna went to work on the prob- 
lem immediately. His efforts un- 


MILLIONS 





Of Early Model Cars 

Can Now Be Restored 
To Efficient Operation 
By Installing This Part! 


THE FAMOu- 


original fine 


a 


Models: M-105, M-102, M-101 
Chevrolet 1937-53 Cars & Pickups 
Most GMC Pickups, 1937-50 


far back as 1930. You can restore 


like other National Parts, the Drive Shaft 


Seal is ‘‘mileage-tested"’ and "'performance-proven” 


by thousands of motorists everywhere 


given their owners millions of miles of extra service. 
Build your repair profits with the National Line. 


Contact us today! 


Sold Nationally By Leading Automotive Wholesalers! 


on 
CNS NATIONAL MACHINE WORKS, INC. 
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earthed a prominent’ dentist’s 
opinion that no member of his 
profession would go to such a 
small town, where ‘he would prob- 
ably have an office in the back of 
a drug store or something.’ 

“Henna constructed a two-story 
dental clinic. When it was com- 
pleted, he advertised in the Texas 
Dental Journal for a dentist. A 
few weeks later, Round Rock got 
a capable, popular young dentist 
who saves the townspeople count- 
less trips to larger towns. 

“Henna noticed one day that a 
truck belonging to the Lutheran 
Children’s Home was about ready 
for the last mile. He bought a new 
truck, drove it out to the home and 
left it there without further ado. 

“When told that construction of 
the First Baptist Church in Round 
Rock would have to be stopped for 
lack of funds, Henna went to the 
pastor and asked how much was 
needed. When he was told $14,000, 
he calmly sat down and wrote a 
check for that amount. When the 
church runs low on_ operating 
funds, Louis usually deeds it a 
piece of property to tide it over.” 

Round Rock is a doughty, proud 
little community where, there are 
indications, everything will even- 
tually be done in a Henna-size 
manner. 

In the cafe next door to the 
Henna Motor Co., when a cus- 
tomer orders iced tea, the customer 
gets iced tea—served in an amaz- 
ingly huge glass that holds 18 
liquid ounces. And the glass is full. 

But the cafe is surprisingly 
modest. That is, without a doubt, 
the biggest glass of iced tea served 
in the world, yet there is no sign 
proclaiming the fact. Not last 
March, anyway. 

Plugging Profit Leaks 


(Continued from page 50) 


accounting forms are available in 
machine forms at a_ packaged 
price. And if the customer buys in 
sufficient quantity, it is attrac- 
tive, even including his imprint. 

‘Most all automotive accounting 
was antiquated before about 1945,” 
the branch manager continued, 
“when representatives of the big 
car manufacturing companies got 
together with our people and 
agreed on procedure. Now, if a 
man is a Ford dealer, handles a 
Chrysler product, one of the Gen- 
eral Motors cars or almost any car, 
the machines and the forms are 
tailored to conform with factory 
procedure. Therefore, although the 
various factories will not recom- 
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36 Kansans Reported 
“Out of Business" 


A total of 36 dealers who 
were members of Kansas Mo- 
tor Car Dealers Association 
in 1952 have been reported 
out of business, according to 
area and local chairmen who 
have contacted dealers de- 
linquent in dues since the 
first of the year. 

Present membership of 
KMCDA is 1,028, or over 90 
per cent of potential, accord- 
ing to Frank McDowell, Par- 
sons, chairman of the mem- 
bership committee. 


miliar ring. The cash-register peo- 
ple also are having sales person- 
nel difficulties. 

“Oh, we have plenty of pros- 
pects,” he exploded. “Plenty! The 
trouble is we haven’t had enough 
salesmen to get the job done.” 


Louisiana Group Forms 


Automobile dealers of the Fifth 
Congressional District of Louisiana 
have organized to promote their 
mutual welfare through the spread 
of helpful information. L, M. Cook- 


sey of Delhi was elected president 
and L. P. Landry of Monroe was 


named secretary-treasurer. 


Floridians to Pay Tax 
For Undercoating 


i [ NBERCOATING cannot be con- 


sidered as an accessory and is 
subject to state sales tax, accord- 


ing to a recent Florida ruling. 


The sales and/or use tax applies 
only, 


when purchased for application on 


to undercoating materials 


either new cars or used Cars. 














mend to a dealer this set-up, the 
factories will approve of the instal- 
lation.” 

The cash-register people pro- 
duce and circulate an illustrated 
booklet, its message precisely to 
the point where those in the auto- 
motive service industry are con- 
cerned. It emphasizes, with illus- 
trations, the use of so much pre- 
cision equipment in service to 
maintain customer good-will— 
and neglect of cash and account- 
ing control that destroys customer 
confidence. The branch manager 
laid more emphasis on this point. 

“Some dealers spend thousands 
of dollars, installing the latest in 
lifts, power tools and other equip- 
ment,” he said. “Maybe with some 
of this investment they eliminate 
one salary in the shop. Maybe they 
increase their revenue and the in- 
come of mechanics. 

“But the chances are al] that 
revenue doesn’t stay in the busi- 
ness, but escapes through book 
leaks. And, meanwhile, the inclin- 
ation in so many places is to be 
blind to inefficiency and overhead 
in the office, and antiquated 
methods. 

“Automobile people, as a rule, 
have always looked at the office 
as dead expense and the attitude 
has been, ‘but what can we do 
about it?’ Well, if a great many 
people in the automobile business 
would keep the office as progres- 
sive and up-to-date as the shop, 
there would be more profit from 
the business.” 

When asked to guess at the po- 
tential for modernized cash-con- 
trol and accounting machinery, in 
dealerships and independent ga- 
rages in the South, the branch 
manager merely smiled. Then he 
made a confession that had a fa- 
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“STANDARD of 
the TRADE" 


For Passenger Cars, 
Trucks and Busses. 


SNUGL Wheel Balancing Weights 


are especially designed to give 


@ EASIER APPLICATION 
@ BETTER FIT 
@ BETTER BALANCE 


When you buy SNUGL you can be 
sure of getting the World's Finest 
Wheel Balancing Weights. The name 
SNUGL (Registered Trade Mark) on 
every weight is your guarantee of 
complete satisfaction. Write for illus- 
trated catalog sheets . . . also name 
of your nearest Jobber. 





Snug! WEIGHT TOOL 
For easy application and removal of 
wheel weights, wheel covers, trim rings 
or hub caps. long 


(Op a ee 
FREE: No 


long. Especially designed for easy re- 
moval of weights on inside of wheel. We 
will send you this new weight tool Free 
and without obligation. Write for if 
todoy 


Too! is 12" 


2 Snug! Weight Tool, 6" 





1{ 1( 


oa (LUGl 


oe eed A ty j 


HEAVY DUTY THIN 


Regular K & L Weight for Passenger 


The exclusive Dove Tailed Steel Spring Clip 
holds weight firmly to rim with a Bull Dog 
grip the beveled edges prevent clip 


from gouging tire or brushing curb 
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Y g-LEVEL" ANGLE... 


youR WORK EASIER AND FASTER! 


MAKES 


A NEW CONCEPT IN AUTOMOTIVE LIFTING 
EQUIPMENT THAT MAKES THE WALKER 76 
MORE THAN A JACK ...MORE THAN A LIFT 











The basic reason for all automotive lifting 
equipment is to make your work easier—to 
get it up high enough to see and work on 
without straining. Now, the Walker 76 with 
"Eye-Level”’ Angle advances a step further 
than ordinary jacks and lifts. Work surfaces 
are tilted so there’s no stretching or looking 
overhead. Standing, kneeling or sit- 

ting, the car is angled so work sur- 

faces are always right in front at ( um 


- 


Renae ¥ ety 














A Walker “76” safely lifts either end of a car to 
““Eye-Level” Angle position —the ideal level for 
body and fender work, speedier exhaust replace- 
ments, undercoating, shock servicing and many 


other under-car jobs. Roll the 76” any place in 
or out of the shop—there’s no trailing power 
line or air hose to tangle and trip over. It’s the 
only completely self-contained hydraulic one-end 
lift on the market. 

“Synchro-Lock” assures the “76” operator 
complete safety at all times—up, down, or be- 
tween, there’s always a positive mechanical hock 
working in unison with the hydraulic unit so 


there can be no slipping or accidental falling. 
Widely spaced “‘Sure-Grip” Universal lifting arms 
are another guarantee of safety against side tip- 
ping or jouncing. 

Ask your Walker Jobber for a demonstration 
of the Walker “‘76”—see for yourself how the 
new Walker 76 with “Eye-Level-Angle” makes 
repairs easier and faster. 


WALKER MANUFACTURING COMPANY OF WISCONSIN « RACINE, WISCONSIN 
Jacks « Exhaust Silencers « Oil Filters 


i a a ao a aw >> ee 
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SERVICE ALL AUTOMATIC TRANSMISSIONS 
IN A HURRY WITH THE NEW WALKER 


@ For a// automatic transmissions including 
Chevrolet Powerglide. 

@ One man does the job—easily and safely. 

@ Developed in close cooperation with car 
factory service managers. 

@ Compact design gives minimum vehicle 
clearance ... maximum working freedom. 

@ 500 pounds lifting capacity. 

“Axis-Center’’ Rotation 


For accurate, 

positive alignment 
“Bomb-Sight” Controls 

For close tolerance 

“inching” into position _ 
92° Tilting Arc 

For easy removal 

and installation 
“All-Transmission” Cradle 

For faster, safer, 

easier servicing 
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What's News at Walker 


“You can whip it 
with a WHIPPET” 


. Say mechanics everywhere. This 

quick service jack has a 48-inch 

“Handy Handle” for easy han- 

dling, positive control of lowering 

Its rigidized “Dreadnaught” Steel 

Chassis resists twisting and weav- 

ing under load. And its “Blue 

Seal” 3,000 Ib. capacity all-steel 

hydraulic power unit assures a long life of smooth, trouble- 

free operation. No. 867 with “Radial Thrust" Casters at 
rear. No. 857, same with wheels at rear 


Go Get em with Greyhounds 


From the comfortable “Pistol Grip” handle to 
the smooth, sleek chassis, the new Deluxe 
Walker Greyhounds earn their name—they 
look like Greyhounds and perform even 
better! Powered by the New “Gold Seal” 
Hydraulic Power Unit, Greyhounds will lift 
all but the heaviest trucks and tractors 

and safety is guaranteed by an automatic 
“overload” valve for added protection 


Full “Radial Thrust” Casters, and extra 

large front wheels on the long, low \, 

Greyhound chassis make it easy to te 
i 


y 
position the big saucer lifting cap i 


“way-back-under.” 
No. 882—2 tons capacity 


No. 884—4 tons capacity 


World’s Finest 
Portable Hydraulics 


For rugged, dependable hydraulic 

lifting power there’s nothing like a 

Walker “Series 900" Portable Hy- 

draulic Jack. From cap to base, 

these famous jacks are loaded with 

features accumulated from years 
_—— of on-the-job experience, careful 
constantly refining engineering and manufacturing “know- 
how.”’ 8 models from 1 to 50 tons capacity offer the right 
jack for every vehicle and every situation. Whether you op- 
erate cross-country or just around town, it will pay you to 
carry a Walker “Series 900" in every tool box. See them 
try thens—at your Walker Jack distributor 


New Super-Fast Rust Solvent 
Now you can sell Walker Super-K WICK 
in handy pint-size plastic spout con- 
tainers. This fast-acting, rust-busting 
compound contains a special, rare in- 


gredient, Korium, which speeds its effi- 
ciency and natural rust-freeing action. 
Super-K WICK frees rust-bound exhaust 
systems, cylinder heads, valves, springs, 
nuts and bolts. Contains no harmful 
acids, ether, alcohol or kerosene. Has 
many uses in factories, farms and homes 
Also available in quarts and pints. 


Your Walker Distributor Is Jack Headquarters 
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South Moved Ahead 
(Continued from page 48) 


to 17,378,777 or 33.2 per cent of 
the total in the country, compared 
with 27.6 per cent of the total in 
1921. The South is continuing to 
lead the nation in gains in regis- 
trations and during the past ten 
years 39.2 per cent of the coun- 
try’s total increase in registrations 
has been in the South. 

The editors of SOUTHERN AUTO- 
MOTIVE JOURNAL in their first issue 
expressed our editorial policy as 


follows: 

“It will be our endeavor, first of 
all, to cooperate in every possible 
way with the various automotive 
trade associations, both state and 
local, throughout the South, as 
well as with the national organiza- 
tions. We want this publication to 
serve as a medium for announce- 
ments of their plans and discus- 
sions of their activities. We realize 
that there is nothing of more vital 
importance to the trade than the 
work which these progressive or- 
ganizations are doing. 





Here’s a Sure Way for You to... 


GET FLEET BUSINESS 








SELL FLEET OWNERS ON 


reds . AND YOU WILL DOUBLE THEIR 


VALVE MILEAGE AND ELIMINATE 
VALVE BURNING AND BREAKAGE! 


READ WHAT THESE EXPERIENCED MEN SAY: 
Such outstanding fleets as the Olson 


ete portation Co. 
Co., Northern Transportation Co., L. 
Van Stratten Trucking Co., and 
many others ‘would never think of ins talling 
any other seat, 
International, 


Expansionclearonce Transit Cc. 


built in between threads. 
No pressure, no warping, 
heat carried away fast. 
Stays round, cools valve. 


a 


.Your seat stay 
cools the valves better; 
the seats with a stone they cleaned right 
up. The pressed seats were egg shaped and 
needed much more grinding to true them up. 

"We just haven't had any valve failures 
in the last year due to cracked or dis- 
torted seats and.. 
doubled our valve mileage." 


dnrctA 


Wheelor Transportation 
Cc. b. 


in the exhaust of the 
G.M.C., or Auto Car. 


M R PARTS & MACHINE COMPANY 
Green Bay, Wisconsin 


round and definitely 
when we touched 


-your seat has more than 


RUCKA TRANSPORTATION, INC. 
Omaha, Nebraska 


r J 


Heavy duty portable 
equipment machines off 
top of seat to exact 
height with special cutter. 
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@ Once a fleet owner sees the savings in down-time for his 
truck he’s your customer for life! P-B Screw-In Valve Seats 
end 90% of valve burning and breaking and give double 
the valve mileage fleet owners have been used to. Because 
P-B valve seats stress-relieve the hottest part of an engine— 
the exhaust valve port area—they prevent 75% of com- 
bustion chamber cracks. Write today for full information! 


qeeee beads. son Surface Grinder levels 
=r folds, clutch aa pce ate ng etc., to 0.001 
10 minutes. yen can use it, Profit guaranteed or 


. Write for full information 


ager in the Charlotte, N. C., 





“It will be our endeavor to fea- 
ture all the important news of the 
trade, to tell of the changes which 
are taking place, to describe and 
illustrate the new cars, tires and 
accessories as they are developed 
and perfected. 

“And it will be our policy, 
finally, to spread the gospel of bet- 
ter sales policies, display plans, 
service methods, etc., by featuring 
in each issue, detailed articles de- 
scribing the experiences of dealers 
and distributors who have worked 
out successfully and in a practical 
way, the most progressive ideas on 
business management. 

“In this work, we invite the ac- 
tive cooperation, the suggestions 
and the constructive criticism of 
the Southern automotive dealers 
and distributors, to all of whom 
we direct the sincere request that 
they will help us develop this 
publication into a medium of real 
practical value to them.’ 


It Remains the Same! 


Following such an_ editorial 
policy—and the policy remains the 
same today—SOUTHERN AUTOMO- 
TIVE JOURNAL has enjoyed a growth 
comparable to that of the market 
of this great region. From less than 
5,000 per month, its circulation has 
grown to 30,000 copies per month, 
counting among its readers the 
majority of the jobbers, dealers, 
larger garages and service sta- 
tions and fleet owners throughout 
the South and Southwest. Starting 
with approximately ten pages of 
advertising in the first issue, it 
now has the pleasure of carrying 
to the Southern automotive indus- 
try the advertisements of the large 
majority of manufacturers seeking 
to do business with the Southern 
trade. 

To the readers and advertisers 
who have made this record possible 
I want to express our thanks. We 
hope we have served you well. In 
the years ahead, as in the past, 
this shall be our constant endeavor. 


Chrysler Selects Sugg 
For Memphis Region 


W. Succ has been appoint- 


e ed regional manager at 
Memphis, Tenn., for Chrysler Di- 
vision. He had been district man- 
region 
since 1947. 

A native of Chapel Hill, N. C., 
Sugg entered the automobile 
business as a retail salesman and 
later was assistant sales manager 
at the Charlotte branch for Ford 
Motor Co. 
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A great product 


a PT (Permanent Type) Anti-Freeze is better than 
ever—thanks to a new, improved formula! PT proved 

its success with a fine sales record last year. 

And this Fall we’re giving it the biggest advertising 

and promotion campaign ever—spearheaded by eye-catching 
PeTe the Panda—appearing in magazines, newspapers and 
billboards. Here’s still another example of another 
outstanding Texaco product supported by a great campaign 
of national advertising and local promotion 


backed by a 
great campaign! 


Reaching millions of 
Car owners—in 
national magazines 


Reaching more millions of 
motorists—in newspapers 





Plus—30 million messages 
a day on billboards 





Plus—station streamers, 
window stickers, and 
direct mail 


THE 
TEXAS 
COMPANY 
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@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


] 01 WRITE FOR CURTIS LITER 

ATURE ASSEMBLY KIT C6 — 
Gives full information on Curtis Air Compres 
sors, Ourtis Car Washers and Ourtis Auto 
Lifts. Curtis Pneumatic Machinery Division 
of Ourtis Mfg. Co., 1988 Kienlen Avenue, St 
Louis 20, Mo 


102 TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized 
materials for ODOR CONTROL in industrial 
housekeeping and plant sanitation work 
Oakite Products, Inc., 52F Rector St. New 
York, N { 


] 0 FOUR-PURPOSE AUTOMOTIVE 

CLEANER—12-page booklet on Oak 
ite Penetrant describes safe, economical way 
to (1) degrease engine parts, blocks, trans 
mission and differential parts (2) clean 
radiators and water jackets; (3) steam de 
tergent method of cleaning chassis, motors 
underparts; (4) clean floors, grease pits, 
areas around lifte—-all with one four-pur 
pose cleaning material. Oakite Products, Inc., 
52F Rector St., New York . 4 


105 WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR’ BUL- 
LETIN — [Discusses in detail straight air and 
air-over-hydraulic air braking systems. Con 
tains an explanation of the operation of the 
Wagner Rotary Air Compressor complete with 
diagrams. cross section drawings, and photo 
graphs. Lists by catalog numbers compon 
ent parts as well ag field installation kits 
Write for Catalog KU-201, Wagner Electric 
Corporation 6362 Plymouth Avenue, St 
Louis 14, Missouri 


107 HOW PYROIL PROTECTS — A 
pamphlet deseribing in detail the 
way in which Pyroil protects the moving 
parts of engines. Pyroil Co 122 Main St., 
La Crosse, Wis 


10 ATTRACTIVE FOUR PAGE FOLD- 
ER showing specifications for sev 
eral models of Oakite solution -lifting steam 
gaze Includes all purpose, heavy duty with 
nigh pressure air or steam. Oakite Products, 
Inc., 52F Rector St.. New York, N. Y¥ 


1] ] SELECTION GUIDE OF SPECIAL- 

IZED LUBRICATION TOOLS -Set 
up in chart form covering 19 makes of cars 
and 8 specialized tools. Especially helpful to 
inexperienced operator, making it practically 
impossible to select the wrong gun or ac 
cessory for any given operation Also has 
chassis drawing pointing out every part 
named Form No. 38-808. Alemite Div., 
Stewart Warner Corp., 1826 Diversey Park 
way, Chicago 14, Illinois 


1] CONTOUR SPACER RING — De 

acriptive literature and specifications 
on the new Accurate contour apacer ring, 
castor shims and the no-slip wheel weights 
Accurate Weight Mfg. Co., P. O. Box 1063 
Americus, Ga 


1] PEATHERTOUCH colorful cata 
log sheets showing, with complete 

specifications, the ‘‘Feathertouch'’ valve 

seat grinders, ‘‘Intheblok’’ valve grinder, 

Universal Press and many other Winona 
epmaete Winona Tool Mig Co., Winona, 
nn 


] 14 AUTOMOTIVE MAINTENANCE 

TOOLS New OTO Bulletin A-47 
shows the easy, SAFE way to handle man 
automotive repair ‘‘tuffies’’—-such as < 
in bearings, bearing races, fan sallena, 
axle shafts, pinion shafts, stub pinions, etc., 
without damage. Shows many new OTO Spe 
cial Tools designed to make life more pleas 
ant for mechanics. For a free copy, write 
to Owatonna Tool Company, 334 Cedar St., 
Owatonna, Minn 


1] THREE SERVICE MANUALS cov 

ering service operations on Interna 
tional Trucks, Diamond T trucks, and Four 
Wheel Drive Trucks. Illustrates tools in ac 
tion. Owantonna Tool Co., 334 Cedar St., 
Owatonna, Minn. 


] ] RAMCO SERVICE MANUAL 6th 

edition. Illustrated. Gives complete 
data on piston ring installation-—also hints 
on locating engine trouble—causes of oil 
loss--pitfalls of motor-overhauling and how 
to overcome tamsey Corp., 3698 Forest Park 
Blvd., St. Louis 8, Mo 


121 ‘“‘ARCWELL’’ restored crankshaftes 
are guaranteed against defective 
workmanship, to be within mfrs. standard 
specifications, properly aligned and balanced 
to never flake, loosen or part from parent 
metal. Write for 8 page folder giving com 
plete details. Standard Crankshaft & Hy 
draulic Co., Ine 2917 Rozzells Ferry Rd., 
Charlotte, N. ¢ 


122 INSTRUCTION BOOK and technical 
data on automotive wheel alignment 
frame straightening, wheel straightening, and 
wheel balancing. Other books and pamphlets 
available on tire conservation methods and 
steering adjustments Bear Manufacturing 
Company 20-35th Ave.. Rock Island, Ill 


] 2 PERMATEX TOON-OYL is a scien 

tifically developed produét. It is a 
combination engine-carbon solvent sludge 
preventative and film pressure resistant. Its 
smooth engine operation and 
igainst the formation of 
Permatex 


ise produces 
gives protection 
icid sludge and film breakdown 


Co.. 1720 Avenue Y, Brooklyn, N 
] 27 HYDRAULIC BRAKE FLUID 
SERVICE - HOW TO CHECK, 
DRAIN, FLUSH. REFILL, BLEED — Fasy 
reference book that contains helpful service 
instructions as well as detailed descriptions 
and illustrations of the latest methods and 
procedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-17H 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri 


12 FREE SHOP AID -‘‘Quick Check 

Tips No. 1 tells how to spot and 
cerrect trouble in the electrical circuit in 
minutes Arrow Armatures Co Box 1428 
Spartanburg, S. C 


13 SUCCESS stories and complete fully 

guaranteed Holt Piston Seal In 
creases YOUR PROFITS and gives great 
satisfaction to customers who can't afford 
a ring job. The Treglown Co., Ince Fan 
wood, N. J 


1 3 STREAMLINER CATALOGS on 

Moog Coil action front end parts 
coil aprings, chassis parts and electrically 
heat-treated springs for cars and trucks 
Moog Industries, In« 6651 Easton Ave., St 
Louis 14, Mo 


] 35 HYDRAULIC BRAKE SERVICE 
INSTRUCTIONS AND MAINTE. 
NANCE HINTS—FExplain fundamental prin 
ciples of hydraulic brakes and their opera 
tion, Outlines correct procedure for brake 
inspection and adjustment, Gives cause and 
remedy for common brake troubles. Ask for 
HU-197. Wagner Electric Corporation, 6362 
Plymouth Avenue, St. Louis 14, Mo 


1 PRESSURIZED COOLING SYSTEM 

Servicing and maintenance of the 
pressurized ceoling system is detailed in a 
booklet available from Stant Mfg. Co., 1620 
Columbia Ave., Connersville, Ind 


14] NEW PISTON RING CATALOG and 
full Power Story on Moog X-Plus 


Piston Rings for motor reconditioning. Moog 
Piston Ring Co., 6651 Easton Ave., St. Louis 
14, Mo 


142 “CATALOG NO. 52E’’—the com 
plete line of Ignition Parts of the 
Andrews Mfg. Co. 924 S. Theresa Ave., St. 
Louis, Mo 


14 NATIONAL MACHINE LINE—New, 

fully illustrated pamphlet describing 
function and construction of National Drive 
Shaft Bushing and Seal Assemblies, Uni 
versal Joint Ball Housing Kit, Transmission 
Case Ball Seat and Coleman Steering Com 
pensator for Chev. Cars & Pickups and most 
GMC Pickups. Special Pinion Bearing As 
sembly for most Chev. Buick, Olds and 
Pontiac models. National Machine Works 
Ine 1800 8S. Broadway, Oklahoma City 9 
Oklahoma 


14 HOW TO SOLDER - 16 pages of 
practical hints on soldering. Non- 
technical and designed to assist with every 
day soldering. Federated Metals Div., 120 
Broadway, New York 5, New York 


15 ELECTRIC POWER DRIVE Bulle 
tin DH 397 contains complete infor 
mation on the New Manley P D-3 electric 
power drive which now requires no power 
take-off. Gives the operator a movable push 
button control make a safe easy one-man 
job of tough hoisting operations, Manley 
Div American Chain & Cable, York, Pa 


153 SERVICE MANUAL FK SPARK 
PLUGS and how to properly service 
them is completely described in the new 
SERVICE MANUAL No. 7K now offered 
by Champion Spark Plug Co 900 Upton 
St., Toledo, Ohio 


15 NITESHADE BLUE 23-page col 

or folder showing how the Arco 
Color Bar enables any of 3000 color shades 
to be matched in a matter of minutes. Pic 
torally and speedy operation The Arco 
Company, 7301 Bessemer Avenue, Cleveland 
27, Ohio 


] CATALOG NO. 53-A describing com 
5 plete line of generators, starter mo 
tors and armatures. Complete car application 
data is included in this booklet for all passen 
ger cars through 1953 Arrow Armatures 
Co., Dealer Service Department, P. O. Box 
1428, Spartanburg, 8S. O. 


159 CONNECTING ROD RECONDI- 
TIONING bulletin for automotive 
shops describing a new simplified method 
of grinding and honing connecting rod caps 
and bearing bores. It gives operation details 
and full information about the new model 
125 Rodmaster connecting rod grinding and 
honing machine. The new machine tool fits 
in small space on a bench and is fast and 
accurate. Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas, Texas 


162 WILLARD STORAGE BATTERY 
CATALOG Complete technical 
specifications for storage batteries for every 
application. Liberally illustrated. Replace 
ment information. Explanation of battery 
construction features. Willard Storage Bat 
tery Company, 246 FE. 131st St.. Cleveland 
1, Ohio 


163 COMPOSITE SERVICE TOOL 
@UIDE Kent-Moore Organiza- 
tion offers, without obligation, a compre- 
hensive time-saving Tool Guide. Contains 
special tools you need to perform specific 
operations for which no adequate standard 
tool exists. Ken-Moore Organization, Inc., 
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5-105 General Motors Building, Detroit 3, 


Michigan 
164 AIRTEX FUEL PUMPS AND = 
TI-PULSATION GASO 
TERS — New snd Rebuilt coe 
Combination Fuel and Vacaum Pumps. £ 
¢ Kite and Anti Puleation.. Catelog 
eon Automotive Division, ay 


166 CYLINDER HEAD STOCK RE- 
MOVAL CHART « handy ket 
size showing year and wmode! ca 
Standard compression and the smount of 
evyiinder stock removal necessary 

attain the tensed ratio, Storm Vilean, 
Ine. 2225 Burbank St.. Dalles. Texas. 


167 TOOL CHEST BULLETINS — De- 
arveatint Bicones, be the Huot tool 
toa jg A uding the sae 


hg RS UE a ty | 
N. Ave., St. wot Mite, 


168 . colorful *® ‘ 1 i ~ 
a map t 
wgeuetrection and seperation de 
~—- <i new 8 “Vulcan model 15-A 
Grankhal Grinder, ht i is well” 


) and 
ulcan, ¢, 2225 Burbank Bt, 
Texas. 


17 PARKO SERVICE MANUAL con- 
wy detailed instructions for 


pos thoy _ ies Hydra. og Ford. 
0-M Ui 
flow eat Mere A a y aE 
Fluid Prive ofl 
Oo.., 4 Military 


Cc id 
fell Perk Chemical 
Avenue, Petroit 4, Michigan. 


17 HYDRAULIC PARTS — Ocmplete 
master catalog of the complete line 
-4 Fis bh gtd re ng An Aeerge  e 
@ com ne repair kita, stop- 
light switches, brakemaster and wheel as- 
blies. Information up to 1962, 
Automotive OCorp., Middletown, Conn, 


176 five tot, ih civing darreme 


giving pertinent information about generat 
| aga Rog i a Aven a ened 
lade. Spartanburg. 8. o ncaa Leta, 





ae se emma eee 
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Dis 

Bicniny ed Sunes Be ns = cee selection “a 
stend also comple 


bs is oa 


183-4 Ica — sind contains 
market facts 
and ficures 3 


tips increase sales | 
lustrations of the proper placement vince ane, 


“ different car models. tables showing 
mp types eve. 
Weetinel vg. demand % hee iy 





FOR OARS, TRUCKS 
(AM-1146 & 1166) 


ble bnib S cpneenres Sees. 
those wi th Ko 








ie Saale atalar 
- subject, 
. Hagerstown. Indians. 


none automotive p 

nical ag of 

Perfect QOircle Co 

186 BATTERY SERVICE MANUAL — 
Prepared by Association of Amrrican 


Booty ree 6a an authentic ref- 
for worseen ge b.. 
outemelive p vane 


nd 80 profusely pe oe @, 


P.O 


190. sored, "reais ee 


16 or. book let AR yey way, how «a 


Aah. rofitably “om 
keeping payrel . eS job pr mag ‘tains photo- 


pk eres and forms 
records. Bu 


FE eel Garage recorder « 
ahte. Latham Time Recorder Com- 
"72 Srd St. N. W., Atlanta, Ga, 


COLOR BAR JB.—Com details 
on the Aree Color Rar Desicned 
al frem only 22 basic mix- 
upon a pan 


» Cleveland 37. Obie, 


195 erlang presenting the entire 
OS py ay line of lamps, pirrire. and 
in twelve ges. Each item is 


pa 
arcned text ip condensed form. 
Sallie’ for quick reference. 


me Kalamasoo punched for filin 
separate page is devoted to a description 
Sessl” Prodters eal act! 

tion, Norwalk, Oon- 


197 SPARK PLUGS — Condensed four 
_Deeeiee tas folder for passen 

ah sete oo 

ie to assist service men 

i ai di 

lemme tase trie fe ante Litg Go. Merthane 

pe ty Champlain 


tel & at Sts, 


198 emer ng the Reiko Way 
erature owing the wik-Way 
“Cham ph valve surf hi 

automatic starting and wetoontn y Refeeds 1 wee 


apie “Bnigrecring’ Oo Go, 9156 te “erine 


199 PEEMATEX ENTRY BLANKS—for 


the Pr oie pet 
Ou the use Pore. ao het igs Berane 
; Fraot docaite and use 
der service coupon for ent hicste, 
bees Company, 1720 Avenue ¥, Brook- 


200 een ta artery peas ass 
ing the 17. different types of 


road 
Sane, be egal Brervety . hiite 
- «ay, oer = Eg "Lae a Sac 
200 &. Tb &t. St. Louis 2, Mo 7 


ZOE ee booties ‘writen "tnt ancetion 


the uses and 


and answer scussing 
profit making tities of Pyroil 
vides the answers to we Motori 4 questions, 


Pyroil Go... LeCrosse. 


202 FABRIO RENBWER — for convert. 
ible twps, uphotstery and headliners 
shown in colorful liseratare offered by 
Se Bier, Mee, Oo., 1100 N, 82nd St, Cam- 


205 = SERCO — Colerful }iterature outlin- 
ing the complete SERCO line of 
autemotiv renege It tncindea RUBOO 
the reconditioner for old anti-freeze, SEROO 

cylinder beads, SHAMO — 
seapless sate cleanser requiring 
LUBRO—-the water pump ilub- 
rust begs Also man oy — 


Bo 
ricant 
. 1115 Beventh 


pesriee me «saan 
. Colo 


206 HASTINGS repli t 
Se exchange numbers for rar- 


bureto Generstors, starters, firid coils, 
dietributors, fuel Speer and the entire tine 


of Hasti rte for passenger 
?>. and Sean Th 


actings Oo, King, 
207 WEW TUBING TOOL CATALOG 
number 8017 — an eight page cat- 
slog Wasting & complete line of tools for 
eutting. isrine. Yt day and reaming tub- 
os ne ring tool for wee 
with brased er ubtn and additional serv- 
side auch a@ engine cleaners epring 
oilers. drum faggots air oozeles and | wow 
water oy ¢ Imperial eee wip, Oe 
1200 arta Bt.. Obleago 
209 PROFITS WITH STEAM 
CLEA 20 pace booklet 
showing serra! models of Hypressure Jenn 
steam cleaners, and illvstrating many prof- 
snd goatee of equipment in avtomotive 
industries. Also folder on Cool- 
ine dl Neage ance. Hy precesre Jenny 
8 omestead Valve Mfg P, 0. Box 
848, Corsopolia, Penna, 


210 COLUMBUS LUXURY - RID® 
SHOCK ABSORBER CATALOG AND 
CHART — Latest siphabetical cor 
fesee Pe {netory- senses inatailation 
eee featured in 12-page catalog «ith 
wall chart. Pacierners Mtg. 

Attieton, Colo. 





, easy to operate test sta 
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Series 71 sen’ odel 6-110 injectors, Com: 
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and uns smoneen, Bone and 5 
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and International Harvester 


tors. Barherach Industrial Inetrument Com- 
pany. 7801 Pena Avenue. Pittsburgh 8. Pa. 
263 =~ BAND TOOL CATALOG NO. t&M— 

ave 7 vine yey of modern Hand 
Tools aut 


a estate vce, “sho ning vg. tg ge 

end mae t tool or 

tool set for » New Rrit- 

So Machine Company, fos 1 20, New Brit- 

ain, 
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eatalug Neo. 


f 
newest dg o Lace 
1 gate wf ene poe tt 
ing meet, 5708 Sizierel e is ; 
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337 FORTABLE. PBUMATIO a sot 
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specifications ond - ares of eas Boy Lit 
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mn gg eo Mente ge hay eg 
ton Ave., Torrance, Calif. ; 
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ith Pe Mee and inet 
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3% kes and euto yp ea ge mi 
Pil ashore". Tung Sol rie ine, 96 


Bighes ve. Newark” rn New Jersey. 


347 shock absorber s ification See 
net & to 8 ope fe ineludin ng complete alpha- 
and numerien) jistings on 3 ab- 
sorbers for all makes and models of 
Pt omen h eat Bing ne rae py 
$ at? onroe Auto Equipment Go., Monres, 
348 is LIGHTING ACCESSORIES — Cat- 
sherte on pb ne ws wang ewiteh oe 


a age a 
five. welling aida ‘ Cale Hersce Co., 

‘ AIR COMPRESSOR CATALOG cov- 
@rs conplete line of air” 


for automotive service industry t 
selection charts and data to 


of ad ity. W 
house Air ad 
Div,, » Pa. 
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sceessories, sdapters, gg lew om 
installation jnstructions, teenaical 
Equipment Co 


BMERCL MFG. ©O, Complete 
» Siyeter bs 7 See “Pe ¥ satee line: 
stery ] rvei oversee 
»- ry Motor Tune- up of 
¢ escription, dealer ta- 
aga, Emerol ruts. Oo. 242 W. 60th 
Ba. | N.Y. 28; N, 
3 TIME saat cit illustrat- 
_ 


img the many time saving uses 
Ae re portsble, air operated Lee End Lift 


Go. cp ee apinoaive She ne I wey. 


387 HIGHWAY SAFETY per Avene 

—-A two color twelve page prreenta- 

we nh ager fine. Inchides the 

and Stop Lites. A 

Serie tederived and plainiy 

od with carton packing and sbipying 
Kalamazoo : punciied. hie | for 

sopply. ssthes amthes Force Oiler Oo., Fort - 


389 ume “FACTS OF Lire — ENGINE 
age = booklet on common 
corrections with 

non-mechanical tuned 





t. Gives the comple 
ans on ae sdaitiere aie “iin tips and 
instructions Casite Division, Has- 
ne Mosclictering Oo., Hastinga, Mich- 
a. 
401 GASOLINE FILTER — Full 
artes catalog inserts ny mse oo 
gasoline filter. 
allation photos show improved 
* fitter element. Can be 
sony inxtalled in either horizontal or verti- 
cal position. No special fittings 
oO Co., 169 Lake St., Mundelein, Il. 
407 +5 . Sh BAPE PROFITABLE 
— A 24 page be book 
Gon ablished , ~ yg tonto **Seal -Paat’' Corp. 
hore —_ f= eh and hew-to-do- 
Ontlines latest tube and 
ee Sean téchniques as well as rerondi- 
tioning B her bo oo ry aed reasle, Bowes 
*'Seal Fas “Bes North Pine Street, 
Indianapolis 


WINDSHIELD WIPER REPAIR 

WALL CHART — Chart showin 

Proper biady and arm specifications for a 

care ond Mg ee flat and curved windshields, 

1936-1952 models, inelusive—chart DM 542. 

Products Corp., 817 Washington S&t., 
Buffalo 8 


OTO PULLING TOOLS ADAPTED 
TO HYDRAULIC POWER — New 
Bulletin deseribing how the OTC **Power 

Twin'’ Hydradtie Puller with ite ‘‘eenter 
hote’’ feature adapts itself to ali OTC Pull- 
ing systems now in use. Illustrates methods 
for inatalling and removing .. . reducing 
pe from hours to minutes, Also shows sets 
conversion to hydraulic power, bench 
Preece sad and the new ‘‘Hydratote'’ which 
to the. ich instead of eg 

Gen reo’ free copy write Owatonna T 

Compeny, Owatonna, Minnesota. 

ANCE 


410 yornirnee ents a ot 8 bulletins 


each devoted to @ single anit. Fully ifive- 
trated cross sectional, exploded and 
schematic drawings explsining every phase 
the operation and maintenance. Wagner 
ti . 6400 Plymouth Ave, 8t. 
Lovis 14, Mo, 


416 TAIL PIPE REPAIR KIT—A four 
ge color ecatsiog describing the 
Quaker heavy seamiess tall pipe re- 
tr kit. Four a to fit all cars ker 
upreme Bee 815 Whitman &t., 


Montgomery. Aist 

420 SIOUX TOOLS ~~ Iliustreted and 
deseriptive condensed 18 page Cat 

alog No. 100-D of SIOUX Portable Flectrie 

Tools for gy repair ond Matinte- 

nance. A! & Oompany, iInc., 8100 

Lowell Ave. Bioex City, lowa, 


List. Items You Want. 
‘Tear Out and Mail 
Attached Card 
Now! 
Please be sure to fill in your Firm's 
Name. and your position on the Cou- 
This service cannot be extended 
ye unless this information fs 





General Electric 


‘LEAVES OUT 
~ THE BULB 


TO INCREASE 
THE 


LIGHT 


Cutaway shows rugged filaments 
that take the place of 
an inner bulb 
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-_~ headlamps always used to depend 
on asmall inner bulb for their light. But 
because this bulb was so small, it was soon 
covered by black deposits from the burning 
filament on the inside. The longer the bulb 
burned—the dimmer it got. Then General 
Electric found a way to make a headlamp 


that has no inner bulb to blacken. Instead, 


a G-E sealed beam headlamp is one big 
bulb, and no matter how long it burns, 
there’s no loss of light. Blackening is no 
problem. That’s why G-E all-glass sealed 
beam headlamps stay bright — give more 
light longer! For your customers’ safety and 
driving comfort, be sure to install General 


Electric headlamps. 


G-E All-Glass headlamps DO NOT GROW DIM 


You can put your confidence in — 


GENERAL @@ ELECTRIC 


Want more facts? Use Reader Service Card Page 114 





The kit consists of a dash unit that 
passes through a 34” diameter hole 
and a pressure switch that is inserted 
in the line. Types are available for 
6-, 12- and 24-volt systems. The sys- 
tem flashes a warning when pressure 
falls below 60 lbs. It is said to con- 


form with ICC specifications. 
ee Want more info? Use coupon on 
/ page 114 and you will get it! 


\ 
\ Le me) AND 901—Body-Shop Bench 


CA T A L ° G 4 A steel workbench for body and 
900—Pressure Warning the safety point on trucks and buses 


fender work, featuring storage panels 
equipped with air brakes is now 


for necessary repair equipment, has 
been announced by Blackhawk Man 
A warning device that flashes a available from Cole-Hersee Co., 20 


ufacturing Co., Milwaukee 46, Wis. 


red light if air pressure drops below 


Old Colony Ave., Boston 27, Mass. 





Entshades 


Reg. U. S. Pot. Off 


EXTRA PROFIT FROM EVERY 
CAR SOLD OR SERVICED 


The test of any accessory is how 
well it repeats year after year. An 
overwhelming percentage of car 
owners who have had Ventshades 
installed on one car want them on 
every car they buy. That is one of 
the reasons why Ventshades con- 
tinue to produce handsome profits 
for dealers who sell them. Sell 
them yourself and see. 


Ventshades are the original rain 
and sun shields. Avoid substitutes. 


Contact your Ventshade wholesaler or 
writesdirect for complete information 


y AUTO VENTSHADE COMPANY ¢ CHAMBLEF. GEORGIA 





THESE FEATURES 
SELL VENTSHADES 


@ Open-window ventilation 
when it rains or snows 


© Safety from exhaust fumes 

@ Less fogging of glass 

@ Shade from the sun 

@ More comfort the year ‘round 
© Added beauty for the car 


@ Quick, easy installation. Indi- 
vidual designing for each make 
and model assures accurate fit 


© Made to meet exacting stand- 
ards of car manufacturers. 
® Won't rust or rattle 








IN ATLANTA'S FINEST INDUSTRIAL SUB * 6 


Want more facts? Use Reader Service Card page 114 





The Bench-Rack, as it is called, has 
adjustable clamping arms and anchor 
ing bar to hold removable body sec- 


ver ri sat sail | 


he] 


tions rigidly for all operations. Porto- 
Power rams, attachments and other 
tools are immediately available. The 
unit also provides a roomy storage 
shelf for the mechanic’s other tools. 
By permitting the body man to con- 
centrate his body and fender opera- 
tions in one location, the bench saves 
time. 

Want more info? Use coupon on 

page 114 and you will get it! 


902—Steam Cleaner 


A high-capacity steam cleaner, 
said to be capable of discharging 150 
gallons of balanced cleaning solution 
an hour, is now available from Clay- 
ton Manufacturing Co., El Monte, 
Calif. 

The unit is completely  self-con- 
tained and is available in both gas- 
fired and oil-fired models, with gas- 
oline or electric engines. It offers a 
graduated range of cleaning pres- 
sures from 30 psi for such jobs as 
paint stripping to 100 psi for rapid 
cleaning of heavily-encrusted or 
grease-coated parts. The machine is 
said to reach working pressure in 
two minutes from a cold start. 

Want more info? Use coupon on 

page 114 and you will get it! 


903—Plug Chart 


A spark-plug specifications wall 
chart, containing listings for Amer- 
ican and European cars, trucks, buses, 
tractors and several other types of 
engines, has been issued by Spark 
Plug Division, The Electric Auto-Lite 
Co., Toledo 1, Ohio. It also features 
tips on installing and selling plugs. 

Want more info? Use coupon on 

page 114 and you will get it! 
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Riding on U 


How to make extra money the “E-Z” way! 


half a million cat have already 


E-Z-EvE is 


2 install E-Z-Evyt Over owners 
Saturday Ki 


| hey ve 


Let your customers know that yo 


They've read about it in 7 he bought it. available in all General 


Post, Collier's, Time and The Nex 


a 
ening 


V orker. Motors cars. 


light 


protec t 


shaded windshields of blue-green 
Salety Plate Glass 


strain ol 


read how 
h-Z7-ky1 


from the 


their eyes 


nageing vglare—from blinding 
san and skybrightness, sharp reflections and the 


And 


in their side 


brilliance of headlights. 
read how unshaded E-Z-Ey1 


and back windows absorbs solar energy, keeping 


blasting oncoming 


they ve 


passengers cooler In) Sturmiiner, 


WHY NOT GET YOUR SHARE? 


WHEN YOU SELL CARS you'll make extra commissions by 
selling the E-Z-Eve option. 


WHEN YOU REPLACE GLASS you'll turn routine jobs into 
extra profit by selling E-Z-Eve. 


LIBBEY - OWENS - FORD GLASS COMPANY, TOLEDO 3, OHIO 


E-Z-EYE SAFETY PLATE 


with the shaded windshield 
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ALL L-O-F SAFETY GLASS IS GRADE-MARKED. 
If the word PLATE isn't etched on your car windows, 
they cren't safety Plate glass 


Want more facts? Use Reader Service Card Page 114 





904—Fuel-Pump Manual 


A booklet on the operation and 
repair of fuel pumps has been issued 
by AC Spark Plug Division, General 
Motors Corp., 1300 N. Dort Highway, 
Flint 2, Mich. It covers such topics 
as operation of the pump, operation 
of combination fuel and vacuum 
pump, fuel-pump testing, locating 
trouble and overhauling pumps, 

Want more info? Use coupon on 

page 114 and you will get it! 


905—Car Washer 


An automatic overhead car wash- 
er that can be stopped and restarted 
at any point during its cycle of op- 


eration if the attendant is called to 
walt on a customer has been an- 
nounced by Weaver Manufacturing 
Co., 2166 S. 9th St., Springfield, Il. 

The washer features a single “spray 
arch” that contains a series of spray 




















Stock and Sell 
the complete 
QUALITY line—SILVER LINE 


Available in 

BONDING MATERIAL mode exclu 
sively for bonding without wire back, 
with or without cement. 

RIVET-ON MATERIAL in box or 
bulk. 


ROLL STOCK 


LOCAL SOURCE OF SUPPLY 


Complete warehouse stocks for 
your convenience at the 
following warehouses 


ATLANTA, GEORGIA 

542 Spring Street, N.W 
CHICAGO, ILLINOIS 

2015 S. Michigan Avenue 
DALLAS, TEXAS 

152 Express Street 
DENVER, COLORADO 

13 E. 13th Avenue 
HONOLULU, T.H. 

649 Sheridan 
LOS ANGELES, CALIFORNIA 

506 W. Washington Blvd 
OAKLAND, CALIFORNIA 

674 23rd Street 
PHOENIX, ARIZONA 

515 S. Ist Street 
SEATTLE, WASHINGTON 

1119 Pike Street 


Manufactured by BRAKE DIVISION 


UNITED STATES SPRING & BUMPER CO. 


2940 LAFAYETTE, SANTA CLARA, CALIFORNIA 


Want more facts? Use Reader Service Card page 114 





and travels on an overhead 
Automatic operation includes 
a clear-water tempering spray, ap- 
plication of detergent and _ water, 
variable time for hand sponging and 
four water rinses. The washer is said 
to use less than 15 gallons of water 
a car and to require 14 to % oz. of 
detergent, depending on local con- 
ditions. 

Want more info? Use coupon on 

page 114 and you will get it! 


nozzles 
track. 


906—Glass Polisher 


A portable polisher for removing 
light scratches from glass without re- 
moving glass from vehicle has been 
announced by Glass Center Enter- 
prises, Inc., 128 Summit St., Toledo 
4, Ohio. 

To remove scratches, the felt pad 
of the polisher is thoroughly mois- 
tened, dipped into a mixture of 
cerium oxide and water and applied 
to the glass in the region of the 
scratch. It is moved back and forth 
with light, even pressure until scratch 
is removed and the work is then 
washed with water. The _ polisher 
weighs 7 Ibs., measures 9” long and 
is powered by a universal AC-DC 
motor for 115-volt operation. 

Want more info? Use coupon on 

page 114 and you will get it! 


907—Drill Kit 

A “Copper Line”’ 
complete with a 4” 
cessories for drilling, 


electric drill kit, 
drill and 19 ac 
buffing, polish 


ing, grinding and wire brushing, is 
now being marketed by Thor Power 
Tool Co., Aurora, II] 

The drill is small and lightweight, 
but designed for long use, the manu- 
facturer said. It features pistol-grip 
operation and has a trigger lock pin 
for continuous operation. Drill and 
accessories are packaged in a steel 
carrying kit. 

Want 

page 114 


Use coupon on 
will get it! 


more info? 
and you 


908—Tubing-Tool Catalog 


An eight-page catalog on its com- 
plete line of tools for cutting, flaring, 
bending and reaming tubing has been 
issued by The Imperial Brass Man- 
ufacturing Co., 1200 W. Harrison St., 
Chicago 7, Ill. Included is a double 
flaring tool for use with brazed steel 
hydraulic brake lines 

info” Use coupon on 
and will get it! 


tubing, as 
Want more 
page 114 


you 
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TRUE SUCCESS STORY 


A wayward bee... 500 turkeys ...a big city bank. 
Mix them all together, add a pinch of curiosity, 
and you know why Pete couldn't help being 
a successful automobile dealer. 


Reading time: 1 minute. 39 seconds 


b rE has a restless curiosity. It led him from the farm 
to the big city and ultimately back to the farm. It carried 
him from honey to turkeys to bank accounts to cars. 


And wherever his curiosity took him, Pete's drive 
and ambition made him successful. His Dodge-Plymouth 
Dealership is one of the most prosperous in his area 


In 1920, Pete’s sales career was launched by a bump 
of curiosity that was red, angry, and itchy. It was a bee 
sting. On Dad’s farm, Pete, 14, scratched retlectively. 


“IT decided then that all T knew about bees was that 
they stung.” Pete said, “I wanted to know more.” 
With characteristic energy, Pete developed an apiary 
Within a short time, he was bottling honey under his own 
label and selling it door to door. Pete was impressed by 
his success. He turned his attention to larger livestock 
—turkeys. Again he did holiday. If he was aware of the dark predictions made 
things in a big way. He for new businesses that year, he didn’t show it. He sold 
soon was chaperoning a 202 cars in nine months in a town of 6500. His organiza- 
flock of 500° gobblers, tion—now numbering 40 persons—has prospered since, 
which he killed, dressed 


a . 
and delivered to a hungry *®; ” 


. 
clientele ~~ 


“| had discovered.” he 
said. “a sales secret which 
still is paying off. You've 
got to believe in what you 
are selling. You cant 
be negative, because it 

\ reaches the customer. 
? Transmit enthusiasm. and 
remember a good deal 
isn’t a good deal unless it’s good for both parties.” 


“To start big.” Pete recalled, “I advertised as much as 
possible and set up a plan of personal contact and tele- 
phone calls which still is part of our daily routine.” 


ways a ; panies Th. enst. 
But all wasn’t honey and white meat for Pete. ; Pete's hobby is a beautiful 1100-a re farm Phe curi 
J osity which led him off the farm led him back again 
“T wanted to know how people other than farmers lived, 


he declared. “I could hardly wait to tackle the big city.” I love and respeet the soil,” he explained. “You never 


really own the soil — you're just the custodian of it. I 
As soon as he was graduated from high school, he wanted to see what | could do about conservation for the 

headed for a big city bank. He attended night school to sake of future generations.” 

learn more about banking. Soon he was soliciting savings 


; , Future generations never had such an energetic friend. 
and commercial accounts and working as a teller. & é 


“It gave me a chance,” he reported, “to meet people its our free booklet of true stories 
and to know I could be friendly with them.” One customer about enterprising men. Chrysler Corporation, = 
was so impressed with the friendliness which Pete radiated Highland Park 3, Michigan 
through the teller’s window, she married him. ro , 

» i ,~® 
Sut Pete’s curiosity began to itch again. Z 

“Ever since | had bought a Chrysler 72 Roadster with DEALERS in Chrysler Corporation 
my farm money,” he pointed out, “Il had concluded that products are selected for their 
the automobile was the core of our economy. I decided integrity and merchandising skill 
: is 1” ' to serve expertly the ever 
to give my theory a whirl. growing preference for the superior 
cars and trucks that are products 


of Chrysler Engineering 
Leadership. 


He approached a dealer suffering from financial mal- 
nutrition during the early depression days. In exchange 
for a partnership, 25-year-old Pete offered his sales ability 
and banking experience. The offer was accepted. iBiidHuTitIEEEEEHHE 

Two vears later. Pete became a Dodge-Plymouth Dealer, 
opening his showroom on Jan. 1, 1933, a gloomy depression 


H RY Ss L E R Cc Oo R P @) R AT I oO ~ PLYMOUTH + DODGE « DE SOTO « CHRYSLER & IMPERIAL CARS « DODGE “JOB-RATED” TRUCKS 


FINE CARS OF GREAT VALUE 
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909—Kain Deflectors 


Rain deflectors and sun shields for 
all hardtop models in the General 
Motors, Chrysler, Ford, Studebaker 
and Willys lines are now available 
— Auto Ventshade Co., Chamblee, 
1a, 

Made of polished stainless steel, 
the deflectors extend the full length 


over vent wings, front and rear win- 
dows. They permit open-window ven- 
tilation during rain or snow. Double- 
rolled edges on the hardtop shades 
turn water off to the front and rear. 
Models are also available for sedans, 
coupes and some trucks. 

Want more info? Use coupon on 

page 114 and you will get it! 


910—Door Operator 


An electric door operator for 
garage and shop doors up to 12 feet 
high and 150 square feet in area is 
now available from Barber-Colman 
Co., Rockford, Ill. 

Model L works equally well from 
convenient wall switches or from the 
vehicles with radio control, which is 
available at extra cost. Center- 
mounted and with limiting relays, 
the control operates doors quickly 
and smoothly to save time and to 
protect the door. The door operators 
are said to save heat and to speed 
production since the mechanic does 
not have to leave the work area to 
open door. 

Want more info? Use coupon on 

page 114 and you will get it! 


911—Wheel-Disc Locks 


Locks for wire-wheel and _ full- 
wheel discs, designed to screw on 
the tire valve with a special key and 
lock dise to wheel, have been intro- 
duced by Spencer Specialties, 3305 
Wilshire Blvd., Los Angeles, Calif. 

The tire can be inflated or air 
pressure checked without removing 
the lock. A dust cap or valve exten- 
sion can be used with the lock. The 
lightweight metal will not throw 
wheels out of balance, the manufac- 
turer said. 

Want more info? Use coupon on 

page 114 and you will get it! 


912—Manual Controls 


A manually-operated accelerator 
and brake control for handicapped 
drivers is available for installation on 
its 1953 models from Pontiac Motor 
Division, General Motors Corp., Pon- 
tiac 11, Mich. 

The hand-operated control replaces 


120 


the former vacuum-operated types 
and is simpler to install. Hand dim- 
mer switch, left-foot accelerator and 
three different steering-wheel grips 
are also available. 
Want more info? Use coupon on 
page 114 and you will get it! 


913—Sander-Polisher 


A translatory-action sander and 
polisher, designed for smoothing and 
filling base metal, feathering and 
polishing painted surfaces, rubbing 
out overspray and waxing and 
polishing, has been announced by 
Cyclo Manufacturing Co., 2140 S 
Delaware St., Denver, Colo. 

Counterbalanced heads are said to 
eliminate centrifugal action and en- 
able even inexperienced workers to 
give fine finishes. No special bonnet: 
are necessary. The equipment weighs 
about 8 Ibs. and is available in either 
air-operated or electric models. 

Want more info? Use coupon on 

page 114 and you will get it! 


914—Cable Tools 


Two tools to save time for me- 
chanics in making up and assembling 
speedometer cables and casings from 
bulk stock have been announced by 
AC Spark Plug Division, General 
Motors Corp., 1300 N. Dort Highway, 
Flint 2, Mich. 

The cable staking tool, which can 
be mounted on the bench, is con- 
structed with cutoffs for both .130” 


and .150” diameter cables. Provision 
is also made to square cable ends 
and assemble collars and _ fillings. 

The casing swaging tool has pro- 
vision for swaging ferrules to .260”, 


316” and .437” diameter casings. It 
can be used in an arbor press or in 
a vise 
Want more info? Use coupon on 
page 114 and you will get it! 


915—Shock Catalog 


A catalog on its complete line of 
shock absorbers, containing alpha- 
betical and numerical listings for 
passenger cars and trucks, has been 
issued by Monroe Auto Equipment 
Co., Monroe, Mich. Conversion kits 
for older models and bushings for 
all models are included. 

Want more info? Use coupon on 

page 114 and you will get it! 


916—Steering Adjuster 


An adjuster for Chevrolet center- 
point steering, with a design that 
suspends all the weight from the top 
of the bracket instead of from the 
bottom bracket bearing against the 


pin, has been introduced by Perfect 
Equipment Corp., Kokomo, Ind. 

Equalization of weight between 
the top and bottom bracket is said to 
reduce wear, road shocks, front-end 
noise and front-end play. The ad- 
juster acts as a retainer for grease 1n 
the bracket and when applied, does 
not necessitate removal of the rubber 
bushing. 

Want more info? Use coupon on 

page 114 and you will get it! 


917—Baking Ovens 


Baking ovens for automotive re- 
finishing, available in gas, electric 
and steam models, are now being pro- 
duced by Michigan Oven Co., 415 
Brainard, Detroit, Mich. 

In gas models, hot air is blown in 
through ducts protruding from the 
ceiling of the oven. Air is released 
through the same ducts when job is 
finished, helping to cool the work 
The electric models feature ribbon 
heaters that are said to give fast heat 
response, long life and accurate con 
trol of temperature. 

Want more info? Use coupon on 

page 114 and you will get it! 


918—Charger-Tester 


A combination battery charger and 
tester, featuring six individual cell 
meters to make possible breakdown 
tests of both six- and 12-volt bat- 
teries, has been introduced by Quick 
Charge, Inc., 1750 N. E. 10th St., 
Oklahoma City, Okla 

Available in three models, the 
portable charger may be used as a 
slow charger, gang charger or quick 
charger. In testing six-volt batteries, 
three of the cell meters are used, and 
all six cell meters are used to test 12- 
volt batteries. 

Want more info? Use coupon on 

page 114 and you will get it! 
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IN USE LONGER, 


Profit-minded dealers and repair shops 
know the best advice they can give a 
customer is to suggest Marvel in the 
crankcase and gas tank. 


Whether he has a new car or used car, 
it's advice a driver can hear in thé 
hum of his motor... fee/ in the smooth, 

powerful thrust of his car. 


For Marvel really registers — in the 
increased mileage a man gets out 
of his car per gallon ... in the 
lower service charges he shells 
out at inspection intervals. 


Wloral: There are times when 
_ talk pays off in 


” 8 Bae i 
soreness: # 


FOR MORE PROFITS —| 
PUSH MARVEL MYSTERY OH 


Marvel in the crankcase lays a strong, heat-resistant film of oil on 
all moving parts . . . elimiriates hydraulic valve clatter . . . provides 
ring sea! . . . cleans, cools and protects bearings and vital upper 
cylinder regions. The car runs for many more engine miles per dollar. 
install a Marvel Inverse Oilet for direct lubrication to the heart of 
the engine. Feeds in direct proportion to horsepower curve through 
inverse ratio to manifold vacuum. No other oiler works on this prin- 
ciple! Fully adjusteble. Easy to install, Fully guaranteed. 
Your jobber can supply you, or write: 
EMEROL MANUFACTURING CO., INC. 
Dept. 168, 242 W. 69th St., New York 23, N.Y. 
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919—Bumper Strip 


A red warning strip for rear bump- 
ers, bearing the words “please dim 
lights,” has been announced by Day 
Nite Reflective Sign Co., Inc., 275 
soulevard, N. E., Atlanta, Ga. 

The letters are red also and do 
not appear in the daytime. But when 
the car lights strike the strip at 
night, the letters appear in a duller 
tone against the bright reflective 
background. Easy to install, the 
warning strip is said to reduce the 
annoyance of a driver keeping on 
his high beams when pulling up be 
hind the car. 

Want more info? Use coupon on 

page 114 and you will get it! 


920—Exhaust Extension 


A slotted-type tubular exhaust ex- 
tension, featuring an inverted lip to 
give better appearance and “tone” 
quality, is now available from Rich 
lite Manufacturing Co., 2326 Indiana 
Ave., Chicago 16, Il. 





IF YOU USE OR SELL 
AUTOMOTIVE PARTS 





The NAPA Quick Rererence Parts Catalog and 
Consumers’ Price List are designed for you who 
retail or use replacement parts. 

You will use this Catalog many times each day for 
model data, manufacturers’ interchange numbers and 
parts listings for popular makes of automotive vehicles. 
The Price List is a listing of the most popular parts 
with the suggested consumers price. 

This 17th Edition of this Service brings the total up 
to more than 225,000 copies sold. 


See Vour Nl. A. P. A. Jobber 
for this valuable service 


CUE CATALOG COMPANY 


Want more facts? Use Reader Service Card page 114 


SUGGESTED 
CONSUMERS PRICE LIST 


NAPA 
QUICK REFERENCE | 


Ports Cototegs j 





¢ WICHITA, KANSAS 





Four models in the “500” series 
are said to cover passenger Cars. 
Made of 18-gauge welded steel tub- 
ing, the extensions are chrome plated 
and have a universal clamp attach- 
ment 

Want more info? Use coupon on 

page 114 and you will get it! 


921—Truck Tire 


An all-nylon Traction Express 
truck tire that is said to have de 
livered over 100,000 miles in many 
types of service is now being mar- 
keted by The B. F. Goodrich Co., 
500 S. Main St., Akron, Ohio 

Specially designed for the drive 
wheels of trucks and tractors, the 
tire has a flatter, thicker tread that 
reportedly runs cooler and prevents 
cracking. Transverse cleats in the 
tread provide good stopping ability. 
Under tests, the tire has given as 
much service as the tread and re- 
cap on conventional tires, the manu- 
facturer said. 

Want more info? Use coupon on 

page 114 and you will get it! 


922—Wheel Covers 


Chrome-plated wire-wheel covers, 
featuring “thermo-controlled” solder 
ing of spokes to preserve wheel bal 
ance, have been placed on the mar 


ket by Chrometal Corp., 359 W. 
Broadway, New York 13, N. Y. 

The covers have a one-piece re- 
tainer ring that is said to maintain 
its shape. The covers fit most 15” 
wheels and are easy to install, the 
manufacturer said. 

Want more info? Use coupon on 

page 114 and you will get it! 


923—Drying Compound 


Spradri water-displacing chemical, 
which can be sprayed on wet auto- 
motive engines, tools and equipment 
to drive out moisture and form a 
water-repellent film, is now avail- 
able in self-spraying cans’ from 
Spradri Co., 330 Atando Ave., Char- 
lotte 6, N.C 

Application prevents rusting of 
tools, equipment and motors that 
have become wet, the manufactur- 
er said, and in most cases no dis 
mantling is necessary. The colorless 
liquid is said to be harmless to met- 
als, rubber, electrical insulation and 
similar materials. It leaves no gummy 
residue so no cleaning is necessary, 
it was stated. 

Want more info? Use coupon on 

page 114 and you will get it! 
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924—Push-Pull Kit 


A Bantam “Porto-Power” kit, con- 
taining 28 items of hydraulic body 
jack equipment in a steel carrying 


case, has been introduced by Black- 
hawk Manufacturing Co., Milwaukee 
1, Wis. 

The AZ-11 kit, as it is identified, 
includes a push ram, a pull ram, a 
hydraulic spreader, with new pull 
clamp attachments that eliminate 
chains. With the Spee-D-Coupler, 
the change from a push to a pull ram 
can be made in a few seconds 

Want more info? Use coupon on 

page 114 and you will get it! 


925—Welding Torch 


An “instant heat” automatic weld- 
ing torch, featuring a pilot-light flame 
to eliminate relighting and readjust- 
ing between jobs, has been added to 
the line of Marquette Manufacturing 
Co., 307 E. Hennepin Ave., Minne- 
apolis, Minn. Model H, as it is called, 
is said to produce full “pre-set” heat 
instantly. 

Want more info? Use coupon on 

page 114 and you will get it! 


926—Impact Wrench 


A 15” square-drive electric im- 
pact wrench that can be used with 
a number of sockets and attachments 
to reduce the time for many jobs 
has been placed on the market by 
Snap-on Tools Corp., Kenosha, Wis. 

Model EW-500, as it is identified, 
is said to be useful for stud pulling 


SBI 


ss 
gi? 


SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 


and replacement, driving gear pull- 
ers, hole sawing, drilling and other 
operations, as well as for removing 
and installing nuts. Forward or re- 
verse action is obtained by twisting 
the end cap. The wrench can be dis 
assembled by mechanic and serviced 
right in the shop, when maintenance 
is necessary. Models are available 
for either 115- or 220-volt operation 
Want more info? Use coupon on 
page 114 and you will get it! 


927—Electric Motors 


Five six-volt electric motors that 
reportedly can be used in automobile 
replacement service for more than 
90 original-equipment motors, have 


been announced by United Motors 
Service Division, General Motor: 
Corp., Detroit 2, Mich 
Want more info? Use coupon or 
page 114 and you will get it! 


928—Mower Belts 


A merchandising display featuring 
an assortment of 15 popular replace- 
ment belts for power lawn mowers 
has been announced by Thermoid Co., 
Whitehead Road, Trenton 6, N. J 

Application data is listed on the 
back. The display can help remind 
customers that a shop services powet! 
mowers 

Want more info? Use coupon on 

page 114 and you will get it! 








The shape of this solder 
makes your job easier 


STAR body solder has five peaks on its cross-section 


to give you quicker, more even melting. 


The five valleys between the points make STAR easier to grip. 


In combination, the peaks and valleys make molten solder easier 


to control and direct. There is little, if any, run-off of metal. 


Federated STAR body solder is made of good metal, 


scientifically alloyed by men 


Ww ho know how. 


Pry STAR today. Your jobber has it. 


Sedeiaed Mite Own 


AMERICAN SMELTING AND REFINING COMPANY 
120 BROADWAY, NEW YORK 5, N. Y. 


In Canada: Federated Metals Canada, Ltd., Toronto, Montreal 


Aluminum and Magnesium, Babbitts, Brass and Bronzes, Anodes, 
Die Casting Metals, Lead and Lead Products, Solders, Type Metals 


Want more facts? Use Reader Service Card Page 114 123 





929—Brake-Fluid Unit 


The See-Level brake-fluid indi- 
cator and dispenser that shows the 
level of brake fluid at all times and 
acts as an auxiliary master cylinder 
has been announced by M & H Prod- 
ucts, 900 Doolittle Drive, San Lean- 
dro, Calif. 

Brake fluid goes into a visible con- 
tainer under the hood of the car and 
can be checked when hood is raised. 

Want more info? Use coupon on 

page 114 and you will get it! 


930—Chrome Piston Rings 


The 2-4-1 chrome piston ring set, 
featuring an oil ring with chrome 


faced steel segments, slotted grey 
iron center piece and inner ring, has 
been announced by Moog Industries, 
Inc., 6650 Easton Ave., St Louis 14, 
Mo. 

The set is said to provide metered 
lubrication by controlling the oil 
Chrome finish gives longer ring life. 
Sets are available for various makes 
and models. 

Want more info? Use coupon on 

page 114 and you will get it! 


931—Body-Mount Mirror 


A flush-type, body-mount mirror 
with a 4%” mirror head for cleat 
vision has been introduced by Joma 
Manufacturing Co., Inc., 901 Zerega 





NOW '! pusn KING-PINS IN MINUTES 


WITH THE 


= 


NEW olf 


HYDRAULIC KING-PIN PUSHER 


Designed with the famous OTC 
CENTER-HOLE, the 17'/2 ton 
ram with its accessories will 
pull or install cylinder sleeves, 
shafts, bearings, gears, etc. 
Completely portable (only 10 
Ibs.), it does scores of auto- 
motive jobs. 


OWATONNA 


306 CEDAR STREET . 


Want more facts? Use Reader Service Card page 114 


From hours to minutes 
pin job. 
Power-Twin and King-Pin Pusher, 
you remove car and truck king-pins 
faster. No hammering and dam- 
aging 
against 
Now this time consuming job can be 
done at a profit on a flat ‘ 
rate basis, and the tool 

is paid for in a few jobs. 

Ask your dealer for a 
demonstration. 


pn 
15% 


Booklet describes complete 
line and uses of OTC Tools 


TOOL COMPANY 


OWATONNA, MINNESOTA 


for a king- 
With the OTC 17% Ton 


parts—no torque to work 
you do the job 90% easier. 








Ave., New York 72, N. Y. 

The JF No. 77, as it is called, 
comes packed with a _ self-adhering 
gasket that acts as a template for 
hole alignment. The mirror head is 
available in clear or non-glare types 
and is replaceable without remov 
ing bracket from car. 

Want more info? Use coupon on 

page 114 and you will get it! 


932—Radiator Vat 


A gas-heated vat for hot-chemical 
cleaning of radiators, designed to hold 
three average-size radiators and to 
clean up to ten radiators in an eight- 
hour day, is now being marketed by 
Inland Manufacturing Co., 1108 Jack- 
son St., Omaha 8, Neb. 

Gas-heated units are equipped with 
an immersion burner and the vat is 
also available for steam or electric 
operation. Bottom and_ sides are 
double-walled with insulation be- 
tween walls. All seams are welded. 
Safety and temperature controls are 
available at extra cost. 

Want more info? Use coupon on 

page 114 and you will get it! 


933—Body Kit 


A tool kit for body and sheet-metal 
repairs, featuring a_ lightweight, 
heavy-duty air hammer, is now avail- 
able from Salsbury Corp., 1161 East 
Florence, Los Angeles 1, Calif. 

Model G-400 air hammer delivers 
more blows a minute than standard 
models, the manufacturer said, but 
requires only nine cubic feet of air a 
minute. The kit includes a metal 
smoothing tool, panel cutter, under 
coating scraper and a chisel for cut 
ting bolts and rivets, all designed to 
speed metal work 

Want more info? Use coupon on 

page 114 and you will get it! 


934—Exhaust Assembly 


A muffler-tailpipe assembly for 
MG cars, said to reduce exhaust 
noise and vibration without impair- 
ing the flow of exhaust gases, has 
been placed on the market by Porter 
Muffler Manufacturing Co.,_ Inc., 
11820 Olympic Blvd., Los Angeles 64, 
Calif. 

The one-piece set consists of a 22” 
steel-packed muffler, an 8” resonator 
and a 1%4” tailpipe complete with 
rubber-mounted brackets. Muffler 
and resonator have a heavy-duty 16- 
gauge seamless tubing shell. Installa- 
tion is said to be easy. 

Want more info? Use coupon on 

page 114 and you will get it! 
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A well-balanced stock of 
genuine Chevrolet precision-built parts 
that 


Help raise your service efficiency 
and 
Help increase your customer satisfaction 
plus 
Expert help in solving your 
service problems! 


Your Chevrolet dealer is ready, 
willing and able to give you all « 


MARKET 


WORLD'S BIGGEST service 
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Aligning Seat Backs 
On ‘53 Chevrolets 


14— following item was con- 
tained in a recent issue of 
Chevrolet Service News: 

Where front seat backs on 1953 
models have taken a 
“set” to the rear of normal posi- 
tion, due to bent center hinge arm 
supports, they should be re- Z. 
aligned and reinforced as follows 

1. From '%” steel stock, cut out 
two reinforcements, 
template shown in Fig. 1. 


two-door 


Fig. 1 


Remove affected front seat 


on a covered bench. 


back from the body and place up- 


using the 3. Remove the seat back side 
panel and inner finish trim strip. 
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PAINTING, UNDERCOATING 





STEAM CLEANING 
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The versatile LEE End Lift is designed and built 
to be moved — anywhere it is convenient 
to set up the work; anywhere air pres- 

sure is available; wherever a lift is 
needed, indoors or out. Lifts car to 

53”. Capacity: 3000 Ibs. Neoprene 

rubber tire wheels for 

easy portability. 

Stores on end in 

30” square. 


Write for 
Bulletin 202 


AUTOMOTIVE EQUIPMENT MFG. CO. 


11000 $0. ALAMECA ST., LYNWOOD, CALIFORNIA 
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4. Loosen the seat back trim and 


padding and turn back to clear 


working area. 

5. Using the previously-made re- 
inforcement a a template, 
straighten the center hinge arm 
support until surfaces “A” and 
“B” of the reinforcement (Fig. 2) 
are flush against the support 

6. Grind or file a radius along 
one edge of the reinforcement as 
shown in Fig. 2. Note: Radius to 


Fig. 2 (top) 
Fig. 3 (above) 


be on opposite edge on the rein- 
forcement for the other seat back. 

7. Carefully bend metal flange 
“A” (Fig. 3) to obtain clearance 
for brazing. 

8. Block spring border wires 
away from the immediate brazing 
area with a wood block. Protect 
springs with an asbestos paste and 
trim with sheet asbestos as shown 
in Fig. 3. 

9. Clamp reinforcement to hinge 
arm and tack braze into position, 
then remove clamp and braze re- 
inforcement along outer surfaces 
as shown in Fig. 3. Also apply a 
bead of brazing along inner con- 
tacting surfaces of reinforcement. 

10. Carefully bend flange “A” 
back into position and_ refasten 
seat back padding and trim cover. 

11. Assemble seat side panel and 
inner finish trim strip and re- 
install seat back assembly. 


About 40 per cent of America’s 
local roads are being used by less 
than ten vehicles daily. 
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Removing Car Emblems Dallas Wholesalers May of Beard and Stone Electric 
Without Marring Fete Garagemen Co., president of the wholesalers 
“Our only objective was to create 
A IMPROVED method of remov- —— 90 garagemen and 50 an atmosphere of fellowship and 
ing reflective emblems from wholesaler executives attended make it possible for those in these 
automobiles without damaging the a dinner and speaking program two branches of the industry to 
finish was described in a recent sponsored last month by the Dal get better acquainted. To make 
bulletin from Minnesota Mining las (Texas) Automotive Wholesak sure that everyone would under 
and Manufacturing Co. Association Ralph Neal, vice- stand the fellowship purpose of 
The only tool needed is a putty president and general manager fo) the function, we indicated our in 

knife with a 112” wide blade, plus Myers Motor and Equipment Co tentions on the invitations.” 
lacquer thinner or xylol. First, Kansas City, Mo., spoke Charles H. Cook of Motor Sup- 
“It is probable that the same ply Co. is vice-president of the as 
kind of meeting will be held about sociation and Joe Ashby, Ashby 

April of next year,” said Albert Auto Supply, is secretary. 








PROFITS... 


THEY'RE GREATER THAN EVER 
For PYROIL Jobbers & | Dealers: 


SHORTEN BLADE 

















Heat- Proof Heat-Proof 
LUBRICATION ’ LUBRICATION 
PROCESS PROCESS 








SHARPEN CHISEL EDGE 


strengthen the blade by cutting it 
off 2” or 3” from the handle 
Round the corners of the blade and 
aren the eutiNg CaEe cane [| THE COMPLETE PYROIL MOTOR TREATMENT— 
6 P dnggete a ' ors de B in oil, 3 ozs. grade A in gas) 

blade under the edge of the em- wo, ne 

blem and slowly pry up. The aver- COSTS MOTORISTS LESS THAN $1 .00! 
age-size emblem can be removed It’s a cinch for you job bers to « ash in and ina BIG WAY) on the greater than ever 
easily in about five minutes. Then swing to Pyroil Motorists everywhere now know that Pyroil less than $1.00 Motor 


Treatment gives them the best for less! A sensational value that’s had nation-wide suc« 
rub solvent on the adhesive resi- ag ENR 
due left on the car finish. Wipe off Pyroil’s best for regular—premium or heavy duty oils and for standard and premiui 
completely, leaving no trace ga It’s the additive to depend on for your present and future profits—Motorists demand 
it More dealers are asking for it It the big pportunity for you Jobbers take advantage 
a ' 
of it now! 


239 Pyroil Bidg. 
Lothair Teetor, chairman of the PYROIL COMPANY La Crosse, Wisconsin 


board of Perfect Circle Corp., has REPRESENTATIVES 

been appointed to a three-vea Southeast—McDonald & McPherson Co. P. O. Box 452, Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co 1916-—-34th Ave. Meridian, Miss 
term on the board of trustees of Southwest—Hirsig- Frazier Co, 4333 Belmont Ave Dallas 4, Texas 
Purdue University West Coasft—M. L. (Bud) Cohn, 1323 Venice Bivd., Los Angeles 6, Celif 


Teetor Named for Purdue 
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Wholesalers Protest the Excise Tax 
On Rebuilt and Reconditioned Parts 


3 have been writing their 
eJ Congressmen and senators in re- 
cent weeks to protest a ruling that 
places an excise tax on rebuilt 
and reconditioned automotive 
parts, pointing out that the tax 
was paid on the parts by the orig- 
inal manufacturer and a double 
tax should not be imposed, 


An example of the protests is 
the letter sent by Harold Rea, 
vice-president of Rea Auto Sup- 
ply, Inc., Asheville, N. C., to Sen- 
ator Clyde R. Hoey, a member 
of the Senate Committee on Fi- 
nance, and to several congressmen. 
The letter said, in part: 

“As you know, the Treasury De- 








1 WOULDN'T BE 
WITHOUT MY 
HUOT TOOL CHEST 





NO. 101 TOOL CHEST 





NM 
drawers lined, tote tray, built-in lock 
121¢7x144"x2614”. 





Aan-sized handles, deep drawers, small 





| HUOT MFG. CO., 587 No. Wheeler Ave. 


No. 100 Tool Chest mounted on No. 250 Porta 
Cab. More drawers, more space, more 
tool box—that’s what you get with the 
Model 100 Chest. Then when you 
mount it on a Huot Porta Cab, you 
have rolling storage for all your tools. 
Built-in locks . . . man-sized handles 

. small drawers lined to protect pre 
cision tools. Made of heavy gauge steel, 
finished with two tone hammered baked 
enamel. Porta Cab: 18"x2614"x33"; 
Chest: 2614"x1214"x1834". Portable tote 
tray included with chest. 

Ask your jobber, or write for bulletin 


HUOT MANUFACTURING CO. 


587 No. Wheeler Avenue « St. Paul W4, Minn. 


Huot is pronounced ‘'Hew-ot"’ 


ee FLYING 
SAUCER” 


Caster rolls at a 45 
angle, turns quickly, 
easily climbs over 
wires and litter. 





| Please send bulletin on Tool Chests and Cabinets 


| Name 
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partment holds, due to a recent 
ruling issued by Mr. H. T. Swartz, 
head of Technical Ruling Division, 
relating to excise tax under I.R.C. 
Section 3403 (C), on rebuilt auto- 
mobile engines and repaired auto- 
mobile parts, that the recondition- 
ing of worn automotive parts is 
the manufacture and production of 
automotive parts, and that the 
sale thereof is taxable even though 
the tax has been paid on these 
parts by the original manufactur- 
er. 

“This means that the regrind- 
ing of a crankshaft, rebabbitting 
of a connecting rod, resurfacing 
of a clutch plate, reboring of worn 
cylinders, turning a commutator, 
refacing a valve, and all other re- 
pairs and_ reconditioning work 
done to restore a used or worn 
automotive part to its former form 
or quality, are the manufacturing 
of this part. 

All Shops Would Pay 


“This will also mean that every 
automotive wholesaler in the 
country, every car dealer, inde- 
pendent repairman and_ service- 
station operator, will be liable for 
eight per cent excise tax on labor, 
which is the only item of ours in 
the repairing or reconditioning of 
these used or worn parts 

“In the first place, an excise 
tax has already been collected 
when these parts were originally 
manufactured, and any further 
taxation after their first original 
sale would naturally be double 
taxation and therefore would be 
unfair. 

“In the second place, this tax 
would be unreasonable in that it 
would be virtually impossible to 
regulate it or to collect it since 
many of the smaller shops do not 
keep records which would enable 
tax men to check or see that their 
operations were tax paid, Due to 
the fact that this tax could not 
be regulated, even if it were a 
fair tax, we feel that its adminis- 
tration would be impossible. 

“We urge you to take action 
to eliminate this confusion, dis- 
crimination and injustice created 
and being fostered by the Treas- 
ury Department, by amending 
Section 3403 (C) of the code by 
adding the words ‘other than re- 
pairing, rebuilding, and recondi- 
tioning automotive parts and 
units,’ or such other phrase as will 
clearly indicate the congressional 
intent to tax the manufacturers 
of new automotive parts and units, 
and not the repairing, rebuilding 
and reconditioning of used or worn 
automotive parts or units. Z 
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TELLER 


upullding for the ¢yture on o 33 yeor record” 
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© QUAL 
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GOT A GOOD 

$ IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A foto or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consider- 
ed. Send them to: Southern Au- 
tomotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 











Preventing Slow Leaks 
Around Tire Valves 


Fee replacement of worn tire 
valves, customers have some- 
times complained of slow leaks in 
tires. We save time now by dip- 
ping every new tire valve in 
brake fluid before we install it in 
the tire. 


truck. 
Florida. 


Holding a Shim Pack 
On Connecting Rod 


Wm installing connecting 
rods, we hold the shim pack 


in place in the manner shown in 


RUBBER 
BAND 


Stanley Clark, Box 222, 
East Bradenton, Manatee County, 


the illustration. 

We have found this most effec- 
tive.—L. B. Martin, garage super- 
intendent, Veterans Hospital, Rich- 
mond, Virginia. 


Cleaning Out the Threads 
On Spark-Plug Holes 


H™ is an idea we use to clean 
out threads on_ spark-plug 
holes, which is essential because 
plugs should be screwed in by 
hand and then torqued to specified 
foot-pounds: 

Knock the porcelain from an old 
spark plug. Then saw the threads 
both ways with a hacksaw. Using 


this, you can clean the threads 
Jim Hoppes, Central Auto 
Company, Purcell, Okla- 


This softens the rubber in the 
tire valve and gives an effective 
seal that has erased complaints 
and call-backs for our service 


easily. 
Parts 
homa. 





Crankshaft Grinding 
is FAST-ACCURATE-PROVEN! | 


The IN-THE-BLOK Crankshaft Grinder is a de- 
pendable precision tool for grinding rod journals 
without removing the crankshaft from the engine. 
With it you can do accurate work, quickly, at a rea- 
sonable price and with good profit. Grinder complete 
in carrying case with stabilizer and rear wheel drive 
— $446.34. Lathe attachment for using grinder in 
lathe to grind both main and rod journals—$46.29. 
Crankshaft Grinding Stand with electrically oper- 
ated reversing transmission. Stand only —$770.09. 
Complete with 2 grinders and one drive—$1423.54. 
The new WI-TO-CO Overhead Crankshaft 
Grinder grinds all journals through the cylinder 
hole from the top. It is not intended to take the 
place of the IN-THE-BLOK grinder but rather to 
be used for the front throws on late models where 
obstructions prevent, or make difficult, grinding 
from below. Price $658.95. : 
The new WI-TO-CO Fly-Wheel Drive bolts on in or ed 
place of the starter and drives the motor on any IN-THE-BLOK 
Dynaflow, Hydromatic, etc., Priced $83.95. CRANKSHAFT GRINDER 


Export office: 238 Main St. 
CAMBRIDGE, MASS., U.S.A. 

















als fel, 7-Wa tele) ii ice 
WINONA, MINN., U.S. A. 





§N-THE-ROD insert 
and Rod Boring 
Machine 
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Preventing an Injury 
From "Curb Alarms" 


_— cars with “curb alarms” 
attached to fenders are raised 
on lifts for lubrication, the lube 
man may be injured or blinded by 
running into one of the protruding 
alarms. 

As a safety measure, put a large 
cork on the end of the alarm or 
attach a cloth to the alarm and 
snap it up under the fender. The 
cloth or cork also acts as a re- 
minder to remove the safety device 
before the car is delivered to the 
customer. — Edward Mayover, 
Mayover’s Garage, Philadelphia, 
Pennsylvania, 


When Installing Seals 
On Upper Pivot Pin 


—— for upper pivot pin of the 
eccentric-bushing type can be 
easily installed in this manner: 
Slide a seal back cver the 
threaded portion of each prong of 
the upper arm before installing the 








pivot pin. Complete assembly of 
knee. Snap seals into place with a 
screwdriver.—Thomas J. Leary, 
Kelly Pontiac, Inc., Baltimore. 


Stretching the Clamps 
For Rebuilt Springs 


7 rebuilding springs and 
adding extra leaves, the 
clamps are sometimes found to be 
too short to replace the bolt. 


We have found that a good 





Easy Bucks for You! 


One service manager took ten 

minutes to write off three 

Time Saver ideas. Two were 

accepted and three were re- 

jected. Fourteen  smackers 

isn't bad for ten minutes’ 
work! 


remedy is to heat the clamp red 
hot, insert a small bar in the bolt 
hole of clamp and stretch to size. 
W. T. Laurence, Route 60, Rainelle, 
West Virginia. 


When Repairing Nash 
Shift Lever Socket 


[* THE 1949 and later Nash cars 
the spot welds that hold the 
shift lever ball socket to the steer- 
ing shaft jacket will sometimes 
break loose. Remove the steering 
wheel and upper steering § shaft 


bearing. This enables you to hold 
the socket in place while drilling 
through the jacket and socket at 
each of the socket’s four corners 

Install four plated metal screws 
and you have a strong, neat repair 
without paint burning or warping 
as might be the case if it were re- 
welded. If the two lower screws 
interfere with the shift shaft, re- 
move them and grind off enough 
of their length to provide clear- 
ance. Then reinstall.—Victor Mc- 
Gee, L. E. Dick Motor Company, 
Mayfield, Kentucky 
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Tpy THESE FoR SIZE 


There’s a MIRO-FLEX mirror 
to fit any truck 


You can be sure your mirror fits your trucks if you make your selection 
from the famous Miro-Flex line of automotive mirrors. Over 300 differ- 
ent combinations, using standard 
brackets, make it convenient for you to pick out the mirror you need. 
All Miro-Flex mirrors are made of the finest materials available and 
have the exclusive Tension-Grip on all extendable housings. 
heads are heavily silvered to assure longest life. 


Made by the Originators of the Famous Miro-Flares 
Write for New Catalog and Prices 


interchangeable heads, arms and 


Mirror 


te omy 


1824 EAST SECOND 
WICHITA, KANSAS 
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mish) Din 


We take what Lincolns 
have and add more... 


POWER! 


That 205 h.p. plant in the '53 Lincoln 
is sure a honey. It had to be, to win 
last year’s Mexican Road Race. 


But the Belond EQUA-FLOW Exhaust 
System gives an extra-performance boost 
to even the mighty Lincoln, Streamlined 
design and precision-engineered 

headers virtually eliminate the back- 
pressure that cuts so drastically into power 
and speed. Actually, the Belond 
EQUA-FLOW Exhaust System helps to 
develop plenty more road h.p.... builds 
higher top speeds... puts a new snap 
into acceleration. Every Belond 
EQUA-FLOW Exhaust System is sold with 
an unconditionally guarantee covering 
workmanship and material. 


MR. DEALER: 

e of a monthly series appearing in 

Nagazines with.a rculation 

We're going all out telling 

y to your customérs. Cash 

r b wefed sales st ty See y iv 
Jetailed informatioh 


7.M. Reg. Copyright 1953 


Soil “(al e oes co 


11039-41 Washington Bivd., Culver City 22, Calif. 
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Jobber News 
(Continued from page 63) 


Meyer II, Albert Schoellkopf, 
Frank Meyer and Jake Schaefer, 
who is now in his second term as 
president. 

Of the three absent past presi- 
dents only Payne, now a member 
of the firm of Shipp and Payne, 
manufacturers’ agents, has strayed 
from the ranks of wholesalers. 
Neumeyer was confined to a hos- 
pital and Collins had not recov- 
ered sufficiently from a recent op- 
eration to leave his home. 

Current officers also introduced, 
in addition to President Schaefer, 
manager of the Lester Battery 
and Electric Co., are: 

J. E. Wilson, vice-president, Mo- 
tor Machine and Supply; J. Ves- 
mirovsky, treasurer, Stewart and 
Stevenson; Mrs. Ineeta DeHay, 
secretary, and Directors Ear] Nor- 
man, Herbert Arlla, George Alt- 
haus, Harold Collins and Frank 
Meyer. 

A presentation of certificates 
was made by Howard Proctor, a 
past vice-president, and Earnest 
Coker, owner of the inn, showed 
motion pictures he made on a trip 
to the Northwest and Alaska. In- 
vited guests included members of 
both Texas Booster clubs — B-4 
of Dallas and B-30 of Houston. 


It Started in 1933 


The Houston Automotive 
Wholesalers’ organization came 
into existence in 1933, during the 
period of the N. I. R. A. (later 
shortened to N. R. A.). For the 
“Blue Eagle” stimulated the de- 
velopment of local as well as 
state and national organizations 
to facilitate the operation of in- 
dustry “codes.” 

In reviewing the beginning of 
this association the second presi- 
dent, Swank, made this comment: 

“Even though the old N. R. A. 
was very shortly to be declared an 
unconstitutional move or law, 
automotive wholesalers of the 
Gulf Coast area saw the advan- 
tage of an association of their own 
and continued to subscribe to an 
exchange of ideas, and an occa- 
sional monthly meeting for those 
in the automotive business. The 
influence of good fellowship grew 
to a point where credit informa- 
tion was freely exchanged, and 
instead of one automotive whole- 
saler fearing another from a com- 
petitive angle, it was considered 
a privilege to visit and talk with 
another wholesaler by all auto- 
motive jobbers. With the exchange 


of credit and meetings being 
placed on a permanent monthly 
basis it was possible to put out 
a small house organ for the auto- 
motive wholesalers, and this pro- 
vided the reason for hiring a 
permanent secretary for the asso- 
ciation. 

“The association has grown 
from a_ beginning of 14 active 
members to its position now of 
boasting the largest local organi- 
zation in Texas. Fifty members 
are active, and it is anticipated 
that before the present year is out 
a total of 65 active automotive 
wholesalers in Houston will take 
part in the various association ac- 
tivities.” 








AUTOMATIC 
TRANSMISSION 


raawemissio® 
riuie 


HV DRA-MATIC 
FORD-O-MATIC 
MERC-O-MATIC 
ULTRAMATIC 
DYNAFLOW 
POWERGLIDE 


It will pay you to write 
for prices on these and 
56 other Parko products. 


PARK CHEMICAL COMPANY 


8074 Military Ave., Detroit 4, Mich. 
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Make 
Money 

on Worn 
Crankshafts 


They come in like this And geo out ithe thir 
(Top photo) (Bottom photo) 


Gerald E. “Jerry” Ledbetter has There is a good profit for jobbers and garages in “ARCWELL”® Re- 

bene meant oniitane ‘ones built Crankshafts . . . and car owners appreciate the savings and 

manager of Champion Spark Plug service they get. 

- _— oe p web. oe The “ARCWELL” process rebuilds crankshaftg so that they are 

had been in Sew York as district actually better than new. Journal surfaces are harder, and the added 

sales manager for the entire east- metal is guaranteed never to flake, loosen, or part from the parent 
metal. 


ern and northeastern seaboard. 
SERVICE We ship rebuilt crankshafts .. . clean, treated with rust 
preventive, and substantially boxed .. . within four days 


after receipt. Rush orders in 24 hours. 
GARAGES Write for information and the name of your nearest 


Signa-Craft Appoints Dubin jobber. 
; te JOBBERS Write for the “ARCWELL” plan. We have many inquiries 
Al Dubin Associates, Philadel- from garages in territories which are still open. 


phia, Pa., has been appointed sales 
representative for Signa-Craft, 
Ine., in an area that includes Dela- | Standard Crankshaft & Hydraulic Co., Inc. 
ware, Maryland an 1e city o 

2917 Rozells Ferry Rd., Charlotte, WN. C. Phone: 6-2374—5-3469 


Washington. 














*Trade Name 








BUILD A REPUTATION FOR 
QUALITY BRAKE WORK 


e End exchange headaches 
Speed brake repairs 
Assure a known profit 
Protect your reputation 


; EVERY APPLICATION for quality 


L106 


*REG. U.S. PAT, OFF. 


BUILT, BACKED AND PACKAGED 
BY THE MOST TRUSTED NAME 


TURNER ) IN BRAKING 
: Ask your jobber 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND, INDIANA aviation conpoharion 


A TYPE and SIZE fo 


on WRITE FOR CATA 


see YOUR JOBBER 
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Hydraulic Brake Parts 
Mean Dependability 


The quality of your work is only 
as good as the parts you use... 

a primary reason why Pilot Brake 
Parts as well as Pilot Universal 
Joints are stocked in reliable 
service stations and garages 
throughout the country. Pilot parts 
have been proved and tested 
under the most grueling conditions 
... and have been engineered to 
meet the most exacting standards. 
When you buy Pilot, you know 
efficiency-plus, trouble-free 
service are also yours. 


MOTIVE EQUIPMENT ILLUSTRATED PARTS CATALOG 


Send for a copy of this colorful, 
MANUFACTURERS, INC. descriptive catalog. It will help you 
buy right—service better. Write 
5253 West Roosevelt Road for it now .. . IT’S YOURS FREE! 
Chicago, Il. 


A Halperin Industry 














ONE MAN ONLY! r ne — ENGINE SHAMPOO 


New Hydraulic Wheel Dolly 4 q tt $1.00 Size Concentrate 
| | wT MAKES 2 GALLONS 


GUNK SUPER CONCENTRATE 
DILUTES with low-cost kerosene 
or fuel oil distillate and cleans 
engine blocks faster and more 
completely than steam cleaning. 
In quart and larger sizes at whole- 
sale automotive jobbers through- 
out country. xtra strength, 
ready-to-use Gunk in pint con- 
tainers Is available from any of 
the Harley-Davidson motorcycle 
dealers everywhere. 














The Billings: a time saver for fleet operators and garages. 
Eliminates heavy lifting and accidents. Accurate hub and 
spindle alignment regardless of floor levels, 16" hydraulic 
jack 8" to 36" from floor level. Secondary uses: bumper jack NOTE—The simplicity of this Tool 
front and rear, transports motors, transmission and other heavy it strips and also crimps Rajah Terminals to 
objects. One hernia or strained back liability compensation Ignition Cable 

case costs many times more than one Billings Jack. Write 
for details. Order from your jobber or direct from us. 


MANUFACTURED BY P © BOX 1962 Send for circular and prices. 


| UTILITY JACK CO.INC.. ASHEVILLE, N.C. The Rajah Company, 35 Verona Ave., Newark, N. J. 


JOBBERS: SOME TERRITORIES ARE OPEN 
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Two Out of Three Southern Jobbers 
Report Higher Gross Volume for ‘53 


‘ag ‘wo out of three Southern and 

Southwestern wholesalers re- 
ported last month that gross sales 
volume for the first six months of 
1953 was higher than for the same 
period of 1952. 

Many of those replying to a 
SOUTHERN AUTOMOTIVE JOURNAL 
survey also predicted that business 


Most of the jobbers who re- 
ported lower volume the first half 


of this year are situated in the 
areas of the 


drought-stricken 
Southwest and the coal-mining re 
gion of West Virginia 

C. G. Leeth, L & L Auto Supply, 
Hamilton, Texas, summed up con- 
ditions in his area as follows: 


“We are in strictly a farm and 
livestock area where there has 
been a drought for the past three 
years. Cattle prices have declined 
about 50 per cent in the past 15 
months. Many cattle are mortgaged 
for more than they will sell for to 
day. As our county derives about 
63 per cent of farm cash income 
from cattle, it is easy to see why 
we are declining (13.5 per cent de 
crease reported for the first six 
months). 

“Our farmers made good wheat 
and oat crops this spring. However, 


would be good during the last half 
of the year. 

A typical comment came from 
S. B. Norton, partner and manage! 
of Norton-Russ Automotive Co., 
Burlington, N. C., where the tex- 
tile industry and agriculture pro- 
vide the chief sources of income 
He said: 

“Our sales are approximately 13 
per cent over 1952 for the first six 
months, Business is looking as if 
it will be good for the last two 
quarters of this year.” 





One name that means 


eVERYTHING for safe lubrication 


"Are RueRicatioN 


hydrate 


TRANSMISSION 





Charles A. Klaus (top photo) and 
Ira Saks have been named to the 
board of Maremont Automotive Steunsces caseet 
Products, Inc. Klaus is a vice- Ss = seonee 

president of Maremont and Saks 2 
is president of Accurate Parts 
Manufacturing Co. and Replace- 
ment Unit Co., recently acquired 

by Maremont. 


vevffzo" 
Sa 


EVERY PROFIT OPPORTUNITY YOURS WITH PENNZOIL 


Cash in on Pennzoil quality by selling the full line of Pennzoil 
products. Coast-to-coast acceptance of Pennzoil motor oil 
the nation’s fastest-selling premium oil--gives you a ready 
market for all Pennzoil lubricants. 

You'll stock fewer brands, because you can meet any lubri- 
cation need with a Pennzoil product. You'll have less money 
tied up in inventory, because Pennzoil products sell fast. And 
you ll realize more profit through proved Pennzoil merchan- 
dising programs that develop more customers and keep them 
coming back. 

Get the facts now! Contact your nearest Pennzoil distributor 
or write us for his name. 


THE PENNZOIL COMPANY off city, rennsvivania 





SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 Want more facts? Use Reader Service Card Page 114 








They're vibration-proof! When 
the precision worm gear is 
turned, the clamp tightens with 
smooth, sure, uniform pressure 
all around the hose. No pinch- 
ing, no damage, no leaky hose. 
AERO-SEALS won't come 
loose and pop open in that 
annoying way so many hdse 
clamps have. Yet they are easi- 
ly removed for use again and 
again. Installed with one hand 
— thumb clamp or screwdriver 
slot types. Feature the as- 
sortments. AERO-SEALS are 
better for both you and your 
customers. 


See Your Local Jobber 


Se “4g HOSE CLAMPS 
ANOTHER PRODUCT 


BREEZE CORPORATIONS, INC. 


41 South Sixth Street, Newark 7, N. J. 


very little is being sold for cash as 
most farmers will keep grains fo1 
winter livestock feed. 

“Tire sales are very tough, 
especially rear tractor tires. Most 
farmers are looking for used tires 
or new tires at mail-order prices. 

“Lots of collections of young 
dealers have become ten to 20 days 
late. Our independent garagemen 
are having a hard time making 
ends meet, due to the lack of jobs 
and slow collections. Also many 
independent shops are unable to 
service late models, due to ad- 
vanced designs of transmissions, 
ignition and other units. 

“We are keeping late-model 
service manuals for mechanics to 
consult, offering the use of our 
electrical testers, etc. We are de- 
voting more time to younger inde- 
pendent garage owners.”’ 

Said Frank McKenzie, presi- 
dent of Automotive Supply Co., 
Bluefield, W. Va.: “Business gen- 
erally in the coal-mining area is 
off about 20 per cent. We are 
about five per cent ahead of last 
year for the same period, except 
February, which was 15 per cent 
off. The reason we are up is that 
we have two more men on our 
sales force and are using extra 
merchandising plans.” 

From Charleston, W. Va., Owen 
W. Wilson, sales manager of Motor 
Car Supply Co., reported: “We 
were about five per cent behind 
1952 during the first six months. 
This is due to the coal industry in 














Want more facts? Use Reader Service Card page 114 


"NEW TIRE SPARKLE 


/, 


GET AUTO CHEM’S LIQUID OR 
PASTE WHITEWALL CLEANER. 


The whitest white the quickest. Peak 

performance at an economical cost 

We feature a full line of cleaners 

includin 

Black Tire Dressing, 

Car Washes, Powdered and Liquid 
* Motor and Carburetor Cleaners 

and other items necessary for 

maintenance. 


AUTO CHEM 
LABORATORIES 


BOX 136, DECATUR, 
GEORGIA 


West Virginia. The coal business is 
very sick and we all in West Vir- 
ginia depend on coal. 

“Dealers are not stocking any 
inventory, but buying from day to 
day. We are in the process of get- 
ting back to a level and normal 
type of business, which is sound 
for all of us.” 


Butler Dies at Charlotte 


Spence E. Butler, who traveled 
the Carolinas for Safety Equip- 
ment Co. and who formerly was 
with Hall’s, Inc., died of a heart 
attack at Charlotte, N. C., last 
month. 








In Buying 
REBUILT 
GENERATORS 


. you can be assured of orig- 
inal performance ONLY if you 
insist on genuine VENTILATED 
MATCHED.COIL armatures. VMC 
armatures are the finest replace- 
ment armatures available — with 
original wire size and original 


number of turns. 


w 
More YMC arma 


tures are used 
than any other 


GENERATOR 
ARMATURES| ct": 


BUY FROM YOUR JOBBER 
THE VMC SYSTEM, STATION D 
ATLANTA, GEORGIA 
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232 Manufacturers Sign 
For Conference Space 


TOTAL of 232 manufacturers 

had contracted last month 
for 371 space units at the 1953 
Automotive Service Industries 
Executive Booth Conference, to be 
held at the North Navy Pier, 
Chicago, Ill., Dec. 8-9. 

The conference is the first of its 
kind to be presented jointly by 
Motor and Equipment Wholesalers 
Association, National Standard 
Parts Association and Motor and 





PRECISION 
REBUILDING 


FAST EFFICIENT 
SERVICE 


CUSTOMER 
SATISFACTION 


COMPLETE 
QUALITY LINE 


GENERATORS 
ARMATURES 

PRESSURE PLATES 
CARBURETORS 
STARTER BENDIX 
STARTERS 

FORD DISTRIBUTORS 
CLUTCH DISCS 

FUEL PUMPS 

BONDED BRAKE SHOES 








BUY THROUGH 
YOUR JOBBER 


astings 


pany 


KING, N.C. 


Gp 
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Equipment Manufacturers Associa- 
tion. Meetings of the associations 
will be held in conjunction with 
the conference. 

The NSPA meeting will be Dec. 
6 and 7 at the Sherman Hotel. The 
MEWA meeting will be Dec. 7 
and 10 at the Conrad Hilton Hotel 

Principal objective of the two- 
day booth conference will be per- 
sonal discussions by key factory 
executives and wholesaler man- 
agement of 1953 sales accomplish- 
ments and plans for 1954. 

All booths will be furnished in 
a uniform manner at no additional 
cost to exhibitors. 





Vv. P. “Vince” Bresan, general 
sales manager of Radiator Special- 
ty Co., Charlotte, N. C., has pur- 
chased Jersey Supply Co., Cam- 
den, N. J., a wholesale firm, and 
will make his home at 262 Bewley 
Road, Haddonfield, N. J. 














Now you can refinish 
the inside of the car 


MILLER’S 
FABRIC RENEWER 


applied to headliners, 
deor panels, carpet, 
leatherette, rubber 
mats, gives inside that 
brand-new appearance. 





Also does a Bang-up Job for 
CONVERTIBLE TOPS 


Packed in quarts end |2-ounce pressurised 
cans. 


Write Dept. SA for literature 
ond color chart. 


MILLER MANUFACTURING COMPAXY 
OF CAMDEN, W. J. 


CAMDEN 5, NEW JERSEY 

















FEATURING 


*The Finest, Most Complete Line 
of Steel Packed Mufflers for 
Every Car. Sales Tested . . . Guar- 
anteed Consumer Acceptance. 


DOUGLASS . 

DUAL : ) 
SET Ss 

Complete Engineered Douglass Dual Sets 
for Increased Engine Performance. Growing 


Demand makes them a ‘Must’ with Dealers 
Everywhere. 


DOUGLASS 
POWER 


NOW ... By Popular Demand .. . Douglass 
“Power Fiow” .. . The finest, most “up to 
date” .. . Pretested . . . Balanced Exhaust 
System on the market. Douglass Engineered 
for maximum engine Efficiency . . . Economy 
& Performance. 

All Douglass Mufflers . . . Dual Sets & 
“Power Flow” balanced Exhaust System 
Sales are backed by “Hard Selling” Na- 
tional Advertisements, Newspaper Mats, 
Dealer Aids, Counter Displays, Catalogs, 
etc 


All Douglass Mufflers and Exhaust Systems 
ore designed to meet the highest manufac- 
turing standards at popular prices. Write 
for ‘'Douglass High Bracket’’ discount plan 
for Dealers, Distributors and Jobbers. 


Douglass Muffler Mfg. Co. 
1916 W. Valley Blvd., Dept 
Alhambra, Calif 
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WRITES 


CHRISTOPHER 
MOTORS 


USING 
runs. gllleaf SIXTEEN BAY-LIFTS 
/ ss . 
h “that are giving excellent service” 
=_. (2 7 L.A. Yeagle, Service Manager, writes : 
Vv A “We here at Christopher 
i Motors have sixteen Bay 
4 4 Lifts. That in itself should 
tell you our opinion of 
_.__ them. They have given ex- 
cellent service and we think it is one of the finest pieces of 
equipment we have ever purchased and heartily recommend 
it to all car dealers.” 
EASY TO USE AND SAFE 
Moved easily as a jack. Used in or out-of-doors by simply attach- 
ing to air hose. Lifts either end of any car with safety. Load is 
supported by two sets of lifting arms, anchored at 4 points, which 
will raise maximum load to any height with steady action at 
correct angle, minimizing stress and strain. Equipped with auto- 
matic safety lock. Weight of suspended load, distributed equally 
to all parts of the bottom frame, eliminates possibility of tipping 
or falling “off balance”. 


SCIENTIFICALLY ENGINEERED 
TO INSURE ABSOLUTE 


SAFETY 


IDEAL FOR: Steam Cleaning Racks—Body and Fen- 
der Depts.—Paint and Brake Depts.—Auxiliary Greas- 
ing—Shock Absorber Service—Front End Rebushing— 
Tightening and Undercoating Work. A/so heavy duty 
models for trucks. 


Gir 


WRITE TODAY FOR FULL INFORMATION 


BAY MANUFACTURING COMPANY 
3 BOX 578 —TORRANCE, CALIFORNIA 
« OVERSEAS DIVISION, 276 WEST 43RD ST.. NEW YORK 36, N. Y 
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uaker Supreme 


HYDRAULIC BRAKE FLUID 
profitable always . . guaranteed 


safe for all brake systems! 


RS\ 


EFITS 





ERS THE BEN ; 
, scaly 
Fluid! Chemica” 
r i mobility 
_—. eo Oil Engineere r gen 
"Ces : 
nan scformenc® in all brake 
trer P 
= een of low temperatures 
rega 


Tt! And 
proFITABLE? you BE 


Supreme 
arantee that sey’ Quaker uP 
gu 


field! ; 
SIZES 12 ounce © eon 
. 
; ee L. M- Hirsig ©°- 
4 Rep.: * pot 
paren Rep-: Hirsig-Fr 


it’s backed by © 
is supreme in - 


e quarts 


ts 
= drums 


ee 





4 Quicker a Chemical Corp. 


MONTGOMERY, ALABAMA 








~ 
! Keep carburetors clean for full 
engine power and sure starting 


SPARKLER X2yc4cn 
—__. Gasoline Filter eh 


with rayon filtering element that stops 
microscopic rust particles and fine dirt 
present in almost all gas tanks, 








WEIGHS 
ONLY 3 OZS. 


Can be installed in the fuel line of any car in 15 
minutes. No support brackets needed. No by-passing 
— simple replaceable Price $2.1 5 


filtering element. Excise tax included 





The SALES DOOR is wide open for volume gasoline filter 
business to every jobber who can supply a light weight, 
fine filter. Don't let a stock of heavy filters you may have 
on hand stop you from getting quick sales with Sparkler 
Rayclean filters. 


SPARKLER MANUFACTURING CO. munoeuein, nuinors 


Mokers of industrial filters for. petroleum and chemical products 














for over a quarter of g century. 
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Wayne Bull of San Antonio Resigns 
From Presidency of Southwest Show 


I* A letter addressed to the board 
of directors and received early 
in July at the Dallas office of the 
Southwest Automotive Show, 
Wayne Bull, San Antonio whole- 
saler, submitted his resignation as 
show president and director. 

The letter was brief and stated 
it was with deep regret that he 





“ 
> 
. & 
-” Mh 
Mr. Buil 


found himself compelled to resign 
the presidency. His business is 
such, Bull pointed out, that he 
finds it will require all his time. 
However, he will continue to 
render full cooperation and work 
for a successful Southwest Show 
in 1955. 





Vernon A. Dupy has been ap- 
pointed general sales manager of 
United Motors Service Division of 
General Motors Corp., succeeding 
Wilmer A. Hagen, who died re- 
cently. Dupy, who has been with 
the division 34 years, formerly 
was general merchandising man- 
ager. Edward L. Lape has suc- 
ceeded him in that position. 
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There was no indicacion from 
any source as to when the board 
of directors would be called into 
session to deal with the Bull 
resignation and, possibly, consi et 
a successor. Nor was there any 
comment from the Southwest 
Show office, nor from directors 
before 


Presumably, the letter of resig- 
nation was written approximately 
two months after Bull's election to who were available just 
the presidency, in a meeting of the press time. 
board of directors early in May. He The next Southwest Automotive 
had been elected a director in a Show is scheduled to be held in 
meeting of stockholders held dur- the spring of 1955 in San Antonio, 
ing the last Southwest Show, in but the exact dates have not yet 
Dallas, March 26-29, inclusive. been designated. 








MONKEY GRIP 


IS HELPING eer IT FRO r 


Y OU //S22' 


SELL YOUR 
CUSTOMERS 
AND BUILD 


PROFITS! 











MONKEY GRIP PRODUCTS 
REDUCE INVENTORY 
2» AND MEET ALL NEEDS 


— You profit many ways when you 
handle world famous Monkey Grip 
Automotive rubber products. First, 
you're selling products backed by a 


famous name . . . MONKEY GRIP. 
Second, you receive the advantage 
of hard hitting Monkey Grip adver- 
tising that keeps your customers 
sold on Monkey Grip products. 
Third, you're selling the finest prod- 
ucts in the field . . . products de- 
signed to lower inventory and build 
profits both for YOU and your cus- 
tomer. Yes, it PAYS to do business 
with MONKEY GRIP. Send for com- 
plete Monkey Grip Catalog today. 


MAKE MORE PROFITS WITH THE 
ENTIRE LINE OF MONKEY GRIP PRODUCTS 


MONKEY GRIP SALES CO. 


5320 HARRY HINES BLVD. . DALLAS, TEXAS 


SAME OWNERSHIP AND MANAGEMENT AS BETTER MONKEY GRIP COMPANY 
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() 
CFP} Precision Wheel Alignment 


CHECK ~~ CORRECT 


welhe 


acne “O.  KWIK-EZEE inc. = 


CAMBER, CASTER, TOE. MICROMETER 
17 W. 60th STREET, N. Y. C. 
Mfrs. of Precision Wheel Aligning Products 


RALPH B. SEYMOUR FOREST E. SHAMBOUGH 
Florida 6000 S.W. 8th STREET 
MIAMI, FLORIDA 


REPRESENTATIVES : 
acs P. M. LANCASTER 
a a 70 - 4th STREET, N.W. $c P.O, BOX 812 

ey muss. ATLANTA, GEORGIA eas: RALEIGH, N. C. 


CYLINDER FINISHES 





CAN BE 


ae =m: 
Bg 4 UN 
SG) same t5NCS... SUPERIOR QUALITY TOOLS, 
a tnlsnes HOT-FORGED FROM CHROME. 
STADCO HONE-ROUGE NICKLE ALLOY STEEL 
TR-1 “Job Designed” for Ford, 


SHOPS THAT sila manne Gas eemane WORK Budd ond Dodge wheels. 
TR-2. “Job Designed’ for serv- 


and there are thousands of them. . . have finished all their 


TAYE 


T 
peut 














cylinder blocks, rods and shafts with HONE-ROUGE for many icing Chevrolet Dual wheels. 


, years. " . 
TR-3 "Job Designed’ for Inter- 
You cannot embed the abrasive or honed material national Federal Studebaker 


when using HONE-ROUGE for the finishing operation. a 
Your quality jobber knows about HONE-ROUGE and can get it Diamond T and Mack wheels. 


for you. If not, we welcome your inquiry and order! Available in TR4 Leverage bar with sock- 


easy-to-use cans in '/2 lb. to 6 Ib. sizes in 2 special types; No. | 
for Mirror Finish or No. 2 for Glossy (gun-metal) Satin Finish. — Reo and Federal 
wheels. 


~STADOIL . . . FOR BETTER BORE JOBS!! Seo thar tenet Sethe — eae 


Ask your jobber, too—for STADOIL Diamond Lapping Oil—the 
industry standard since 1935—for perfect tool finishes on the bor- For Our Complete 


ing tools. Look for the name STADOIL—don't accept an imitation! Largest Exclusive line! F & ws 
BOTH PRODUCTS MANUFACTURED EXCLUSIVELY BY —— 
» 
ET 


=~ Chevrolet Trucks 


STADOIL MANUFACTURING COMPANY Manufacturers of Tire TW.2 
Ei Monte 4. Californie and Wheel Changing Tools S 


— Southeastern Representative — 


Devid Bailey, reenwoo venue, N.E., a » Georgie - 
w Apes freee pesrehjrernctyvetys | The KEN-TOOL Mfg. Co. Akron 5, Ohio 


WHITE WALL 
TIRE CLEANER 


Just spray on and rinse with water. Removes all 
stains with NO SCRUBBING. Harmless to rubber. 


Your money back if not satisfied! 


ode 6-9 | ee Te) MATORIES 


P. O. BOX 2185 ORLANDO, FLA. 
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Charles Carr to Manage 
Store at Lancaster 


| angguongesed of Charles H. 
Carr as manager of the Lan- 
caster, S. C., store of Southern 
Bearings & Parts Co., Charlotte, 
N. C., was announced last month 
by O. H. Hamby, vice-president. 

Carr will fill the vacancy caused 
by the death of Tracy Cauthen, 
who was manager for more than 
ten years. He is well known in the 
trade, having worked in the Lan- 
caster store for Cauthen for a 
number of years. 


Constant Service Co. 
Damaged by Fire 


ONSTANT Service Co., Austin, 
Texas, was heavily damaged by 


fire recently. A stock of approxi- 
mately $80,000 in parts was ruined 
by the blaze, according to local 
reports. 

Owner H. L. Constant is a 
veteran wholesaler and is_ at 
present treasurer of the Automo- 
tive Wholesalers of Texas. 


Breaux Joins Harold's 


Russell Breaux has joined Har- 
old’s, Inc., Lafayette, La., as city 
salesman, “He really knows the 
service-station business, having 
served as attendant and then man- 
ager and manager co-owner,” 
commented Harold J. Delhommer, 
president and manager of Har- 
old’s. 


McWhirter Buys Texas Firm 


Howard E. Roberts has sold his 
interest in Beaumont Auto Parts, 
Inc., Beaumont, Texas, to T. G. 
McWhirter. 


“We have added Clinton engines 
and parts to our lines,” Partner 
R. F. Lush, Moore Brothers Elec- 
tric Co., Houston, Texas, reported 
last month. 


. * * 


“We have been appointed dis- 
tributor for the AC line of prod- 
ucts,” William Tole, president of 
The Tole Co., E] Paso, Texas, re- 
ported last month. 


- * * 


“We have added Du Pont Zerone 
and Zerex to our lines,” S. B. Nor- 
ton, partner and manager, Norton- 
Russ Automotive Co., Burlington, 
N. C., reported last month. 
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NO BRUSHING Metaiclene is made under an exclusive 


Bendix formula. There are many copies, 


NO SCRAPING but there is no substitute. When you 


order, be sure to specify and get the 


NO HEATI NG original Bendix* Metaiciene. —— 


REG. U.S. PAT. OFF. 


Juat Dip em in Dirty — Pull em out Clean 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA aviation Conpokation 
Export Sales: Bendix International Division. 72 Fifth Avenue, New York 11, N. Y. 


| BENDIX 


| META one 











ACE MOLDED TIRE REPAIR PATCHES 


(Self-Vulcanizing) 


Make This Simple Easy Test for Yourself to Prove the 
Unsurpassed Flexibility of the Ace Tire Repair Patch: 


ry 


43 
TIREPATCH 


Repair unit built from new 
high-grade rubber. 

High tensile cord fabric 
used 

Patch cured and processed 
at one time. 

Patch facing integral part 
of patch. 

Separation of patch from 
facing impossible. 

Patch has cured feathered 
edge. 


Patch light-weight, strong 
and flexible. 


SALES REPRESENTATIVES: 


1. Remove Holland Cloth— 
coat tacky side with talc 
or dust. 
Grasp the patch between 
thumb and forefinger, and / _ 
fold the patch over double 
(like illustration). 
Let go of the patch with thumb and forefinger simul- 
taneously and watch the patch snap back into its 
original flat shape. 
Cord plys laid in at the same angle as plys in the tire. 
Flexes with tire giving it longer life. 
Little effect on Tire Balance and will not cause pounding 
or shimming. 
The ACE line Is complete! 
Catalog—Prices—Sample on Request— 
Write— 


ACE RUBBER COMPANY 
DALLAS « TEXAS 


Rody Copeland P.O. Box 2/40, Fort Worth, Texas 
Barron Cranford : Company, 759 Euclid Circle, Mountain Brook, Ale 
Max Yeras . . - 211 Central ‘Ave., Tampa, Florida 
J. R. Tate . -s . 3413 Wilbur Place, Nashville, Tena. 
Bowling & Powell . . ©. Box 67, No. Side Branch, Atlante, Ge 
dim C. Peere ou Constitution Ave., Washington |, c 
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“'MERIT'' MUFFLERS AND EXHAUST overem PARTS 


% WITH CUSHION-AIRE SOUND KILLING CHAMBERS 


The Complete Top Quality Line 


Avallable Through Top Fase poof 
@ EXCLUSIVE FRANCHISE 
@ REDISTRIBUTION PROGRAM 
@ NATIONALLY ADVERTISED 


mm @ SOUTHEAST WAREHOUSE WARREN KATZ & ASSOC. 


& ASSOCIATES 1728 Johnson Road N.E. Atlanta 6, Ge. 
WRITE OR PHONE VErnon 5398 or ATwood 1412 











FACTS! 


1. Over 300 advertisers are placing their announcement before 


ACCURATE WHEEL WEIGHT the jobbers, dealers, garages and service stations of the nineteen 


THE BEST in engineering design, finest meterials and Southern and Southwestern states. 
ars of manufacturing know-how are combined to give . .. 2 

om the truly ACCURATE weight. 2. The 30,000 copies of this issue reach over 5,500 towns and 
NO SLIP—NO FLEX—After a few jars and scrape cities in the South. This means a very thorough coverage of the 
against curbs ordinary wheel weights flex and slip on small town trade as ll as that of the | ities. 

the rim . . . not with ACCURATE. Accurate weights - ee Se ee er a ee ee 

pre Mee BR =_ to eliminate this by a special 3. This is very important to advertisers, jobbers and distributors 
GET THE FACTS about the ACCURATE line which because over 71% of the cars in the South are owned and 
also includes castor shims, flat spacer rings and the operated in and around towns of 25,000 population or less. 


new contour spacer rings for coil spring knee action. 
SOLD ONLY THRU JOBBERS Southern Automotive Journal 
Atlanta, Georgia 





























ACCURATE WEIGHT MANUFACTURING COMPANY 
Trouble-F'ree 
QUALITY Valve Refacer 








Df it "5 made Fy Lee 
it a a “Knock-Out” 


MODEL K 403 


I DION T THINK IT 
WOULD MAKE ANY 
DIFFERENCE IF [ PUT 
\IN AIRCRAFT WIRE 





SEE YOUR 
AUTHORIZED 
( DISTRIBUTOR 
> c ISTRIBU 
GtAoys C OR WRITE 
TARW sR . o es FOR 
4 ; COMPLETE 
_— - LUTERATURE 


a iH K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
WET VALVE REFACERS * VALVE SEAT GRINDER SETS + STUD WRENCHES 
RESEATER SETS * ELECTRIC DRILLS * SANDERS 


VALVE SEAT INSERTS «+ 


Clutemotive WIRE ROD ALIGNERS ¢ POLISHERS * HAND GRINDER SETS * REAMER DRIVES 
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News Briefs 


(Continued from page 59) 


the vehicles which needed serv- 
ice: 


Items Total 
Checked Trucks’ Vehicles 
Brakes 28.3 % 18.0‘ 26.8‘ 
Front 

lights be 11.4° 
Rear 

lights " 20.0% 

Steering 2.0° 10.8‘ 
Exhaust 

system 0% 10.8% 
Windshield 

wipers 3.6% 0° 
Tires y ‘ 

Glass 

Horn 

Rear-view 
mirror 





ECON-GLITE 


for cars o 


and 
trucks o 











ae 
- 2 a 


The sensational new device that will 
revolutionize driving habits! 


ECON-O-LITE is a precision-built vac- 
uum switch with a red dashboard light. 
When engine vacuum drops below mini- 
mum efficiency range, red light flashes 
—indicating power loss and waste of 
gas from too fast acceleration or lugging 
the engine. Raising foot lightly restores 
power. Red flash can be seen without 
taking eyes from road. 

ECON-O-LITE FITS ANY CAR, au- 
tomatic or manual transmission. By 
observing light, driver improves driving 
habits, with resulting savings in gaso- 
line and improved engine performance. 


Econ-O-Lite 

is easily and 

inexpensively 
installed 


MFG. CO. 


Minneapolis, Minn. 


ASK YOUR JOBBER 
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Racing News 
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Racers Try Rubber Roads 


Natural rubber worked into an 
asphalt surface is being laboratory- 
tested by the Natural Rubber Bu- 
reau of Washington, D. C., in an 
effort to develop a racing surface 
that will give better traction and 
reduce tire wear, according to Wil- 
liam R. Tuthill, executive secretary 
of NASCAR. 

Tests will first be used to de- 
termine if rubber can be worked 
into asphalt surfaces already laid. 
Tests will also be made at estab- 
lished asphalt tracks, Tuthill re- 
ported 


Hudson Tallies 25 Wins 


By capturing two out of three 
stock-car races over the July 4th 
weekend, Hudson brought its wins 
in the 1953 season to 25 out of 36 
strictly stock races 

Herb Thomas guided his Hudson 
to victory in a 100-mile race at 
Rochester, N. Y., setting a new 
track record. Frank Mundy took 
first place in a 50-mile race at 
Heidelberg, Pa. 


McGrath Sets Record 


Jack McGrath, who is driving a 
Hudson in AAA's stock-car di- 
vision this year, set a new world 
record of 47.9 seconds for one 
mile during time trials last month 








MAYBE FLYING SAUCERS 
\gid.g@ COULD STOR IF MARTIANS HAD |p 


iat } 
“Ss SOUTHERN ~ 
| FIBER BLOCK | 
= A = 
_ L « A. ™ 
lal A) i} a == — wEw 
~~ CBae TRY FOOL DED 
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FRICTION MATERIALS CO. CHARLOTTE |. WLC. 








Best spotting 

and glazing 

putties available- 
Outsells All Others! 


Shop-owners Prefer 


Goes on easily, smoothly, with a squeegee 
Dries fast and hard, yet gives excellent 
flexibility 

Does not shrink or crack 

Can be easily and quickly sanded to a 
feather edge, back-knifed for the toughest 
job 

Solid filling for perfect adhesion to give 
the proper ‘base’ for a class refinishing 
job 

Gives you exceptional performance at a 
greater profit 

Is the finest putty available for refinishing 
today! 


NITROSTAYW, Ere 


PUTTY , 


MORE PROFIT! 
GREATER QUALITY! 
TESTED VALUE! 


In Convenient | lb. tubes, quarts, gallons 
RED—#9000 
GREY—#900! 
WHITE—#9002 


ORDER WIROSTA Ny TODAY! 


Some territories st oper 


Jobber Inquiries Invited 


STANDARD COATING CORP. 


461 BROAD AVE. 
RIDGEFIELD, NEW JERSEY 
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ADVERTISERS’ 


The Advertisers’ Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failwre to insert. 


A 


Aaron, Wesley O 

Accurate Parts Mfg. Co 

Accurate Weights Mfg. Co 

Ace Rubber Company 

Acme Air Appliance Corp 

A. ©. Spark Plug Division 
(Spark Plugs) 

Advertising Council 

Aeroil Producta Co., Inc 

Airtex Automotive Corp 

Alan Sales Co 

Albertson & Oo 

Alemite Division 

Allied Battery Co 

Aluminum Industries, Inc 

American Brakeblok Division 

American Hammered Division 

Ammeco Tools, Ine, 

Andrews Mfg. Co 

Anthes Force Oiler Co 

AP Parts Corp 

Arco Co., The 

Aro Equipment Corp 

Arrow Armatures Co 

Arvin Industries, Ine 

Associates Investment Co 

Auto Chem. Laboratories 

Auto-Lite Battery Corp, 

Auto-Test, Ine : 

Auto Ventshade Co 

Automotive Equipment 
Co ; . 

Automotive Sales Co 

Ayd Co., Don 


Mfg 


B 


Bacharach Industrial 
Instrument Co. 

Bailey, David 

Baker, Wm. 

Barrett Equipment Co 

Bay Mfg. Co 

Bear Mfg. Company 

Belden Manufacturing Co 

Bell, L. W. 

Bell Co., Ine 

Bendix Products iv 138 

Bincent, A. E 

Black, R 8 

Blackhawk Mfg. Co 

Ronney Forge & Tool Works 

Bower Roller Bearing Co., Div 

Bowes ‘‘Seal Fast Corp 

Bowles, Stanley D 

Bowling & Powell 134 

Breeze Corporation, Ine 

Bridges & Assoc., Roy : 

Briggs Shock Absorber Co 

Brogan, F. J 81 

Brooks, W. 8S 

Buergler, Herman H 

Buettner, 0 

Buick Motor Division 

Burk, B. B 


Cc 


Cammann, 

Case, O. O. 

Casite Division 

Cedar Rapids Engineering Co. 
Champ-Items, Inc. 

Ohampion 
Champion Spark Plug Oo.. . 28, 
Chaney, w.c g 
Cherry Oo., McEwen 104, 
Chevrolet Motors Division 
Chilton, J. R 

Chrysler Oorp 


144 


Laboratories, Ine ot 


Chrysler Motor Parts Div 
Clark Co., Henry 8 
Olevite Service, Ine 
Cole S 

Cole-Hersee Co. 
Commercial Credit ‘Co 
Connell Co., J. 8 — 
Continental Piston King Co 
Copeland, Rudy 
Cop-Sil-Loy, Inc 

Craft, E. G. .. 

Craig, Hugh M. . 
Cranford, Barron 

Cree, Herb 

Crescent Co., Inc 
Crutcher, Phill 8 
Crystal Laboratories 
Culling, R. B 

Cue Catalog Co 

Curran Corp 

Curtis Pneumatic Mchy 


D 


Damron, H. O 

Daniell, Johnnie 

Davison, George 

Dean Cash 

Deleo-Remy Division 

DeKoven Mfg, Co 

DeSoto Division 

DiCello, Tony 

Dodge Division 

Douglass Muffler Co 

duPont deNemours & Co., Ine 
1. L., Zerone-Zerex Division 


Dwiggins, Ford 


Ebeling, P. H 
Ebert, Earl H 
Echlin Mfg. Co 
Eckart, Hugh R 
Edwardse-Dennis Co 
..14, 104, 105, 106, 131 
Egan Mfg. Co., H. B 
Eis Automotive Corp 
Electric Auto-Lite Co 
(Merchandising Division) 
(Parts & Service 
Electric Storage Battery Co 
Emerol Mfg. Co 
Ethyl Corp 


Evans Co John F 


F & B Mfg. Co 

Federated Metals Div 

Federal-Mogul Service 

Federated Mutual Implement 
Hardware Insurance Co 

Felt Products Mfg. Co 

Fitzgerald Mfg. Co 

Ferd Motor Co 

Fram Corporation 

Fritts, D. L 


G 


Garberson, I. D 
Gatke Corp : 
Gayle, Clyde L 


Division) 


142 
* 


‘107 
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Gee Gee Sales Co 
Gendil, Sam : 
General Elec. Co (Lamps) 
General Motors Corp ° 
Gordon, W. 8 . 
Grant, R. B. . 104 
Grantello Sales Co 

....86, 88, 104, 105 
Green, Wm. ... 
Greenfield Sales Co 
Grey-Rock Division 
Griffin Lamp Co 
Grizzly Mfg. Co. 
Guide Lamp Division 


H 


Hardin, L. R. . 
Hastings Co., The 
Hastings Mfg. Co 
(Piston Rings) 
(Filter Division) 
Heath, Geo. D 
Heckethorn Mfg. & Supply Co 
Herbrand Division 
Heard, W. G. . 
Hershey Maxim 
Hertzberg, Sam 131 
Hirsig & Co., Lawrence M 
14 
Hirsig Frazer Co, 8% 
Hoeler, FE. } 
Hodgman Rubber Co 
Hoffman, A. W 
Holland, T. F 
Homestead Valve Mfg. ¢ 
Huber, Jerry & Sons 
Hudson Motor Car Company 
Hughes, T. D 
Huot Mfg. Co ; 
Hutto, Vaughn M 


Third 


Imco Mfg. & Sales Co 
Ingersoll-Rand Co 


J 


Janeway -Zwisler 
Jayne, Albert ... 
Johns-Manville Corp 
Johnson Bronze Co 
Jolly Sales Co., John 
Jones, Heyward 
Jones, Stafford 


K 


K-D 
K-D 
Katz, 


Lamp Company 
Mfg. Company ° 
Warren and Associates: 
Keen, O ae | 

Keller, F. 

Ken Tool ie. Co. .. 
Kent-Moore Orga nization, 
Kester Solder Co 

Kidder, Martin , 

King Quality Products Co 
Kitchens, William 

Kline, B. A. - , 
Kline-Porter ‘ 107, 


31 


1115 


11 


"132 


105 


136 
1! 


88 


44 


* 
* 


Cover 


“*e * e-) * 


136 
. 


"126 


Kneavel, W. 8S. 
Kwik-Ezee, Inc 


L 


Laher Battery Prod. Corp. 
Laher Tire & 
Lamb Co., Russ 
Lamson & Sessions Co. 
Lasco Brake Products 
Ltd. 
Leahy, Edw. 
Lee Co., K. O. 
Libbey- Owens-Ford 
Lillmars, FE. G 
Lincoln Engineering Co 
Lincoln-Mercury Division 
Link & Chambers Sales Co. 19, 
Lisle Oorp. 
Longdon, Stan 
Lovelady, J. W 


Corp., 


107, 


Lynn & ‘Hemphill "86, 
L ‘ 


Lyon, a 
Lutz, W. O 


M 


Major, Jan 
Manley Division 
Manley Valve Corp 
Marquette Mfg. Co 
Marshall-Eclipse Division 
Master Parts Division 
Maupin, Frank E 
Maynard, W. P. .. 
Megginson, Co., 
Merit Mufflers 
Merryman, F. J. 
McClintock Sales Co 
McCord Corporation 
McDonald & McPherson Co 
McQuay-Norris Mfg. Co 
Miller, Mfg. Co 
Miller Sales Co 
Minnich, W. F 
Miro-Flex Co., Inc 
Monkey Grip Sales Co : 
Monroe Auto Equipment Co 
104, 


Jess 


Industries, In¢ 
Chas y} 


Moog 

Morley 

Mosher, W. A. 

Motive Equipment Mfg. Co 
Inc, 


N 


National Automotive Parts 
Association 

National Machine Works 

National Motor Bearing C 
Inc. 

Neapco Products Inc 

New Britain Mach. Co 

Nicholson, Harry 

Niehoff & Co., C. FE 

Norton, K. W . 


Nowlin, Frank 


oO 


Oakite Products, Inc 
Oldamobile Division 
Oleson, Don . : 
Ottmer-Scrivner Sales Co 
Owatonna Tool Co Big, 


Rubber Co., Inc. 


Glass Co 


145 


96 


‘124 
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“CHASSIS AND — 
MOTORS 


greasy, road 
sludge. 


The Advertisers’ Indez is published as a convenience, and not as a 
part of the advertising contract. Ev care will be taken to indea 
correctly. No allowance will be made for errors or failure to insert. 


COOLING SYSTEMS 


Pp T Floats out muck, 


Packard Elec. Division Tapp, James | grease. Restores en 

Park Chemical Co 320 Tate, J. KR... j gine performance. 

Packard Motor Car Co 00, If Texas Company 

Pennzoil Co 85 Thermoid Co 

Perfect Circle Cory; Thexton Mfg. Co 

Perfect Equip. Cc Tide Water Associated Oil Co 

Perfection Gear Co Timken Roller Bearing Co 

Permatex Co., In l'reasury Dept. 2 Me 

Perryman, J. R Trico Products 

Peters, S. A Tung-Sol Electric Ine , 

Peterson Welding Laboratori Turner Mfg i ite 
Inc Tuttle Co., I ° y 

Petroleum Chemicals Co : Seve Cover ; 37 } REPAIR a 4S 

Petroleum Solvents Cory ° Twin-T Laboratories ~ PARTS 

Poag, John R _ : 

; Removes dirt 


Poindexter, ¢ M 


Polansky Max . . : 
Bevater, Lb. A. ; grease. Speeds 
Price Battery Corp > : 

Proto Tools . spection and 
Pullman Vacuum Cleaner Cory 7 U 


Pyroil Co 


{ S. Industrial Chemicals Co 

I S. Spring & Bumper Co 11 
United Motor Service s 
United States Treasury 


(@) Utility Jack Co., Ine 


Quaker Supreme Chemical C« 


V 


Vv. M. OC. Sysiem 
R Van Cleef Brus., Ine 


Van Norman Cu. V > 
' Vellumoid Compauy . eee FLOORS, PITS, 
Rajah Company 


Victor Mfg. & Gasket Co 
Ramsey Corp. LIFT AREAS 


. .Fo irth Cove Vitalic Battery Co 
Rankin, Jas. W. . 
Raybestos Division ...... rea money loosens even 
Reading Batteries, In¢ 
Rinshed-Mason Co 3 toughest grease 
Ritter, Reed deposits. Makes 


Rogers, H. M. (Buck) 7, 12 

Rov & a eat 20 6|CU™W™W. for safe walking. 
Russell, H. E os . 
Rust Master Chemical Corp 
ape Bogt a, 33 To speed your repair work ... to save you Clean- 
Walker Mfg. Co. 0 i i 

Walker, ‘Bidmer” ' ing time ... to save valuable storage space... use 
S Wallace, Stanley 2 scientifically designed Oakite Penetrant to do all 

Warner-Pattersen Ce + 86 four jobs illustrated. 

Sabourin, Joe .. Westingho sse Elec 
Sanderson Co., Geo : ; ; a : . . —_— 
ce emg ye ma Seema) Used in water solution, Oakite Penetrant elimi- 
ao +: S$ Whaley, He As. nates fire hazard, As for economy... a few 
Seago, Hal .. , 96 lian : “alot ~ Sa ae é ¥¢ . . . 
Sealed Power Corp. . 40 Williams, Holmes « - ounces of Oakite Penetrant in solution pack a 
PL MOD evivedesaseenens “ Williams, N. A 97 ) ) i 

Sedgwick, Ben : + W illiams Wyvel T 13 lot of cleaning power. 
Service Supply * Winona Tool Mfg. C 


Shamer, Sam ‘ ° Wix Corp. ° * 
Shipl tt, FP : »  Wixson Ronald “ii.” FREE Booklet tells how and where to 
Shipp yn ‘ ‘ ( 0 3estos Corp * : 
Shirey, William r estos rT use Oakite Penetrant. Ask your local 
Smith, Don ee 9 Oakite Technical Service Representative 
Snug Wheel Weight Mfz Go. 107 ' for a copy. Or write to Oakite Products, 
Southern ¢ slifornia Muffler ; ¥ Inc., 40B Rector Street, New York6,N.Y, 
Southern 
aie anaeaey rere aae sa 143 Y prized INDUSTRIAL ¢,, 
Southern Sales Agency got! 4m 
Southern Sales Co 2 Yank Metal P A 
Sparkler Mfe. Co . an ‘*_" etal roducts 
Sparks-Withington Co ——~ 
Stadoil Mfg. Co 
Standard Coating Cor; } 4 
Standard Crankshaft & ) st 
draulic Co., Ine maTHOoos © 
Stewart-Warner Corp é 
Storm-Vulcan, Ir Se Z 
Studebaker Corp - 7 
Styron & Assoc., Art Technical Service Representat incipal Citi ada 
Styrom & Aseoe., Ai iat | | ‘a presentatives in Principal Cities of U.S. &Can 


avi 
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You can 
depend on the 
lines in this 


folder... 


q 


2% and on the men who carry it! 


They are Automotive lines that give you finest 
quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 


automotive sales service in the South. 


Want more facts? Use Reader Service Card page 114 SOUTHERN AUTOMOTIVE JOURNAL for August, 1953 








It’s gentle because Steel-\ ents two 
wall-contacting steel sections have 
rounded edges which provide hair- 


line contact and reduce drag to a 


N 


minimum, 


HASTINGS 


an mo” 


IN REGULAR OR CHROME SETS 


Count on Hastings for complete coverage—in regular or 


chrome sets for all passenger cars. Every Hastings Set is Motor 


Engineered for each make and type of engine, for each replace- 


ment condition, re-bore, re-ring or re-sleeve. And each set is 


built around the basic Steel-Vent oil control ring, 


HASTINGS the ring that’s rough on oil-pumping, gentle on 


pec 
“a cvlinder walls. 


It's gentle because the Steel-Vent 
spacer has extra wide vents that let 
oil flow through freely for extra 


cylinder wall lubrication. 


/@@ 


It’s gentle because Steel-Vent's 
flexible, low-tension innerspring 
works only against the steel sec 
tions— holds them on the wall 


with soft pressure 


Result: maximum life, minimum wear. 


Steel-Vent Piston Rings / 
Keqular or Chrome-Faced |q 


| 


Motor Engineered for Replacement Service in Cars, Trucks, Buses and Tractors ( 


| 
' 
\ 


| 
\ 





... Another Important Exclusive Way 


You Profit All-Ways with RAMCO 








ALL ] 
Gap SpiroSeal! 


One Ring Does AID 3! 
Re-Bore . . Usual Re-Rings . . Tough Re-Rings 


All jobs look alike to Ramco Spiro-Seal! 
This Chrome Plated or Steel ring 
section of the Ramco 10-Up oil ring ad- 
justs automatically to cylinder condi 
tions. Nothing is left to chance! It's 
never a question of whether the pres 
sure is too severe or not enough! It’s al 
ways right! That means more net profit 
for you! And hecause of the “balance 
spring” action of Spiro-Seal, no inner 
HT C rings contact 1s required on the steel or 
NTACT chrome rings. That means you get 
| quicker seating because the initial seat- 
LIGHT 

CONTACT Sa ing is performed by the full fledged 
cast-iron oil ring. For more profits, All- 
MODERATE $ Ways...your best call...is for Ramco 
CONTACT F 10-Up...see your Ramco Jobber today. 
.or write Ramsey Corporation, 

St. Louts 8, Missouri. 














QUICKEST SEATING ASSUR 
by this f 

whose 2 cast n bea 
points provide gentle c 
tact for immediate seating 


/ 


ER AMY come ». Levis 6, Missouri 








